


Published by The Eastern Underwriter Co., 41 Maiden Lane, New York 7, N. Y. 


Entered as second-class matter April 5, 1907, at the Post Office of New York, N. Y., under act of Congress, March 3, 1879 


THE EASTER 


A WEEKLY NEWSPAPER 





EIBRARY AccccIATION 


AWAITER 


TECHNICAL DEPARTMEN] 





\ 


INTERPRETING THE TRUE SPIRIT 











(SUCCEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899) 






OF INSURANCE 





Printed in U.S.A. 








y-fifth Year, No. 3 


l‘ort 


NEW YORK, FRIDAY, JANUARY 21, 1944 


$3.00 a Year; 25c. per Copy 











eae 


Fire Losses In 1943 
Highest In 11 Years; 
Total Is $380, 000,000 


Exceed 1942 by $65,000,000 or 
Over 20%; Increase Due to War 
Hazards and Huge Values 


DECEMBER LOSS IS HEAVY 


Total of Nearly $48,000,000 High- 
est for Any Month Since March, 
1932, National Board Says 








Fire losses in the United States dur- 
1943 amounted to $380,235,000, the 
highest in this since 1932, ac- 
cording to estimates of the National 
Board of Fire Underwriters released by 
W. E. Mallalieu, general manager. The 
1943 losses were 21% higher than those 
for 1942 and were the highest for any 
year since the total of $442,143,000 re- 
corded eleven years ago. The estimates 
are based upon incurred losses reported 
by companies which are members of the 
board, plus an allowance for unreported 
and uninsured losses. 

During 1942 fire losses did not show 
the expected increase due to war condi- 
tions but early in 1943 losses began to 
be higher than in the corresponding 
months of the year before and_ since 
then the trend has been uninterruptedly 
upward. 


December Total $47,716,000 
1943 losses 


ing 
country 


The. swollen to 


were an 
cleven-year record by losses of $47,- 
716,000 in December, which were 31% 


higher than losses of $36,469,000 reported 
in December, 1942, and 51% above losses 
of $31,647,000 in November, 1943. The 
December total was the highest for any 
month since March, 1932, when the 
figure was $49,189,000. A comparative 
table of estimated losses in each month 
of the past two years follows: 


Estimated Estiunate4 
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Month for 1943 for 1942 
FANGALY < oe. dkws $27,733,000 $35,565,000 
February ....... 33,175,000 30,819,000 
Mareh 2.2.03... 39,214,000 30,505,000 
ODER 20h ae em oarcn 34,241,000 27,960,000 
SE A ede ee 29,297 000 23,233,000 
PURE ees 26,854,000 22,410,000 
LL a ne ee 25,016,000 21,000,000 
MURAD eo ous 29,193,000 19,680,000 
September ..... 26,488,000 20,443,000 
OGTODEE «vcs sins 29,661,000 22,621,000 
November ...... 31,647,000 24,144,000 
December ...... 47,716,000 36,469,000 

Totals v0.0 $380,235,000 $314,849,000 
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Casualty & Surety bicncosieipaensis 


LONDON & LANCASHIRE 


THINGS 
TO COME ee? 
— y are the men ial 


dream up all the things that | 
make life interesting like ciga- | 
rette lighters and shock-proof | 
watches . . . and even more | 
ee the increasing number of plastic products. They are not men 
of black magic but men of science, of engineering, of research who plan| 
to give you everything from a house of plastic plywood to a stove that 
will do everything but select the food. 
| In a similar vein, London & Lancashire is planning to make life 
‘simpler in the post-war world by providing its insureds with more com- 
‘plete protection . . . more inclusive coverages . . . at more moderate rates | 
wherever possible. 


Lo ndon i Lancashire 


THE LONDON & 5 se e.. RANC u Ae LTD. + ORIENT 
INSURANCE COMPANY + LAW UNION & ROCK INSURANCE COM- 
PANY. LTD. « SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
b INDEMNITY COMPANY OF AMERICA 
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The Same Reality 


One of the problems in our great American industrial factories 
engaged in war work is that of turnover in manpower. 


A wartime article in the Saturday Evening Post tells what 


research study disclosed. When in one shop the turnover and 


absenteeism were unusually low, the reason was found that in this 


n working there could actu- 





shop: airplanes 
ally see and touch a weapon which would soon fight for victory,” 
whereas in other shops mere parts of the planes were constructed, 
“and the men had none of the same reality.” 


It is often said of life insurance that it is difficult to sell 
because it is an intangible. 


bring to his client some feeling of the reality of what life insur- 


But it is the job of an underwriter to 


ance does. People are seldom interested in the mathematics of our 
business. The greatest salesman of life insurance is the claim 
check. Stories of life insurance in action, as given in case histories, 


are invaluable tools. 


THE PENN MUTUAL LIFE INSURANCE CO. 








WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 


JOHN A. STEVENSON 
President 




















P. M. Fraser Sees No 
Cause to Worry Over 
Railroads’ Future 


Nothing Will Put Them Out of 
Business He Tells Connecticut 
Mutual General Agents 


TELLS OF C. M. 1943 GAINS 


Company’s Fine Progress; Has No 
Farms to Sell; Large Reserves 
for War and Other Losses 


Peter M. Fraser, vice president Con- 
Mutual, told that 
regional conference, meeting in Rye, N. 


necticut company’s 
Y., this week not only of the gains the 


company had made last year in insur- 


ance in force, surplus and other items in 
the financial statement; sketched its ex- 
perience so far with war casualties; but 
also gave an interesting pen picture of 
the 


of the country 


economic situation in various parts 


which he has visited in 
past year. 

After discussing the great increase in 

and 
life 
duction he stopped a moment to discuss 
the railroad situation. In telling about 
new investments the company had made 
in railroad securities during 1943 Mr. 
Fraser said: 

“Any person who thinks that the rail- 
roads are not in a good position should 
take a few trips through the West as | 
have done and see what they are doing. 
It is really an astonishing performance, 
and the roads can be well proud of their 
performance. I can well understand why 
they are optimistic. We certainly feel 
that the investments in railroad securi- 
ties we made during the year are wise 
ones. All the railroads today are debt 
conscious and they are doing everything 
they can to reduce their debts.” 

The 

Mr. Fraser made some _ interesting 
comments on the ranch situation in the 
Southwest and told of some loans the 
company has made in that section. “In 
the East few persons have an adequate 


aeroplane production what it has 


meant in increasing insurance pro- 


Ranch Situation 


appreciation of what is meant by the 
word ranch. Some of those ranches 
contain many thousands of acres, and a 


considerable profit is being made on the 
cattle stock. In such loans, however, 
they must be made on a conservative 
basis and be fundamentally sound.” 

Connecticut Mutual’s farm mortgages 
now are only 2.9% of its assets. 


“The Connecticut Mutual at the pres- 
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STARTING JANUARY I8TH 
IT’S UP TO YOU! 


TARTING January 18th, it’s up to you to lead the 
men and women working in your plant to do them- 
selves proud by helping to put over the 4th War Loan. 
Your Government picks you for this job because you 
are better fitted than anyone else to know what your 
employees can and should do—and you're their natural 
leader. This time, your Government asks your plant to 
mect a definite quota—and to break it, plenty! 
If your plant quota has not yet been set, get in touch now 
with your State Chairman of the War Finance Committee. 
To meet your plant quota, will mean that you will have 
to hold your present Pay-Roll Deduction Plan payments 
at their peak figure—and then get at least an average of one 
EXTRA $100 bond from every worker! 
That’s where your leadership comes in—and the lead- 


ership of every one of your associates, from plant super- 
intendent to foreman! It’s your job to see that your fellow 
workers are sold the finest investment in the world. To 
see that they buy their share of tomorrow—of Victory! 
That won’t prove difficult, if you organize for it. Set 
up your own campaign right now—and don’t aim for any- 
thing less than a 100% record in those extra $100 bonds! 
And here’s one last thought. Forget you ever heard of 
“10%” as a measure of a reasonable investment in War 
Bonds under the Pay-Roll Deduction Plan. Today, thou- 
sands of families that formerly depended upon a single 
wage earner now enjoy the earnings of several. In such 
cases, 10% or 15% represents but a paltry fraction of an 
investment which should reach 25%, 50%, or more! 
Now then—Up and At Them! 


Keep Backing the Attack!-WITH WAR BONDS 


This space contributed to Victory by The Eastern Underwriter 


This advertisement prepared under the auspices of the United States Treasury Department and the War Advertising Council 
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Representatives of Management, Labor and Insurance Discuss 
Scope of Protection for W age-Earners; R. A. Hohaus Tells 
What Has Been Provided Under Group Insurance Plans 


Proposals for revision of the Social 
Security Act were discussed at a meet- 
ing in Washington last week called by 
the Social Security Committee of U. S 
Chamber of Commerce. Some of those 
participating were M. A. Linton, presi- 
dent Provident Mutual Life; Reinhard 
A. Hohaus, associate actuary Metropoli- 
tan Life; A. J. McAndless, president 
Lincoln National Life, who represented 
the American Life Convention; Albert 
Pike, assistant actuary Life Presidents 
Association; J. Dewey Dorsett, assistant 
eeneral manager Association of Casual- 
tv & Surety Executives; Mortimer W. 
Newton, chairman Rhode Island Unem- 
ployment Compensation Board; Leslie 
P. Henry, vice president American Mu- 
tual Liability; John M. Powell, president 
Loyal Protective, who represented the 
Health & Accident Underwriters Confer- 
Harold R. Leidholdt, assistant sec- 


ence; 
retary Group department Travelers; 
John Train, president Utica Mutual; 


Clark, vice president Conti- 


Rollin M. 


nental Casualty ; Harry Prevost, assistant 
secretary accident and health depart- 
ment U. S. Fidelity & Guaranty. Chair- 


man of the Chamber’s Social Security 
Committee is Marion B. Folsom. 

President Eric Johnston of U. S. 
Chamber of Commerce opened the con- 
ference which was attended by repre- 
sentatives of management, labor, and 
medical groups as well as insurance. 
President Johnston stressed the neces- 
sity of maintaining individual initiative 
in any expansion of Social Security. 
There is a place for social insurance, 
he said but not at the expense of in- 
dividual thrift. 


Scope of Group Insurance Plans 


Group insurance plans were discussed 
at length by Reinhard A. Hohaus, asso- 
ciate actuary of Metropolitan Life in 
which he reviewed the development of 
this class of protection from its begin- 
nings to the present time when 12,000,- 
000 employes are insured for life in- 
surance, about 6,000,000 for weekly acci- 
dent and sickness benefits, more than 
3,730,000 for hospital expense and_ 3,- 
500,000 for surgical expense benefits. In 
the field of retirement incomes there 


were at the end of 1942 more than 1,600 
Group Annuity contracts covering 900,- 
0) employes with a reserve liability 
held by insurance companies of over 
$1,000,000,000, 
Group Accident and Health 

‘The record of Group Accident and 
Health insurance in the past twenty 
years has been noteworthy,” said Mr. 
liohaus, “both as to growth of business 
aid its financial experience. At the 


of last year the Metropolitan had 
force insurance on over 2,300 groups 


close 


overing more than 1,600,000 employes 
ra total weekly benefit of well over 
529,000,000. Preliminary estimates indi- 
‘te that the total number of employes 
isured under Group Accident and 
ealth policies of all insurance com- 
nies now total about 6,000,000. This 


ter figure compares with an estimate 

2,650,000 five years ago, and 1,500,000 
1 years ago. The available evidence 
licates a continuing satisfactory trend 

the number insured under Group pol- 
ics—assuming, of course, there are no 
evelopments which will make it imprac- 
cal or difficult for employers and em- 
loves to carry such insurance. 

“Group Accident and Health insur- 
ince, of course, is only part of the pic- 


ture of the protection employes in in- 
dustry and commerce have against loss 
of wages due to non-occupational sick- 
ness and accident. Other methods used 


include mutual benefit associations, em- 
ployer sick benefit plans, and trade 
union plans. In addition to such pro- 


tection on a Group basis, many employes 
also have coverage under policies they 
are carrying as individuals. 
Present A. & H. Experience 

“The financial experience of the Met- 
ropolitan, and I believe other companies, 
as well, during the period between 
World Wars I and II was very satis- 
factory. It was reflected both in divi- 
dends paid and reduction in premium 
rates. However, preliminary reports in- 
dicate that this situation has not con- 
tinued during the past year. This ap- 
pears to be particularly true (1) of 
plans with a waiting period of less than 
seven days before sickness benefits are 
payable, with benefits related to total 
gross earnings (.e., current high wages 
supplemented with overtime pay), and 
(2) of plans in which there has been a 
substantial increase in the percentage of 
women covered during the last year or 


two. Evidence is accumulating that a 
short waiting period, a high scale of 
weekly benefits, an unduly liberal basis 


of maternity benefits, an absence -of a 
reasonable probationary period before a 
new employe becomes insured, an un- 
satisfactory percentage of eligible em- 
ployes, or a combination of these fac- 
tors, is productive of unfavorable claim 
experience in these abnormal times. 
While these factors are important even 


onference On Social Security 


in normal times, their influence is much 
greater in the present situation of full 
employment when many of the normal 
offsetting influences are either absent or 
present to a reduced extent. A com- 
petent observer has made the comment 
that a too liberal group accident and 
sickness plan may be an element con- 
tributing to absenteeism and malinger- 
ing. Then, too, circumstances may be 
present in a particular group which will 
result in unsatisfactory experience, even 
though the terms of the plan itself may 
appear to be on a sound underwriting 
basis. In any event a number of dif- 
ficult and complicated problems have 
arisen during the past two vears which 
indicate that such plans require intelli- 
gent, experienced, and forceful under- 
writing and administration, coupled of 
course with a sympathetic understand- 
ing of their basic objectives, so that 
adequate protection will continue to be 
provided on a sound basis. 

“Another type of related Group cov- 
erage was introduced by the Metropoli- 
tan in 1919 in the form of Accidental 
Dismemberment insurance. Three years 
later this was expanded to take in Acci- 
dental Death benefits as well. The bene- 
fits on both death and dismemberment 
are in the nature of lump sums (the 
principal sum, or fractions thereof) 
rather than weekly payments. The full 
principal sum is paid on death or for 
certain. major dismemberments, with 
fractional payments in other cases. Usu 
ally the causing accident may be of 
either an occupational or a non-occupa- 
tional nature. Preliminary estimates for 
all Group insurance companies indicate 
that there are over 2,750,000 employes 
having this type of Group protection. 

Other Group Coverage 

“The foregoing types of coverage 
Group Accident & Health and Group 
Death & Dismemberment from acciden- 


Proposed Social Security Expansion 


Expansion of Social Security was rec- 
ommended to Congress this week by 
Paul V. McNutt, Federal Security Ad- 
ministrator by which millions of addi- 
tional workmen will be covered and pro- 
vision is made for disability, hospitaliza- 
tion and national unemployment insur- 
ance benefits. The proposals of Admin- 
istrator McNutt are a part of the report 
of the Social Security Board which were 
recommendations submitted in 1943 by 
Arthur J. Altmeyer. Five points are 
covered by Chairman Altmeyer. They 
are summarized: 

1. Coverage under old-age and sur- 
vivors insurance for 15,000,000 to 20,000,- 
000 workers now excluded—farm and 
household workers, employers of public 
and non-profit organizations, and the 
self-employed. He said that inclusion of 
Federal, state and local government em- 
ploves “should be made so as not to 
endanger any rights these workers have 
under existing special systems, and to 
increase, not lessen, the protection avail- 
able to them.” 

2. Protection of the 
rights of the millions in 
forces. 

3. Insurance protection against loss of 
income due to permanent or total dis- 
ability. 

4. Insurance to cover the cost of hos- 
pital and medical care. He said the board 
insists that this provision “must pre- 
serve free choice of doctor or hospital 
and the personal relationship between 
physicians and their patients” and “in- 
sure adequate remuneratiqn.” 


social 
the 


security 
armed 


5. A national unemployment insurance 
system to replace the fifty-one separate 
state and territorial systems, and in 
cluding the millions of wage and salary 
earners excluded under the state 
tems. “Even if the special stresses of 
nost-war years were not impending,” the 
board said, “the state-Federal basis of 
the unemployment compensation would 
have merited revision at this time.” 

Benefits Paid During War 

The report stated that only about 284,- 
000 old people—one-third of the total 
have drawn the benefits during the war 
to which the system entitled them. More 
than 600,000 past 65 postponed their 
claims, for the most part to continue in 
war work. Further, 119,410 survivors 
and retired workers actually on the 
benefit rolls in June, 1943, were fore 
going benefits because of work in cov- 
ered jobs. 

Unemployment insurance payments 
under the state-Federal systems totaled 
$30,224,171 in June, 1943, only about one 
fifth the amount paid in June, 1942, the 
report said. 

It also showed a steady decline 


SyS- 


in aid 


to needy aged, averaging seventy-five 
vears, and a 1.2% drop in aid to the 
blind. Families receiving assistance for 


dependent children decreased from 389,- 
975 to 301,428. 

The fiscal year likewise recorded a 
41.6% drop in general assistance pro- 
vided by the states and localities, as 
well as liquidation of virtually all Fed- 
eral work and other emergency pro- 
grams. 


tal means—were designed primarily to 
compensate the insured or his family 
for loss of income due to these hazards. 
In response, however, to a rapidly in- 
creasing demand for provision to meet 
the additional expenses of serious ill- 
ness insurance companies have been is- 


suing Group Hospital Expense insur- 
ance since about 1935, and Group Sur- 
gical Operation insurance since about 
1938. Offering as they do essential serv- 


ices at very moderate cost, these cover- 


ages have attained widespread popular- 
ity. In embarking on these two new 
fields, the Metropolitan had the benefit 


of some years’ experience with a pro- 
vision for Hospital and Surgical Opera- 
tion benefits included as part of its In- 
surance & Retirement Program for 
Home and Head Office employes. 
“Group Hospital Expense insurance is 
issued to an employer either as a sepa- 
rate policy or by way of a supplement 
to a Group Life or Group Accident & 
Health policy. The contract provides a 
stated amount of daily benefit (e.g., $4 
or $5) for each day of hospitalization up 
to a prearranged maximum, such as 31 
or 70 days. The amount of daily bene- 
fit may be chosen with due regard to 
the variable cost of hospitalization in 
d'fferent localities, and may vary in a 
riven group for different classes of em- 
loves. Reimbursement is also provided 
for Special Services rendered by the hos- 
pital, such as special laboratory service, 
use of operating room, and anaesthesia, 
but not the doctors’ fees up toa total 
of 5 or 10 times the daily benefits. 
Maternity benefits for women employes 
are usually included on a limited basis 
Premium rates are computed in a sim- 
ilar way to those for weekly disability 
benefits—i.e., with no differential by age 
distribution, but with adjustments for 
the percentage of insurance on women, 
and for extra hazards in certain indus- 
tries or other special classes of risk. 


“Due to the limited data initially 
available, the business was at first con- 
ducted on a closely-controlled experi- 


mental basis, with benefits for hospitali- 


zation of the employes themselves—but 
not their families. As experience de- 
veloped, various liberalizations in the 
policy provisions and underwriting re- 


quirements became possible, and depend- 
ents’ coverage was introduced. 

“There are at least two types of Group 
Hospital Expense insurance being cur- 
rently offered—each providing a_ fixed 
amount of daily benefit for each day of 
hospital confinement. Under one type 
18 hours’ confinement is required before 
the insured is entitled to benefits, and 
adc litional Special Service reimbursement 
is limited to laboratory service, use of 
operating room, and anaesthesia, up to a 
total maximum of 5 times the daily 
benefit. For the second type, the pre- 
liminary period of confinement is_ re- 
duced to 6 hours for cases requiring a 
surgical operation, or emergency care 
following an accident, and the additional 
Special Service reimbursement is some- 
what broader in wording, with the maxi- 


mum for surgical cases usually 10 times 
the daily benefit. 
“The only exclusion under the present 


basic coverage is hospitalization for oc 
cupational accident, and for sickness 
covered by Workmen’s Compensation 


laws.” 

Mortimer W. Newton, chairman of the 
Rhode Island Unemployment Compen- 
sation Board, also attended the meeting 
and made a talk on the operation of 
Rhode Island’s cash sickness benefit plan 
which is the only one of its kind in the 
country and thus has attracted consid- 
erable attention. Mr. Newton told about 


the weaknesses in the present plan and 
discussed Sacembinaieiasiia made by the 
board to strengthen it. 
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Companies Launch 4th War Loan Drive 


Thousands of employes of company 
home offices attended War Bond rallies, 
Tuesday, the opening date of the Fourth 
War The arcade of the 
Equitable Life 
crowded to capacity as representatives 
President T. I. 


Loan Drive. 


Assurance Society was 


from every floor heard 
Parkinson rally the entire clerical staff 
for the sale of 4th War Loan bonds. The 
members of the Equitable’s home office 
and agency organization, numbering 
about 4000, will constitute a major con- 
tribution to the city’s organized insur- 
ance section. Arthur P. Carroll, who di- 
rected the company’s Third War Loan 
Drive will again captain the present Bond 
sale effort. 
In opening the rally President Parkin- 
son said in part: “the Secretary of the 
Treasury in the performance of his du 
ties to provide the sinews of war on the 
financial front is mobilizing the dollars 
of our country, to go forth to serve us 
as our boys and girls have already gone. 
We are fortunate in that their position 
fighting fronts is somewhat like 


on the ) ! 
We have just one drive after an- 


ours. 
other. We are called upon for more and 
more sacrifice, unselfish effort to help. 


And so are they. They are asked to give 
so much and we are asked to give too 
little. We are not even asked to give at 
all. We are asked to put away our dol 
lars where we can use them later on 
when peace has come.” 


Four thousand emploves of the New 
York Life Insurance Co. held a giant 
Fourth War Loan rally in the main 
lobby of the New York Life Building, 
51 Madison Avenue, Tuesday. The rally 


was addressed by President George L. 
Harrison and George F. Lambert, gun 
mate second class, United States 
William Leonard, president of the 
Goodfellowship Club, and 


ners 
Navy 
company’s 


BROOKLYN MANAGERS MEET 


Constitution and By-Laws Adopted; 
Each Association Member to Pur- 
chase Additional War Bond 


The January meeting of the Brooklyn 
Life Managers held 
Wednesday at the Hotel Bossert, Brook- 
Ivn, and presided over by M. Warren 
\t this meet- 


\ssociation was 


Benton, Equitable Society. 
ing each member of the association pres- 
ent pledged himself to purchase an addi- 
tional War Bond during the 
Loan Drive. A discussion devoted to the 
of the constitution and by-laws of 
held, 
\ letter from 
Walter 


secretary- 


study 
the organization was which was 
voted upon and accepted. 
Walter McGeorge was read by 
New York Life, 


announcing his 


Andersen, 


treasurer, retirement 


from The Prudential as of December 
31, 1943 

Those present at the meeting were: 
William H. Kee, Mutual Life; Walter 


Andersen, New York Life; M. Warren 
Benton, Equitable Society; Jack War- 
shauer, Guardian Life; Alfred G. Cor- 
rell, New England Mutual; Gibson Lewis, 
Massachusetts Mutual; Noel D. Maxey, 
Equitable Society; Gilbert V. Austin, 
\etna Life; Daniel J. Quinn, The Pru 
dential; Carl E. Haas, Union Central 
Life; A. VanCamerik, Metropolitan Life; 
Lewis Weingarten, Fidelity Mutual. 


NAMED BROKERAGE MANAGER 
Ik. W. Hughes, general agent, Massa- 
chusetts Mutual Life, Chicago, has an- 
nounced the appointment of James W. 
knsminger as brokerage manager. Mr. 
I:nsminger entered the life insurance 
business in 1930 with the Bokum & 
Dingle Agency, Massachusetts Mutual. 
He was a member of the company’s 
consecutive weekly production club for 
five vears and has qualified for the com- 


pany’s honor roll. His largest annual 


production was $880,000. 


Fourth War 


Florence McEntee, president of the 
Women’s Club, urged their fellow em- 
ployes to enlist as volunteer workers for 
the Fourth War Loan Drive. 

President Harrison pointed out the 
importance of selling War Bonds to in- 
dividuals of moderate means, and he 
stated that the employes during the 
Third War Loan Drive had demon- 
strated their ability along these lines by 
making cash sales of over 27,000 War 
3onds for more than $4,200,000. 

Chairman of the rally was Raymond 
C. Johnson, assistant vice president, who 
is directing the War Bond sales activi- 
ties of seventy-seven teams of employes 
and agents of the company in New York 
City. 

The Metropolitan Life employes dur- 
ing the Fourth War Loan Drive will 
continue with their efforts as they have 
so effectively done during the Third War 
Loan Drive. The 12,500 members of the 
company’s home office staff sold 56,542 
bonds for a total of $10,651,050 during 
the drive while the 3,060 fieldmen and 
district office clerks in the Greater New 
York area reported 29,616 sales for $8,- 
359,625. 

The Prudential this week opened its 
home office campaign for voluntary sub- 
scriptions to the Fourth War Loan. The 
minimum goal set is an over-all com- 
pany average of an extra $25 War Bond 
from each of its 10,000 employes by the 
end of the drive, February 15. This is in 
addition to the subscription on the regu- 
lar payroll deduction plan. The Pruden- 
tial has 1,863 home = office men and 
women in uniform, in whose name the 
drive is being conducted. 


N. Y. CLU’S TO HEAR BERNAYS 

Edward L. Bernays, prominent public 
relations counsel who is well known in 
insurance circles, will be the speaker at 
the January 27 luncheon meeting of the 
New York Chapter of CLU to be held 
at Martinique Hotel at noon. 


BOSTON APPOINTMENT 
Richard S. Cox, Jr. Made Assistant 
General Agent, Florer Agency, 
Boston 
Richard S. Cox, Jr., has been appoint- 
ed assistant general agent, Aetna Life, 
in Boston. Herbert W. Florer, CLU, 

is the general agent. 

Mr. Cox started in the Philadelphia 
office of the Aetna fifteen years ago, 
became cashier at Poughkeepsie, then 
went to Grand Rapids where he was as- 
sociated with Mr. Florer as supervisor 
and assistant general agent for the past 
ten years. Mr. Florer succeeded F. E. 
McMahon as general agent for the 
Aetna in Boston on November 1. 





WAR HAZARD COVERAGE 





Prudential Amends Schedule of Extra 
Premiums; Present Ordinary Dividend 
Scale To Be Continued 
The Prudential has issued a new 
schedule of extra premiums for war haz- 
ard coverage. Policies in force with 
higher extra premiums will be reconsid- 
ered on the next premium due date. 
The new schedule of premiums is given 
in a letter to the field force by Pearce 
Shepherd, second ‘vice president and as- 

sociate actuary. 

The Ordinary dividend scale in force 
for the last ten months of 1943 will be 
continued in 1944. Dividends on Inter- 
mediate monthly premium policies - in 
Prudential will be credited in 1944 at a 
slightly higher rate than last year. 


HEAR DAVID STOCK TALK 

The Life Insurance and Trust Coun- 
clot North Jersey had its annual dinner 
meeting at the Down Town Club, Jan- 
uary 20, John E. Clayton, general agent, 
Massachusetts Mutual Life, presiding. 
Guest speaker was David Stock, New 
York lawyer, whose subject was “Legis- 
lative Trends in Connection with Estate 
Planning—Life Insurance and Pension 
Trusts.” George A. Williams, trust of- 
ficer, National State Bank, Newark, is 
the new president of the association. 
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FORWARD 


Life underwriters under arms are serving 
the Cause of Freedom with distinction on 
the far flung fields of war. 


Life underwriters of the home front are 
also making vital contributions to the Cause 
of Freedom. Theirs is a national mission, 
even more essential in times of war than in 
days of peace. Their arms include the sale 
of new life insurance and war bonds, the 
servicing of life insurance now owned, the 
relentless assault upon inflation, and a united 
and determined will to carry on... mighty 
weapons all for furthering the Cause of 
Freedom and perpetuating the Democratic 
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MAKE THIS OFFER — 
WATCH THEM BUY! 


$10,000. At Age 30 
Annual Premium $170.95 


(Participating) 


At age 68 Protection reduces to 
$5,000. gross premium reduces to 
$95.25. 
At age 75 receive $2,500. cash. 
Options available to age 60 for 
retaining permanent insurance— 
also privilege to purchase single 
premium units over long period. 
“ASK PEYSER ABOUT IT” 


Perey A. Peyser 
E. G. VAN DEN BOUT, Asst. 
MANHATTAN LIFE INSURANCE CO. 
55 Liberty St., N. ¥.C.5 Co-7-2676 











Conn. Mutual Meeting 
(Continued from Page 1) 


ent time does not have a farm to sell,” 
said Mr. Fraser. “We sold our last 
farm in October. Some years ago we had 
$15,000,000 of farm real estate for sale.” 
The company has also cut down on size 
of its city real estate holdings and will 
continue to do so. During the year thie 
company purchased a substantial number 
of Canadian obligations. “We have a 
high regard for the Dominion,” he said. 
War Claim Situation 


The Connecticut Mutual had a good 
mortality during the year, figure being 
approximately 45% of the expected. War 
claims numbered about 148 for $600,000. 
Company has a number of notices of 
men lost in action or taken prisoners. 
“We believe our losses from war will be 
heavy,” he said, “but we have set aside 
a reserve of $1,500,000 for future claims 
connected with the war, directly or indi- 
rectly. Companies cannot well expect 
that losses from war this year will be 
anything but heavy in view of the forth- 
coming invasion.” Mr. Fraser also dis- 
cussed another angle of war casualties— 
the number of soldiers who have been 
invalided home because of breakdown 
from shock of service at the front. 
Number of nervous ailments is sure to 
be much larger. 

The assets of the Connecticut Mutual 
passed the half billion mark this weck. 
It was a large gain. The company has a 
market fluctuation and contingency re- 
serve of $2,664,000. Net surplus of the 
company at end of 1943 was $21,793,000. 
Its increase in ‘surplus was $4,270,000. 
The company’s net interest earning dur- 
ing the year was 3.65%. 

Vice President Coffin Presides 

Vincent B. Coffin, vice president in 
charge of production, presided at tlic 
Rye meetings. On Tuesday an unusually 
interesting talk on pension trusts was 
made by E. A. Starr, supervisor of thie 
company’s division of employe insurance 


plans. A manual on subject is to be dis- 
tributed to general agencies of coti- 
pany. Mr. Starr told how the pension 


trust business is increasing and he « 
plained types of pension trusts which 
the underwriting committee regards as 
desirable. 

James Lee Loomis, president of co! 
pany, was scheduled to talk at confer- 
ence yesterday. 


UNION MUTUAL LIFE GAINS 


Paid business of the Union Mutual 
Life for December exceeded the corre- 


sponding month a year ago by 60%. New 


paid business gain for 1943 was 5%. 
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Howard D. Basler Joins 
Mutual Myer Agency 


MADE SUPERVISING ASSISTANT 





Other Agency Appointments Announced 
by New York Office; Production 
Gains Cited for 1943 





Howard D. Basler, agency organizer 
1 the Rochester agency of the Mutual 
jife of New York since 1935, has been 
jamed supervising assistant in the com- 
any’s Ives & Myrick agency, New 

rk City, Richard E. 


1 
I 
! 
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\ 


Myer, agency 





Matar 
HOWARD D. BASLER 


manager, announced in reporting several 
amnointments. Mr. Basler joined the 
Mutual Life as a producer at Elmira, in 
1931 under district manager Howard 
Dailey. He qualified for the company’s 
National Field Club during his second 
vear. In 1934 he was transferred to 
Geneva and in 1935 was appointed 
agency organizer at Rochester. 

Other agency changes announced by 
Mr. Myer include the promotion of Emil 
Lawson from senior supervising assistant 
to assistant to the manager succeeding 
Paul Orr; Charles J. Buesing to succeed 
Mr. Lawson; Adam Klugewicz, assistant 
cashier, to supervising assistant and 
Kenneth Kells, senior clerk, to assistant 
cashier. 

Reviewing the agency’s 1943 accom- 
plishments at a luncheon, Mr. Myer re- 
vealed that the twenty-one full-time pro- 
ducers under contract two or more years 
showed a 62% gain in volume and a 53% 
gain in first year commissions over 1942 
and that the agency as a whole recorded 
nine plus months out of twelve in volume 
of new business. Joseph Cousins was 
leader in volume and applications for the 
year, with Frank Foster second in that 
category. J. A. B. Ezra led in accom- 
nlishment over objective, with George 
Levin second, and special agency honors 
were earned by Maurice Lesser, M. M. 
Rosenthal and Nathaniel Helfgott. 





NAMED EXECUTIVE ASSISTANT 
Robert P. Kelsey has joined the John 
Hancock as executive assistant, accord- 
inv toa recent announcement by Guy W. 
Cox, president. Mr. Kelsey has been as- 
sociated with the Purse Company, finan- 
advertisers, since 1926, first in their 
New York offices and for the past twelve 
cars as vice president in charge of their 
ton. office. 


PASSES $200,000,000 MARK 
he Columbian National Life, Boston 
rted a net gain of $9,299,319, for 
3, which makes a total of life busi- 
sin foree of $201,737,805. The lead- 
agencies in the victory campaign, 
ch was conducted during the last 
irter of the year, were the William S. 
vel Agency, Newark and J. H. Wood 


ency, San Francisco. 




















t fits like 
a glove 


BEFORE 65, the “average family 


man needs—and can attord—more 


Te 


'ife insurance. 


AFTER 65, he generally does not 


need as much insurance. And if he 
retires on Social Security or other 
income, his reduced income makes 


it dificult to pay premiums. 


yr BEFORE 65 
jerorscnon| AFTER 65 


(PREMIUMS 
STOP) 


PERMANENT 


PERMANENT 


PROTECTION PROTECTION 





policy, 
Gr, is 


designed to meet this situation. It 


The Prudential’s new 


“Double Protection to 


provides the extra protection while 
it is needed and makes the permanent 
protection fully paid for by the time 
the insured reaches the usual 


retirement age. 


She PRUDENTIAL 


INSURANCE COMPANY OF AMERICA 


A mutual life insurance company 


a (HOME OFFICE NEWARK, NEW JERSEY 

















Whitelaw Supervisor 
Of Ordinary Agencies 


WITH COMPANY ‘SINCE 1930 





Kerby H. Fisk Made Manager of Pru- 
dential’s Bond Department; 
Careers of Men Promoted 





Two home office promotions are an- 
nounced by The Prudential. LeRoy N. 
Whitelaw has been named = supervisor 
of Ordinary Agencies and will continue 
and expand his present duties as in- 
Structor to the sales force Kerby H 





LEROY N. WHITELAW 


Isk becomes manager of the Bond De- 
partment. 

Supervisor Whitelaw joined the com- 
pany’s field staff in May, 1930, and was 
called into service in the home office on 
March 1, 1934, where he joined the Or- 
dinary agencies as field instructor under 
the direction of Vice President George 
H. Chace. He prepared The Prudential’s 
course of training for agents and has 
devoted his efforts to the instruction of 
field representatives. It was on Oc- 
tober 10, 1938, that he was named assis- 
tant supervisor. 

Manager Fisk came to The Prudential 
on May 1, 1941, and was assigned to 
the bond department under the direction 
et Vice President John W. Stedman. 
In September, 1941, he was made assis- 
tant manager and on April 1, 1943, he 
was promoted to associate manager 


C. H. FOLZ, ASS’T ACTUARY 


Promoted by Western & Southern; 
Graduate of University of Michigan; 
With Co. Since 1933 

Following a meeting of directors of 
the Western & Southern Life, Charles 
I. Williams, president, announced the 
promotion of Clifford H. Folz to asso 
ciate actuary. 

Mr. Folz is an alumnus of the Uni 
versity of Michigan, class of 1922. He 
ertered the life insurance business upon 
receiving his degree and went with the 
Western & Southern in February, 1933, 
as manager of the policy loan depart- 
ment. In 1936 he was promoted to as- 
sistant secretary and in 1937 was made 
assistant actuary. He is a member of 
the American Institute of Actuaries. 


TO HOLD LIFE INSURANCE DAY 

Pittsburgh life insurance day will be 
observed January 25 at the Pittsburgh 
Red Cross blood bank, when insurance 
agents, company employes and members 
of families of persons in the insurance 
husiness will donate blood throughout 
the dav. W. W. Barry, manager, Sun 
Life, is chairman of the blood donor 
procram for the Pittsburgh: Life Under 
writers Association. The goal is 400 
donors during the day. 
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RAINBOWS 
END 


‘Peace and rest at length have 
come, 

All the day’s long toil is 
past, 

And each heart is whispering 

‘Home, home at last.’ ” 


“When this war is over I'll be 
a better man than when I came into 
the Service. This is the place to 
learn things. Civilian life is going 
to seem very simple compared to 
this. You might tell the Gang that 
I wish that all I had was the prob- 
lems they are confronted with each 
day. Tell them to put in a full day 
each day. Making a living selling 
life insurance is really a pleasure 
and they should realize it 

This was written home by 
“Babe” LeVoir of the Twin City 
Agency of the Bankers Life Com- 


pany of Des Moines, on U. S. 
Navy duty abroad. 
“Babe” played championship 


football at the University of Min- 
nesota in 1934, 1935 and 1936 (all 
three years the Golden Gophers 
were undefeated) and was an All- 
Big-Ten quarterback. He worked 
his way through the University. 
He was a star salesman of the 
Twin City Agency. The war, ter- 
rible as it is, is teaching him to be 
a still better man. 
* * * 


“I'll be back and when I do 


look out. I’m through fooling.” 
This was written home by 
“Pete” Woodward, another ace 


salesman of the Twin City Agen- 
cy, who came to the Bankers Life 
in 1936 and was a big producer. 
He’s going to do still better when 
he comes back from fighting over- 
seas. 

* * * 

Scores of other letters, from life 
insurance salesmen fighting on land 
and in the sea and air, express 
similar sentiments. We who are 
fighting on the home front must 
keep that same faith while we wait 
with what patience we can. 

We are fighting on a battle- 
ground at home, too; against infla- 
tion and unpreparedness for the 
new conditions that Peace will 
bring; and to keep the home world 
worthy of the men who preserved 
it on foreign battlefields. We are 
all enlisted. 

x * x 

The Fourth War Loan campaign 
opens January 18th. The Bankers 
Life Company subscribed for a 
block of $21,000,000 of War 
Bonds in the Third War Loan 
campaign. Counting this subscrip- 
tion, the Bankers Life now has a 
total investment of $120,064,000 in 


U. S. Government Bonds. 
* * #& 











Industrial Agents In 
Waste Paper Campaign 


SEE THOUSANDS ABOUT IT 





Ask Families to Save All Waste Paper; 
E. V. Homans Associate 
Salvage Director 
taking an active 
campaign are 
John Hancock 
Eugene V. Ho- 


companies 

waste paper 
Prudential, 
Life, said 


Among 
part in the 
Metropolitan, 
and Colonial 





V. HOMANS 


EUGENE 


War Production 
week. Mr. —. is associate 
director of New York City. 
Agents on the debit, constantly calling 
on families, are informing their policy- 
holders and prospects of the importance 
of saving waste paper for the war effort. 
Families are asked to give all waste 
paper to the nearest salvage depot of 
CDVO, AWVS or building superintend- 


Board this 
salvage 


mans of 


ent, or to donate it to their favorite 
collecting charitable or civic organiza- 
tion such as Salvation Army, Catholic 


Charities and Boy Scouts; or to save 
100 pounds of paper in a stack five or 
six feet high and sell it to a collector. 

The campaign is being featured by 
radio. stations and newspapers. The 
Newspaper Publishers Publicity Com- 
mittee has suggested that agents may 
be able to ascertain from their clients 
some pertinent questions on collecting 
waste paper which may give some new 
angles of approaching the public. 

SAVINGS BANE | LIFE : REPORT 
Insurance in Sunn at t End of Second 

Year of Operation in Connecticut 
Totals $2,244,683 

The Savings Banks Life Insurance 
Fund, Hartford, completed its second 
year of operation in Connecticut with a 
total of $2,244,683 of Savings Banks Life 
insurance in force through the eighteen 
mutual savings banks identified with the 
system representing one-third of the 
savings bank depositors in the State. 
About two-thirds of the business writ- 
ten has been in banks located in the 
three large industrial cities of Bridge- 
port, New Haven and Waterbury, with 
the Bridgeport-People’s Bank writing 
the largest amount $754,621. 

Over 80% of the applications received 
were for $1,000 or less of insurance with 
about 12% of the applicants applying for 
the maximum of $3,000. About 52% of 
the applications show that the applicant 
had no previous insurance when making 
application; only 3% of applicants held 
$10,000 or more. 


BANKERS LIFE TOP AGENCY 





The W. K. Niemann Agency, Des 
Moines, was the top producer of new 
business for the Bankers Life of Des 
Moines during 1943, with a total of 


$3,904,000 


George Blumberg Appointed 
Associate General Agent 


general agent, 
York City, an- 


Joseph D. Robbins, 
Manhattan Life, New 
nounces the appointment of George 
Blumberg as associate general agent. 
Mr. Blumberg attended New York Uni- 
versity, and in 1926 was elected a mem- 
ber of the Assembly of the State of 
New York. He was later elected to the 
State Senate. After leaving the Senate 
Mr. Blumberg entered the general in- 
surance business, writing both general 
and life business. 

Prominent in charitable and fraternal 
affairs Mr. Blumberg is a director of 
the Pride of Judea Children’s Home, the 
Jewish Sanitarium and Hospital of 
Chronic Diseases. He is also acting 
president of the Max Blumberg Philan- 
thropic League, which was named after 
his deceased father. 





GEORGE A. WHITE HONORED 





State Mutual Life President Is Guest 
Of Honor at Los Angeles Luncheon; 
Asa V. Call Attends 

George A. White, president, State 
Mutual Life, Worcester, was the honor 
guest at a luncheon given him recently 
in Los Angeles by Roy Ray Roberts, 
general agent for the company in that 
city. Asa V. Call, president, Pacific Mu- 
tual Life, introduced Mr. White, who 
was the only speaker. Mr. White in his 
remarks cited the early history of the 
State Mutual, which in March of this 
vear will celebrate its centennial. Mr. 
White recalled what occurred to life in- 
surance following World War 1, in the 
way of lapsation of government insur- 
ance, saying that people do not come in 
and buy life insurance, but that the pro- 
ducers must go out and sell it. He de- 
fended the adherence to the mortality 
tables, and said that the policyholder 
pays no more for his protection than he 
would if the mortality tables were mod- 
ernized. President White also pointed 
out that borrowing on policies was one 
of the most important among the causes 
for lapsation of policies. 


COLUMBUS, O., APPOINTMENT 
Bankers National Life Names Marcus 
A. Wolf Agency of That City as Gen- 
eral Agents; A. A. Esterkin its Life Man 

Bankers National Life, has appointed 
the Marcus A. Wolf Agency of Colum- 
bus, Ohio, as general agents. This firm, 





one of the best in the city, is run by 
Max Sternberg, who founded it, and 
Albert A. Esterkin, who recently be- 


came a full partner after fifteen years’ 
experience in the life insurance field. He 
had previously been assistant manager 
in the Columbus office of one of the 
largest Eastern companies. 

With Mr. Esterkin’s arrival the Mar- 
cus A. Wolf agency established a life 
insurance department to the building of 
which he will give his entire time. 





BALTIMORE LIFE JOINS ALC 

The American Life Convention has 
admitted to membership the Baltimore 
Life Insurance Co., bringing to 189 the 
total number of companies affiliated with 
the Convention, Ralph H. Kastner, act- 
ing manager and associate counsel an- 
nounced. The Baltimore Life was organ- 
ized in 1882 and now operates in Mary- 
land, Pennsylvania, New Jersey, Dela- 
ware, District of Columbia and Virginia, 
As of December 31, 1942, it reported in- 
surance in force of $125,764,589, includ- 
ing $33,109,685 of Ordinary and $92,654,- 
894 of Industrial, and admitted assets of 
$20,453,686. Albert Burns is president of 
the company; J. Brooks Smith and 
Henry E. Niles, vice presidents; J. M. 
H. Rowland, secretary; Paul P. Swett, 
Jr., treasurer, and Niles, Barton, Mor- 
row & Yost, general counsel. 





MINNESOTA SALES CONGRESS 

The annual sales congress of the 
Minnesota State Association of Life Un- 
derwriters, will be held March 2 at St. 
Paul. Norbert F. Winter, Minnesota 
Mutual Life is general chairman. 





For Group— 
Trained Men 


If you are trained and experi- 
enced in Group and not subject to 
the draft, and 


If you want a permanent salaried 
post with the growing Group De- 
partment of an aggressive, growing 
Life company, then 


Submit your experience record 
and qualifications in confidence to: 
Box 1500, The Eastern Underwrit- 


er, 41 Maiden Lane, New York 7. 


Immediate posts open for two 
home office group representativcs— 
in Cincinnati and Detroit — with 
future opportunities by no means 
limited to those cities. 


Training in all group coverages 
desirable, but not essential. 


Write now! 











Mutual Benefit Life Holds 
Two-day Business Meetings 


The Mutual Benefit Life, Newark, is 
conducting a series of two-day confer- 
ences for the discussion of business in- 
surance, in nine key-cities throughout 
the country, aime to an announce- 
ment by B. Thurman, CLU, assistant 
esecel Has Wa of agencies. Those at- 
tending these conferences have recently 
completed the R & R course on business 
protection. The conferences have been 
arranged by E. C. Hawes, CLU, chair- 
man of the company’s business insurance 
committee. The schedule is as follows: 
Springfield, Mass., January 13-14; New 
York City, January 17-18; Kansas City, 
January 24-25; Chicago, January 27-28; 
Grand Rapids, January 31-February 1; 
Cleveland, February 3-4; Cincinnati, 
February 7-8; Atlanta, February 10-11; 
Washington, February 14-15. 

G. A. Sharpe, CLU, of the agency de- 
partment and W allace N. Watson, CLU, 
of the Boston agency, also members of 
the business insurance committee, are 
assisting in the conduct of the meetings. 
The discussions of the various phases of 
business insurance are being led in each 
city by fieldmen who have qualified for 
leadership by study and experience. 





HONORARY EXECUTIVES 


Union Mutual Life Production Leaders 
Appointed Home Office Officials 
For One Day 

Fred R. Fast, manager of the Newark 
agency, Union .Mutual Life, Portland, 
Me., won the honorary presidency of the 
company, on the basis of his Fall 
sales campaign production, according 10 
a company announcement. Other 
honorary company officers whose pro- 
duction qualified them for home 
office executive positions for a day 
in conjunction with a January sales 
meeting are: A. P. Labbe, Van Buren, 
Me., vice-president and secretary; W. T 
Worcester, Portland, vice-president aid 
actuary; U. Daigle, Van Buren, Me. 
medical director; W. H. Becker, %t. 
Louis, vice-president; L. H. Whitestone 
and J. S. Taylor, New York, B. C. Aliin 
and H. M. Illingworth, Portland, seco id 
vice-presidents; W. S. Gishler, Buffalo, 
superintendent of agencies; E. x. Good- 
win, New York, assistant. actuary; H. 
W. Davin, Rochester, and R. L. Feld- 
man, Pittsburgh, assistant secretaries; ]. 
M. Voss, Boston, agency secretary. 








Adam Rosenthal, manager, Acacia Mu- 
tual Life, addressed the recent meeting 
of the Life Underwriters Association of 


St. Louis, 


sean esegnegg fare 
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United Benefit Life of 
Omaha Enters New York 


MATE OF MUTUAL BENEFIT H.&A. 





Will Write Both Life and H. & A. In- 
Surance Here; Juergens-Edgeworth 


N. Y. City General Agents 





United Benefit Life of Omaha, run- 
ning mate of the Mutual Benefit Health 
& Accident Association, has been li- 
‘ensed in New York State to write both 
life and health and accident insurance. 
\nnouncement of the entry was made 
this week by Dr. C. C. Criss, president 
ff this company and of the Mutual 
Benefit H. & A. United Benefit Life 
now operates in all of the forty-eight 
states (except Massachusetts), in the 
D. of C. and in the territories of Alaska 
and Hawaii. 

The United Benefit was organized in 
1926 by the officers, managers and sales- 
men of the Mutual Benefit H. & A. It 
has a capital of $1,000,000 and a surplus 
of $1,000,000. 

At the close of its tenth year of 
operation, the company had more than 
$100,000,000 of paid-for Ordinary life im- 
surance in force. Its growth during the 
past three years has been as_ follows: 
1941 —$202,876,472; 1942 —$240,951,011; 
1943—$278,070,893. 

The United Benefit’s business in 
Greater New York and Long Island 
will be under the supervision ot Charles 
H. Juergens and William E. Edgeworth, 
general agents at 102 Maiden Lane 
where the entire twelfth floor is occu- 
pied by this company and the Mutual 
Benefit H. & A. This agency is the 
largest maintained by the Association 
in New York State. Offices are also 
maintained at Albany, Rochester, Bui- 
falo, Utica, Syracuse and White Plains. 





N. Y. LIFE UNDERWRITERS MEET 





Branch Rickey, Brooklyn Dodgers Presi- 
dent, Addresses Group; Annual 
Sales Congress March 9 

The Life Underwriters Association of 
New York City held its luncheon meet- 
ing last week and heard an address by 
Branch Rickey, president of the Brook- 
lvn Dodgers. Mr. Rickey was_ intro- 
duced by Alfred J. Johannsen, general 
agent, Northwestern Mutual Life. 

Osborne Bethea, general agent, Penn 
Mutual Life, announced that the organi- 
zation’s annual sales congress to be held 
March 9 will be the greatest in the asso- 
ciation’s history, with an expected at- 
tendance of approximately 1,000. 

Among the guests attending the meet- 
ing, who were presented by Diederich 
H. Ward, president, were James A Mc- 
Lain, president, Guardian Life Insur- 
ance Co.; Holgar J. Johnson, president, 
Institute of Life Insurance; Vincent P. 
Whitsitt, manager and general counsel, 
\ssociation of Life Insurance Presi- 
lents; James E. Rutherford, executive 
ice president, National Association of 
Life Underwriters; Clancy D. Connell, 
eneral agent, Provident Mutual Life 
ind newly elected secretary, National 
\ssociation of Life Underwriters; Wal- 
er E. Barton, president, C. B. Knight 
\gency, Union Central Life. 





DUNSMORE AGENCY INCREASES 

William J. Dunsmore, manager, Equi- 
thle Life Assurance Society, New York, 
nnounced that of the twenty-five con- 
racts in force in the Dunsmore Agency, 
wenty members averaged $2,951 each in 
irst year commissions during 1943. The 
gency has three men in the Army and 
ne in a war industry. Mr. Dunsmore 
nnounced an increase of 26% in com- 
lissions paid to agents over the previ- 
US year. 





LINCOLN NATIONAL LEADER 
The Walter T. Shepard, general agen- 


cy, Lincoln National Life, Los Angeles, 


was the leading agency for the company 
lor 1943. The appointment of Robert 
Walker as associate general agent, was 
recently announced by Mr. Shepard. 


BMA HAS RECORD YEAR 
The Men’s 
nounced an increase of 32.6% 


Assurance an- 
for 1943 
over 1942 and an increase of 56.7% for 
December, making it the thirty-fifth 
consecutive month the company showed 
an increase over the corresponding 
month of the preceding year. For the 
year, J. P. Baldwin, vice president in 
charge of West Coast operations and 
manager of the San Francisco branch, 
was the ranking manager, with the 
highest production ever reported by an 
agency of the company in a single year. 
A. W. Hogue, manager, Dallas, was 
second and R. J. Costigan, manager, 
Kansas City, third. 


Business 


POSTAL UNION APPOINTMENTS 
The Postal Union Life, Los Angeles, 
announced the following new appoint- 
ments, assistant secretaries, Roger P. 
Dyck, Mrs. G. James, Miss E. E. Smith, 
Mrs. R. L. Norton; manager of claims 
department, Roger P. Dyck; manager 
accident and health department, O. S. 
Weide; manager investment department, 
Nathaniel Seal; consulting actuaries, 
Coates & Herfurth. 


EQUITABLE DISTRICT MANAGER 

The Equitable Life Assurance Society 
has announced the appointment of Rich- 
ard D. Ryan, Durant, Iowa, as district 
manager of the company, with head- 
quarters in Cedar Rapids. 











If you like 
Friendly Underwriting Service 


phone 


CHARLES EDWARDS AGENCY 
of 
The Manhattan Life 


MUrray Hill 2-7330 


551 5th Ave. 





You already know 4er phone number! 


HE is the personal secretary, or telephone 
S Operator or receptionist of any one of your 
regular business and professional clients. 

She is well-known to you, and you 
have enlisted her cooperation more 
than once in your contacts with “the 
boss.” You consider her your friend, 
but have you ever thought of her as 
an excellent prospect for life insut- 


ance as well? 


New England Mutual fieldmen are 
finding that she #4 a good prospect, 











now that they have a trump card which can 
be counted on to arouse her friendly interest 
in the subject of life insurance. 

“This Reminds Me’, an attractive 
personal engagement and expense 
book, is the “Ace that captures the 
Queen”! Designed expressly for 
young women who work, and pub- 
lished exclusively by New England 
Mutual, it is another effective sales 
promotion tool in our competent 
agency force’s well-rounded kit. 


New EnNcianp Mutua 
Life Insurance Company of BOSTON 


Georce WILLARD SMITH, President 
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Old Line Life Adopts 
Agents Retirement Plan 


MEMBERSHIP 2 ‘Is VOLUNTARY 


Issued on Contributory Basis; Life 
Annuities to be Paid Agents 
Sixty-five or Over 
The Old Line Life 
Milwaukee, has adopted a_ retirement 
oun for its life, accident and health 
vents, effective as of January 1. The 
plan was developed with the cooper ition 
of a committee of agents and has been 
by the Wisconsin Insurance 
Benefits provided under 
affect the agent’s con- 
The retirement plan, 
basis, is for 


Insurance Co., 


approved 
Department 
the plan do not 
tract in any way. 
issued on a_ contributory 
agents 55 years of age or under, and 
membership is voluntary. Special con- 
cessions have been made for agents now 
under contract who are 64 years and 
under. Life annuities will be paid 
agents Age 65 or over, depending upon 
the insurance in force, and payments 
will begin February 1. 

To be eligible for the plan, a minimum 
of $1,500 in paid premiums of life, acci- 
dent and health business is required in 
the preceding calendar year. The agent’s 
contribution is fifteen cents per $1,000 
of life insurance in force and the same 
amount per thirty dollars, of accident 
and health premiums, payments to be 
made in ten monthly installments. The 


company will contribute an amount 
equal to the agent. The whole amount 
will be accumulated at interest until 


the agent reaches sixty-five, when the 
fund will be applied to purchase an 
annuity, with or without refund as 
selected by the agent. Additional con- 
tributions may be made by the agent up 
to his regular amount, but not in excess 
of $500 in one year. 

Assuming the agent at entry is thirty 
years old, has production of $100,000 of 
life insurance or equivalent in accident 
and health premiums, and good per- 
sistency each year; at Age 65 he would 
receive a minimum monthly income for 
life of $93,91 based on the regular con 
tribution; if he made the maximum addi- 
tional contribution, the minimum amount 
of income he would receive would be 
$140.87 monthly for life. These figures 
are based on the annuity without refund. 

Prior to completion of his ten years’ 
participation in the retirement plan, if 
the agent withdraws, his deposits are 
refunded with accrued interest. After 
ten years he acquires a vested interest 
in the company’s fund and receives in 
addition not less than 50% of the com- 
pany’s contribution, the percentage in 
creasing each year of participation. 

Retirement age is 65, and monthly 
payments begin February 1 of the year 
following the agent’s sixty-fifth birth- 
day, although retirement may be per 
mitted between ages sixty and_ sixty 
four after ten years of participation. 


Plan Pension Trust Confab 
In Chicago January 24 


The Connecticut Mutual is planning a 
special meeting for its agents and gen- 
eral agents on the subject of pension 
trusts and profit sharing trusts. The 
meeting will take place at the Edgewater 
Beach Hotel, Chicago, January 24. A 
similar meeting for men located in the 
East was held in New York in Novem- 
ber, 1943. At these meetings special at- 
tention is given to the company’s Ordi- 
nary life pension trust plan. The meet- 
ing at Chicago will be under the super 
vision of Vincent B. Coffin, vice presi 
dent and superintendent of agencies, FE. 
\: Starr, supervisor of employe insur- 
ance plans and Robert W. Stockton, 
agency assistant. 


NAMED HANCOCK SUPERVISOR 
John G. S. Meyer, John Hancock, 
formerly assistant manager at Jamaica, 
N. Y., has been appointed regional su 


pervisor in the East Central territory. 


SELLS 232 FARMS IN 1943 

The Equitable Life of Iowa reports 
the sale of 232 farms in Iowa during 
1943, a total of 44,649 acres at an aver- 
age price of $86.68 an acre, and in ad- 
dition thirty-one farms outside the 
state. The company has sixty-six farms 
remaining in Iowa and eight outside of 
the state. 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
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Omaha Kansas City 
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RETIREMENT 
INCOME 


INSURANCE 
FOR WOMEN 
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are looking toward the future that will 
arise out of this present chaotic world. The war 
has made them a little more serious...a little more far- 
sighted... little more determined. They will want to secure them- 
selves and their loved ones against destiny’s unexpected plans for them. 
Life Insurance is far more than a temporary safeguard. It is a way 
of life that can begin at birth and continue throughout the many, many 
years of growing up... working... marrying ... rearing a family until 
eventual retirement. 
There are many different kinds of life insurance to fit our every need: 
4 Juvenile Insurance for our children to secure for them the education that will 
4 be so necessary in the post-war world . . . Mortgage Redemption Insurance 
‘A to secure the home we spent years in planning . . . Family Protection 
Insurance to secure our loved ones against need in our absence . . . 
Retirement Income Insurance to make our later years secure. These are 
just a few of the numerous insurance plans the BERKSHIRE 
TRIANGLE PATTERN offers! 
The Berkshire Life —by keeping in pace with the times 
—will enable American men and women and 
children to chart a Secure Course of 


FAMILY PROTECTION * 


complete Protection! 
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Shaffer Runs Cleveland 
Agency, Union Central 


H.O. MAN IN TEMPORARY CHARGE 


Succeeds Wm. L. McPheeters, Who Re- 
tired Because of Health; Agency’s 
Splendid Record 


Harry J. Shaffer, 
endent of agencies, 


assistant superin- 
Union Central Life, 
ias been temporarily placed in charge 
f the company’s Cleveland agency. The 
nanagership was vacated last October 
when William L. McPheeters, general 
nanager of the agency, retired because 
f illness. He had been with the com- 
pany a quarter of a century. His color- 
iul career in life insurance began forty- 
two years ago when he signed his first 
contract with a large Eastern company. 
His appointment as manager of Union 
Central’s Cleveland agency was in 
March 1, 1918. 
When Mr. 


Union Central, 


McPheeters 
business in 


joined the 
force in the 


Cleveland Agency amounted to less 
than $5,000,000. Five years later it had 
nore than tripled, increasing to over 
$17,000,000. Today the agency’s life in- 


surance in force is over $30,000,000 and 
annuities nearly $5,000,000. 





LABOR UNION STARTS CO. HERE 





Amalgamated Life Co. Affiliated with 
Amalgamated Clothing Workers; Sid- 


ney Hillman Is President 


The Amalgamated Life Insurance Co. 
las been formed by interests connected 
with the Amalgamated Clothing Work- 
ers of America, 15 Union Square, New 
York. President is Sidney Hillman, for- 
mer international president of ACWA 
who was director of the Office of Pro- 
duction Management until it was abol- 
ished in January 1942 and taken over by 
the War Production Board. The com- 
pany will write life, accident and health 
insurance. It starts with capital of $200,- 
000 and surplus of $100,000 

Another insurance company affiliated 
with Amalgamated Clothing Workers is 
the Amalgamated Life & Health Insur- 
ance Co. of Chicago which was organ- 
ized in 1940. Capital stock of this com- 
pany is owned by the Amalgamated So- 
cial Benefits Association. It has about 
$6,000,000 insurance in force. President 
is Samuel Levin who is head of the 

(Chicago Joint Board of ACWA. Sidney 
Hila is a director of the Chicago 
company. 


Hirschfield Views Costs Of 
Compulsory Social Security 


Gerhard Hirschfield, research director 
if the Insurance Economics Society of 
\merica is author of an article on the 
‘ost of compulsory social security in the 
lanuary issue of the Savings Bank Jour- 
nal. He says that not even the Federal 
rovernment knows what its cost will be, 
but, he adds, the Federal administration 
ias no compelling need to know the cost. 
‘Unlike the common private enterprise,” 
lie says, “the Federal Government is not 
otivated by money profit. Nor is its 
ability to raise money in any way de- 
nendent upon the activity it is about to 
launch. If the Government cannot get 
the money by appropriation, it can al- 
ways create it—as we have but recently 








CANADIAN HEALTH INSURANCE 
Plan Legislation To Make Medical and 
Dental Services Available to Public 
Regardless of Means 

A health insurance bill may be intro- 
luced in the session of the Canadian 
legislature which will get under way late 
his month, according to Dr. J. J. Heag- 
erty, director of Public Health Services. 
Current plans are to make medical and 
dental services available to all persons 
regardless of ability to pay. However, 
some contribution from adults will be 
expected if it is felt they are able to 
Own choice of doctor or dentist 
will be allowed. 


ado so. 





Bankers Life of Iowa 
Reports Large Gains 


$86,101,352 PAID-FOR IN 1943 





Insurance in Force Gains $49,479,741 for 
Year; Company’s War Losses on 
116 Lives Was $305,445 

The Bankers Life of Des Moines re- 
ports a total of $86,101,352 of paid-for 
life insurance in 1943, not including 
annuities. The gain of life insurance in 
force during the year was $49,479,741, 
and the total in force on December 31, 
1943, was $861,857,082. Ordinary life in- 
surance paid for in 1943, not including 
annuities, was $69,089,033 a gain of 16% 
over 1942 and the largest since 1932. 
The gain of Ordinary in force was $34,- 
945,071, which was the best record since 
1929 and an increase of 78% over 1942. 
The total of Group life insurance paid 
for during last year, no annuities in- 
cluded, was $17,012,319, and the gain of 
Group in force was $14,534,679, making 
a total of $27,097,787 in force at year’s 
end. 

Total war losses paid by the com- 
pany in 1943 was $305,445 on 116 lives. 
Of these, eighteen were paid in the 
first quarter, thirty-two in the second, 
twenty-six in the third, and forty in 
the fourth. Losses on the forty lives in 
the last quarter were $85,855 as com- 
pared with total losses of $1,924,554 in 
the same period. War losses paid prior 
to 1943 amounted to $94,066 on twenty- 
nine: lives. 

The forty war losses in the last quar- 
ter of 1943 were divided among various 
causes as follows: Combat nineteen; 
air crash nine; accidental five; natural 
five; auto accidents two. Deaths oc- 
curred in. various areas as_ follows: 
U. S. twelve; Pacific eight; Africa 
seven; Asiatic one; Europe five; Jap 
prison camps three; Middle East three; 
Newfoundland one. 


Mutual Benefit Advisory 


Committee Meets in Newark 


A regular meeting of the Mutual 
3enefit general agents advisory commit- 
tee was held January 20-21, in Newark, 
H. G. Kenagy, superintendent of agen- 
cies announced. This committee of seven 
general agents is elected regionally by 
the general agents of the company and 
advises with the company periodically 
on matters of general field policy and 
specific current problems on develop- 
ments. Those,attending were D. Day, 
Newark; William H. Gaither, "Ohaiae 
Ne Ge: George Harsh, Kansas City: Lt. 
Col. W. L. Murrell, Los Angeles; R. E. 
Olmsted, CLU, Providence, KR. 2: RR. 
Stotz, CLU, Grand Rapids; F. N. Wink- 
ler, Cleveland. 








Daniels Leaves Institute 
To Join Naval Reserve 





ARTHUR C. DANIELS 


Arthur C. Daniels, secretary of the 
Institute of Life Insurance since its or- 
ganization five years ago, left January 
20 to enter the United States Naval Re- 
serve. Mr. Daniels has been granted a 
leave of absence by the board of direc- 
tors of the Institute for the duration of 
the war. 

In addition to his services as secretary 
of the Institute, Mr. Daniels has par- 
ticipated materially in the creation of 
the public informational program of the 
Institute and has been active both in 
contacts within and outside the business 
in developing the Institute’s public rela- 
tions program, thus contributing to a 
better public understanding of life in- 
surance. He has shared the responsibil- 
ity of reviewing for policy and accuracy 
the material going to newspapers and 
other periodicals, and in creating a 
broader statistical and informational 
basis for news of the business. 


GAINS BY THORNE AGENCY 








Berkshire Office Showed 75% Increase 
in 1943 Over 1942; Large Gain 
in Paid Premiums 

The Raymond F. Thorne general agen- 
cy of the Berkshire Life, New York 
Citv, in 1943 showed a gain of 75% over 
1942. It also had a gain of 50% in first 
year paid premiums in 1943 over 1942. 
Supervisors in the agency are James B. 
Kennedy, Jr., and Roy G. Nelson. 
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What do people do in German prison 
camps to pass away the time? 

One answer to this question was 
found in a letter which First Officer 
Kenneth Banks of the Royal Canadian 
Air Force, formerly a Metropolitan Life 
sgent in Winnipeg, wrote on October 
18, 1943, recently received by E. C. Mc- 
Donald, vice president, Metropolitan 
Life, Ottawa. Banks, who enlisted in 
the air force in August, 1942, and was 
shot down over Germany some months 
prisoner. His letter in part 
follows: “Wonder if it would be pos- 
sible to have sent to me_ textbooks, 
manuscripts on life insurance salesman- 
ship, so I can keep up to date?” 

Mr. McDonald said to me this week: 
“I recognize that this is not the first 
prisoner of war who has requested in- 
formation of this sort from a life insur- 
but I do think it is a 


ago, 18 a 


ance company, 
heartening sign to see this sort of de- 
termination on the part of a man who 


must be living in a depressing sort of 





coiuiieiniiennentii’ 


atmosphere. Needless to say we have 
already despatched to him a book giv- 


ing our newest agents’ course in life 
insurance and certain other material 
which will be helpful to him in_ his 


studies.” 


O'Gorman of 


Susan Montclair, N. J., 
whose father, William D. O’Gorman, is 
one of the leading agents of general in- 


surance in the country, has become as- 


sociated with the Elsie M. Matthews 
agency of the Manhattan Life in Mont 
clair, N. J. William D. O’Gorman is a 
former president of the National Asso- 
ciation of Casualty and Surety Agents, 
and of the New Jersey Association of 
Insurance Agents. 

After forty-three years with the Com 
mercial Union as chief actuary, George 
Green has retired. He is succeeded by 
N. R. Gatenby, who has been joint 


actuary. 
Uncle Francis. 





NwNL Intensifies Iowa 
Agency Development 


HEADQUARTERS IN DES MOINES 
Carl A. Peterson Assigned Director of 
Service Office; Bruce Gay in Charge 
of Sales Training 
O. J. Arnold, president, Northwestern 
National Life, announced that the com- 
pany is launching a program to intensify 
its agency development in lowa and as a 
first step will open a central headquar- 
ters at Des Moines to service all its 
lowa offices. The company considers 
this program important as an immediate 
project and as a practical application 
of its current market studies looking to 
post-war development. Carl A. Peter- 
son, supervisor of agencies, has been as- 
signed to direct it. Working out of 
the service headquarters in charge of 
sales training and sales training pro- 
cedures, will be Bruce Gay, who has for 
over three years Ly “en on the sales train- 
ing staff of Ray - Habermann, associate 
manager of 2 os ‘company ’s White and 
Odell agency and who is in charge of 
Minnesota operations outside the Twin 

Cities. 
“While the Northwestern National has 
been active in Iowa for many years,” 
Mr. Arnold said, “we are currently writ- 
ing there only about $2,000,000 annually, 
which compares with $12,000,000 to $13,- 
000,000 and more annually in Minnesota, 
the result of a consistent development 
program which has been stepped up in 


recent years. Our $22,000,000 insurance 
in force in Iowa is an ideal nucleus on 
which to build soundly.” 

\. L. Dallager has been appointed 


manager of the company’s Sioux City 


office. Other Iowa managers are E. W. 
DeNio, Cedar Rapids; A. G. Carper, 
Waterloo; C. I. Snyder, Mason City; 
George G. Stevenson, Perry, Frank W. 
Markley, Ottumwa; P. FE. Myers, Fort 
Dodge; V. A. Helfenstein, Council 
Bluffs. 


Commissioners Meet June 14 


Jess G. Read, secretary of the Na- 
tional Association of Insurance Com- 
missioners announced the annual con- 
vention date for 1944, as June 14-17 in 


Headquarters will be at the 


Beach Hotel. 


Chicago. 
Edgewater 
L. A. GROUP HEAR R. H. DENNY 

Robert H. Denny, superintendent of 
agencies, State Mutual Life, Worcester, 
addressed the recent meeting of the 
Life Insurance Managers Association of 
Los Angeles. Mr. Denny spoke on 
agency operations under present day 
conditions. Mark S. Trueblood, inspector 
of agencies, Union Central Life, is presi- 
dent of the association. 


Wins Phoenix Contest 





Karl McCallum who joined the San 
Francisco agency of the Phoenix Mu- 
tual Life last September has been 


awarded the Blue Vase in the company’s 
annual fall production contest. 

In the accompanying cut Peter B. 
Kyne, famous author, creator of the 
Cappy Ricks stories and author of the 
best seller of a few years ago “The Go- 
Getter” 1s shown handing the Blue Vase, 
upon which the “Go-Getter” story was 
based to Earl McCallum. 
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Two Promotions Made 
By the Monarch Life 


BLAUL ASS’T AGENCY MANAGER 
Company Also Promotes Helen J. 
Berryman To Be Assistant Agency 
Secretary; Their Backgrounds 


Monarch Life of Springfield, Mass., 
announces two promotions in its agency 
Richard F. 


department as_ follows: 


Blaul has been appointed assistant 
agency manager and Helen J. Berryman 
has been named assistant agency secre- 
tary. 

Mr. Blaul, native of Maryland and 
craduate of St. Johns College, attended 
Maryland Law School 
and then ran a weekly newspaper in 
Rockville, Md. Later he worked for 
the Baltimore Sun, branched out into 
the selling field and was with National 
before entering in- 


University of 


Cash Register Co. 
surance 

After initial experience with a large 
life company he joined Monarch Life in 
October, 1939, in the agency of Purl 
FE. Ansel of Baltimore. Promoted to a 
supervisory capacity, he was made in- 
structor at Monarch’s training school in 
Peeksville, N. Y. in the fall of 1942. 
He proved his ability to work with men 
and direct their efforts. This led to his 
promotion to the home office agency 
department where he has been assisting 
Vice President Laub on inside manage- 
ment problems in addition to his duties 
as field supervisor. 


Mrs. Berryman’s Background 


Helen J. Berryman joined the Mon- 
arch in 1936 as cashier and private sec- 
retary to Vice President Laub when he 
operated the Springfield agency of the 
Monarch, As the agency grew to sizable 
proportions, Mrs. Berryman was made 
office manager with full charge of all 
inside management activities, public re- 
lations, life insurance briefs and pro- 
erams for agents, conservation, and the 
compiling and summarizing of all rec- 
ords of agents’ activities. Prior to her 
connection with Monarch, she spent 
five vears with Retail Credit Co. 

In July 1943, she was transferred to 
the home office agency department to 
continue as private secretary to Mr. 
Laub. When it was necessary for Agen- 
ev Secretary Clyde B. Gordon to join 
the armed forces, he trained Mrs. 
Berryman into his work. 


HANCOCK REGIONAL CHANGES 


The John Hancock Industrial depart- 
ment announces that the department of 
field training and the regional organiza- 
tion have been integrated. Titles of field 
supervisors and supervisors of field 
training will be changed accordingly to 
regional supervisors. The present west 
central regional territory will be divided 
and the western section will retain the 
designation west central. Robert E. 
Bagot, now field supervisor, has been ap- 
pointed regional manager of the newly 
constituted north central territory, and 
Leo Sexton, formerly regional supervisor 
in northern New England, will be trans- 
ferred to the north central territory. 
Edwin P. Gunn, formerly district super- 
visor at Quincy, Mass., will succeed Mr. 
Sexton as regional supervisor in the 
northern New England territory. 


LOUNSBURY IN PROVIDENCE 

Ralph R. Lounsbury, president, Bank- 
ers National Life of Montclair, N. J., 
was the guest speaker January 13 in 
Providence before the luncheon meeting 
of the local Life Underwriters Associa- 
tion. Introduced by Walter C. Barney, 
general agent of the company in that 
city, Mr. Lounsbury gave his audience 
an interpretation of the so-called Guer- 
tin report which in the past year has 
been adopted by a number of states. He 
was accompanied to Providence by H. 
C. Freeman, assistant to Vice President 


William J. Sieger. 


Zimmerman Agency Ranked 
Fourth in Conn. Mutual 


Henry C. Hunken, general agent, 
Charles J. Zimmerman Agency, Chicago, 
announces that the agency won in fourth 
place for total production of life and 
annuities for 1943. The Zimmerman 
agency also finished in fourth place for 
the year previous and held their position 
for 1943 despite the fact that practically 
the entire full time organization is now 
in the armed service of the country. 

The agency was active in the Pension 
Trust field and handled a number of em- 
ploye insurance plans during the year. 

Jack Sommerfeld, ten years with the 
agency, was its leader. 

In 1943 Gilbert Samuelson who the 
previous year was one of the agency 
leaders died. He had been with the 
Connecticut Mutual for thirty years and 
had a consistently good record of pro- 
duction during that time. During the 
year Albert G. Baker was made broker- 
age manager to assist Mr. Hunken in the 
solicitation of brokerage business. 

Lt. Commander Zimmerman, who left 
the Agency in July, 1942, passed through 
Chicago on his return from Pearl Har- 
bor and is now stationed in Washington. 





UP-STATE TALKS 





John P. Williams of American College 
of Life Underwriters Discusses 
“Challenging Horizons” 

John P. Williams, for more than five 
years director of educational advisory 
department of American College of Life 
Underwriters, is the principal speaker at 
a luncheon meeting in Buffalo of the 
3uffalo Life Underwriters, Inc., and the 
3uffalo Chapter of CLU today at the 
Hotel Statler. Mr. Williams appeared 
yesterday before Rochester Life Under- 
writers, Inc. His subject was “Chal- 

lenging Horizons.” 





GOING PLACES... 





| An income you cannot outlive 


INSURANCE COMPANY 
Binghamton, New York 


FREDERICK D. RUSSELL, PRESIDENT 


LIFE...ACCIDENT...HEALTH 


INCORPORATED 1886 


A CAREER CONTRACT 


| No Contributions—Continuous Renewals 


Canadian New Life Volume 


Shows Increase for 1943 


The volume of new life insurance sold 
in Canada during 1943 showed an in- 
crease, according to some preliminary 
statistics which have been made avail- 
able by G. D. Finlayson, superintendent 
of insurance at Ottawa. New insurance 
during the year totalled close to $850,- 
000,000, while insurance in force at the 
end of the year was approximately 
$8,500,000,000. The 1942 comparative 
figure of life insurance issued was $818.- 
000,000 and the in-force of almost $7,- 

When final and complete statistics are 
available, mortalitv, Mr. Finlayson states, 
will be shown as favorable in relation to 
that of the previous year. However, he 
stated that the average rate of interest 
earned on invested funds, when all cal- 
culations are complete, will show a de- 
cline to a level below the 4.25% earned 
in 1942. 





SECURITY MUTUAL INCREASES 

F. Leon Mable, sunerintendent of 
agencies, Security Mutual Life, Bing- 
hamton, N. Y., renorted an increase in 
the company’s paid for business of 33% 
for 1943. Pension trust plans accounted 
for approximately 5% of the total in- 
crease. A gain of $9,500,000 of insurance 
in force for 1943 brought the total insur- 
ance in force to over $113,000,000. The 
comnany also announced plans for writ- 
ing Group and Wholesale insurance dur- 
ing 1944, 





SHOWS 243% GAIN IN 1943 


The Ta Noue Matta branch office. 
Acacia Mutual, Los Angeles, produced 
over $5,000,000 of new business in 1943, 
a gain of 243% over the preceding year. 
No brokerage or Groun business was in- 
cluded in the agency’s production. The 
average policy was $7,600. The lanse 
ratio for the year was the lowest in the 
history of the agency. 
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For details—write to F. L. MABLE, Superintendent of Agencies 


Security murvat ure 














SUPERVISOR WANTED 


Good opening for live wire su- 
pervisor for successful midtown 
agency. Salary overriding and 
commission on personal busi- 
ness. Box 1499, The Eastern 
Underwriter, 41 Maiden Lane, 
New York 7, N. Y. 











Acacia Mutual Has Greatest 


Year in Company’s History 


The Acacia Mutual Life, Washington, 
D. C.; reported the greatest volume of 
business in the company’s history for 
1943. Insurance in force increased more 
than $46,000,000, exceeding by 112% the 
record of 1942; new insurance paid for 
exceeded that of 1942 by 50% for a total 
of over $67,000,000. Insurance in force 
at the end of 1943 was more than $514,- 

0,000, exceeding by $14,000,000 the goal 
set for 1943, the company’s golden anni- 
versary year. Assets were more than 
$120,000,000 representing a $10,000,000 in- 
crease for the year. The average annual 
production rate of all agents was $231,- 
000, the largest in the history of the 
company and one of the highest in the 
country. 

Willam Montgomery, president, 
marked his fiftieth year as directing 
head of Acacia Mutual in 1943, 





Jefferson Standard Gains 


In Insurance in Force 


The Jefferson Standard Life, Greens- 
boro, N. C., reports a gain of insurance 
in force of $32,200,000 during 1943. This 
increase in insurance in force is $12,- 
500,000 more than it was for 1942. The 
company’s new paid business for 1943 
was $55,000,000, an increase over 1942. 
Vice President M. A. White, who is 
head of the company’s agency depart- 
ment, states that the large insurance 
in force gain is attributable not only to 
the large volume of new sales but also 
to the sizeable reduction in lapses during 
the year.. There was approximately 
$5,000,000 less business lapses during 1943 
than during 1942. The year was closed 
with the total life insurance in force of 
$502,500,000. 

The Jefferson Standard opened a new 
agency office in Chicago, January 1, 
which gives the company fifty-four 
agency offices located in twenty-seven 
states, the District of Columbia and 
Puerto Rico. 





GENERAL AGENTS IN WACO 





General American Announces Appoint- 
ment of Bradbury & Popp; Both 
Are Native Texans 


Alfred M. Bradbury and John F. 
Popp, operating under a partnership ar- 
rangement as the Bradbury & Popp 
agency, have been appointed general 
agents by General American Life to rep- 
resent the company in Waco and sur 
rounding Texas counties. 

Native Texans, Mr. Bradbury and Mr. 
Popp are both well known in and near 
Waco where they have been operating 
successfully in the life insurance busi- 
ness for many years. Mr. Popp is re- 
suming his life insurance career after 
ten months’ service in the Army, from 
which he was given an honorable dis- 
charge recently. 


MARKS GOLDEN ANNIVERSARY 
The Western Life Insurance Co., St. 
Louis, recently held a dinner in observ- 
ance of the company’s golden anniver- 
sary, which was attended by officers, 
directors, home office employes and gen 
eral agents from various parts of its 
territory. Horace G. Beedle, president 
and Carlton G. Haizlip, secretary and 
organizer of the company were among 
the speakers. 
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National Life of Vt. 
Reports Splendid Year 


N-FORCE AT ALL TIME HIGH 





Net Interest Earnings of 3.62% Main- 
tained Despite Declining Rates; New 
Business Up 15.4% From 1942 





in a letter to policyholders accom- 
ponying the ninety-fourth annual re- 
prt of the National Life of Vermont, 
? esident Elbert S. Brigham states that 
the net interest earnings for last year 
were at the rate of 3.62% which was 
only a shade under the 3.67% of the 
previous year and better than 3.61% for 
10H. The company had no item in its 
bond portfolio in default either as to 
principal or interest and it added almost 
a million dollars to surplus. 

National Life reports that its total 
of $641,482,966 of insurance in force on 
December 31 is an all-time high. The 
$26,494,410 gain in insurance in force 
during the year was the highest during 
any year since 1929, and this is due 
not alone to new insurance sold but 
also to the remarkably small lapse ratio 
reflecting a determination on the part 
of policyholders everywhere to hold 
onto life insurance. 

New life insurance sold by the com- 
pany for the year was $47,643,733, and 
although the field forces of the com- 
pany have been reduced considerably by 
the war this total of new life insurance 
placed is 15.4% greater than 1942. The 
ratio of actual to tabular mortality was 
48%, which is unusually low. 

The company’s assets now stand at a 
total of $268,948,832, which is a gain of 
$17,700,954 over the figure reported a 
year ago. They also reflect an unbroken 
record of increased assets in every 
vear of the company’s history. During 
the year the company paid $19,397,897 
to policyholders and beneficiaries, in- 
cluding dividends of nearly four million 
dollars. 

Investments 

The company’s participation in war 
financing was such that its direct con- 
tributions to the war effort in bonds 
and loans exceeded the company’s pre- 
mium income for the year by $3,295,943. 
These contributions included the com- 
pany’s purchase of $6,900,000 of U. S. 
government bonds and $22,817,000 of 
Federal Housing Administration war 
housing loans, making a total of $29,- 
717,000. 

As of December 31, the company 
owned $110,235,187 of mortgage loans 
insured by the FHA, in which line the 
company has been investing consistently 
since 1935, and $41,076,774 of other 
mortgage loans. The favorable experi- 
ence since 1935 with FHA loans con- 
tinues, 

The market value of bonds held by 
the company exceeds the value at which 
they are carried on the company’s books 
by $3,568,532 or 4.56% more than the 
$78,225,259 book value. The market 
value of preferred stocks is $7,439,504 
and exceeds by $319,053 the book value 
shown in the statement. Two issues of 
preferred stock were in arrears as to 
dividend payments. The real estate ac- 
count was reduced 29.38%. 

Reserves on 190,458 insurance pol- 

es were increased by $8,432,734 to a 
total of $162,533,357. Reserves on 14,965 
a nuity contracts totaled $50,094,829, re- 
lecting an increase of $4,200,260. Part 

this increase represents a voluntary 

'rengthening of the reserves, estimated 

ficient to place all annuity-paying 

ntracts on a 3% interest basis. 

It previously has been announced that 

company will pay dividends in 

'4 on the same scale used in 1943, and 

051,219 has been set aside for this 

rpose. 

The company’s surplus increased 

1,342 to a total of $12,999,470, includ 

‘ a two-million-dollar contingency re- 
rve, ; 
“Until victory is achieved,” said Presi- 
cnt Brigham, “our national and_ indi 
dual efforts must be directed toward 
lat end. At the same time we must 
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Seated: Anthony Peters, Utica; 


Louis Katz, 


Hempstead; Irving Fitelson, 


Bridgeport; President Guy W. Cox; Emery Sandor, Charles Occhipinti, Edwin 


Jacobson. 


Standing: Nathan Heller, Jack Valt, Sylvan Weill, John Moynihan, Joe Bain, 
Aaron Deitch, Milton Parsons, Robert Stowell, Bridgeport. 


Ten John Hancock assistant managers 
whose staffs produced more than a mil- 
lion dollars in Ordinary in the year 1943, 
and four agents whose personal produc- 
tion topped the half million dollar mark, 
were guests of President Guy W. Cox at 
a luncheon given in the home office on 
January 7, 1944. 

The assistant managers attending 
were Irving Fitelson, Bridgeport, Conn.; 
Louis Katz, Hempstead, N. Y.; Edwin 
Jacobson, Lake View, Ill.; Joe D. Bain, 
Long Island City; Silvan F. Weill, 
Hempstead; Milton Parsons, Ansonia, 
Conn.; Aaron Deitch, Brooklyn; Nathan 
Heller, Hempstead; Anthony Peters, 
Utica; and Jack Walt, Flushing, New 
York. 

The agents were Henry Sandor, Lake 
View, Ill; John Moynihan, Quincy, 
Mass.; Robert Stowell, 3ridgeport, 
Conn.; and Charles Occhipinti, Ansonia, 
Conn. 

The leading assistant manager of the 
entire country was Irving Fitelson, 
whose staff produced $1,626,619. 

The leading agent was Henry Sandor 
whose personal production in 1943 was 
$912,000. 

Commenting on the outstanding rec- 
ords of these district leaders, President 


Cox observed: “This occasion is signifi- 
cant in that it is the first time in the 
history of the company that so many 
district leaders have come together to 
celebrate an achievement of this magni- 
tude. I see in this group not merely a 
pleasant gathering of men who have 
done something that we can all take 
pride in, but the nucleus of an organiza- 
tion of district leaders, which will grow 
far beyond the bounds of this intimate 
luncheon party. The man on the district 
debit always has had an opportunity for 
policyholder service which, when devel- 
oped, constitutes the background for 
achievement quite beyond that of the 
merely average producer. You men are 
to be congratulated that you have 
demonstrated not only the ability to en- 
vision this opportunity, but the enter- 
prise to grasp it. This is more than a 
personal accomplishment. It is an in- 
spiration to all those in our agencies who 
will be inspired to go forward on the 
strength of your example. As leaders, 
you assume high responsibility which be- 
comes a privilege. What has been ac- 
complished in 1943 is a reassurance for 
1944 both to you and to all of your as- 
sociates in the field. Please accept the 
company’s thanks.” 





MUTUAL BENEFIT LEADERS 





Sidney Weil Pays for $1,457,500; C. E. 
Hodgman Leads in Paid-for 
Lives with 145 
Sidney Weil, Cincinnati and Charles FE. 
Hodgman, Detroit, were the 1943 volume 
and lives leaders respectively of the 
Mutual Benefit Life, Newark, according 
to an announcement by H. G. Kenagy, 
superintendent of agencies. Mr. Weil 
paid for $1,457,500 on seventy-one lives, 
which was written on an individual-sale 
basis, with no pension trust or other 
wholesale business. Mr. Weil joined the 
Cincinnati agency in 1937 and began ac- 
tive selling in 1938. He has never paid 
for less than half a million in any year, 
and his average for his full six years in 
the business is over $800,000 a year. He 
was a qualifying member of the Million 
Dollar Round Table in 1942 and is a life 
member of the company’s top club, The 
National Associates. Previous to join- 


maintain on sound bases institutions 
such as life insurance in order that the 
enjoyment of peace may be enhanced 
by: the comfort and security which in- 
surance provides.” 


ing the Cincinnati agency, Mr. Weil was 
owner and president of the Cincinnati 
Reds. 

Mr. Hodgman led the company in 
lives, with a total of 145 paid-for, making 
it the third time in six years having also 
led in 1937 and 1940. He has been with 
the Detroit agency since 1925. At the 
end of 1943 Mr. Hodgman had 936 weeks 
of consecutive production. 

Otto F. Hamlin, Detroit, took second 
nlace in volume for the year, paying for 
$1,191,798. Herschell Emery, Springfield, 
Ill., was second in number of lives with 
144 paid for. 


SHEPARD LED LINCOLN NAT’L 
The W. T. Shepard agency of Los 
\ngeles, ranked first among the Lin- 
coln National Life’s leading agencies in 
total paid production for 1943. The V. J. 
Harrold agency, Fort Wayne, was sec- 
ond, and the Thorpe B. Isaacson agency, 
Salt Lake City, Utah, was third in the 
same division. These agencies consist- 
ently ranked high among the company’s 
leaders for each month of 1943. Mr. 
Shepard was formerly head of the com- 
pany’s production division. Some years 
ago he went to Los Angeles to run com 
pany’s agency there. 





will be made. 


Lane, New York 7, N. Y. 





Well established agency representing medium size progressive 
company, offers opportunity to man of good record and proven ability to 
become an associate general agent. 


Write giving complete history, past and present connections. Replies will 
be treated strictly confidential. Box 1501, The Eastern Underwriter, 41 Maiden 


Satisfactory financial arrangements 














Wanted: 
General Agency 


Executive 


for Supervision of Full-time and 
Brokerage Organization. 


Background of knowledge fund- 
amentally of advanced life under- 
required 


writing including _ pro- 


gramming and auditing. 


Lucrative compensation, unusual 
opportunity in one of the leading 
General Agencies located in New 
York City. 


Inquiries confidential. In writing, 
please state background fully. Box 
No. 1502, The Eastern Underwrit- 
er, 41 Maiden Lane, New York 7, 
N. Y. 








S. E. McCarl Marks 25th Yr. 
As Mutual Benefit Agent 


Sara E. MeCarl, Winona, Minn., was 
the guest of honor at a recent dinner, 
marking her twenty-fifth anniversary as 
an agent for the Mutual Benefit Life. 
\ member of the Pat M. Ryan general 
agency, Minneapolis, Miss McCarl has 
about 1,000 policvholders. Most of her 
business has been in the medium-sized 
brackets; her largest single contract, 
$30,000. 

December had been designated as Mc- 
Carl Month in the Minnesota agency, 
with the top production award going to 
Paul Goddard. Mr. Goddard joined the 
Ryan agency November 1, 1943, never 
having been in the life insurance busi- 
ness before, and in nine weeks turned in 
$103,000 written business. 

Letters of congratulations were re- 
ceived by Miss McCarl from President 
John R. Hardin, Edward E. Rhodes, 
vice president and H. G. Kenagy, super- 
intendent of agencies. 


HOPEMAN BROS. GROUP 
Part of Semone with Industrial Union 
of Marine and Shipbuilding Workers 
of America 


Hopeman Brothers, Inc., announce that 
one of the unique and important pro- 
visions of their union agreement with 
the Industrial Union of Marine and 
Shipbuilding Workers of America, is a 
comprehensive Group insurance plan 
which will provide every employe with 
life insurance, cash weekly benefits in 
the event of accident and sickness, hos- 
pitalization insurance and surgical bene- 
fits. 

The plan, underwritten by the Pru- 
dential, will cover more than 1,000 em- 
ployes in Baltimore and Portland, Me. 

Hopeman Brothers, Inc., will pav the 
entire first month’s premium and ap- 
proximately 50% of the premiums there- 
after. Any dividends which may be de- 
clared in this case by the Prudential will 
be shared equally between the employer 
and employes in the same proportion 
that each contributes to the cost of the 
group insurance. 

Martin FE. Segal, National Union 
Group Insurance Consultant, represented 
the Union in the negotiations while D. 
IX. Knapp, insurance manager for Hope- 
man Brothers, Inc., represented the em- 
ployer. 


MADE L. A. SUPERINTENDENT 

Paul D. Conley, assistant superinten- 
dent of The Prudential’s Huntington 
Park office, Los Angeles, has been made 
superintendent of the Los Angeles No.2 
office, on Wilshire Boulevard. 
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WILLS AND STATES’ 
RIGHTS 


The question of states’ 


GOVERNOR 


rights is to the 
forefront in the fire insurance business 
today, with the Federal 
Justice seeking to break down state reg- 
ulation of insurance through the 
brought against the South-Eastern Under- 


Department of 
action 
writers Association which has just been 
argued before the Supreme Court of the 
United States, and vigorously opposing 
the Bailey-Van Nuys bill in the United 
States Senate which would insure con- 
tinuation of state control. 

Now from Vermont comes another 
states’ right issue which is attracting the 
attention of the nation—the proposed flood 
control project of the Federal Govern- 
iment, the effect of which would be to 
isolate or inundate a large section of the 
picturesque West River Valley of that 
State. 


On_ this William H. 


Wills has issued a fighting statement which 


issue, Governor 


is of unusual interest to insurance men 
not only because of the issues involved 
but because of the background of Gov- 
ernor Wills. Long before he entered pub- 
lic life Governor Wills was an active in- 
surance agent. He is president of the 
Wills Insurance Agency at Bennington 
and presumably he will return to active 
management of the agency as he has an- 
nounced that he will not be a candidate 
for reelection to the office in which he 
has served for two terms. But before he 
returns to his own business he has made 
it clear that he is going to fight to the 
finish for the sovereignty of the state of 
Vermont. 

Several years ago a compact was nego- 
tiated by the states of Vermont, New 
Massachusetts and Connecticut 
river states from 
system of 


Hampshire, 
to relieve the lower 
floods 


dams in tributary rivers which would not 


disastrous through a 
have injured the Vermont territory. The 
War Department had approved this project 
but while the 
was pending before Congress, amendments 


Connecticut River compact 


were introduced and passed under which 
the Federal Government pays all costs for 
dams and reservoirs and the Secretary of 
War is authorized, without obtaining prior 
consent of the state, to acquire all rights 
for any dam recommended by the Army 
engineers. It is under this measure that 
the Federal authorities propose to move 
into Vermont and build its flood control 
and power project with such disastrous 
potential effects on the land and the cit- 
izenry of the West River Valley. 


An editorial in the New York Herald 


Tribune of January 17 points out three 
serious issues involved in this program: 
the grave question of state sovereignty; 
engineering economics con- 
extent to which the project 
has been magnified .in order to secure 


the issue of 
cerning the 
power revenue, and the issue of “how far 
the really beautiful and gracious corners 
remaining in our countryside can be de- 
spoiled and destroyed by the supposed 
claims of ‘progress’ and technology.” 

Of the Federal law under which it is 
proposed to despoil the West River Valley 
of the state, Governor Wills says with 
typical Vermont force and clarity: 

“We believe that this law would destroy 
both our state and our statehood. On this 
issue, we fight.” 


FIRE 
One of 


LOSSES STILL RISING 
the most potent arguments for 
continuation of aggressive fire prevention 
efforts is found in the statement of the 
National Board of Fire Underwriters this 
week that fire losses in 1943 were 21% 
higher than in 1942, and the highest for 
any year since 1932. It is estimated that 
fire destroyed property last year worth 
$380,230,000, compared with $315,000,000 
the year before. That losses would rise 
in 1943 was expected generally in view 
of the great increase in values exposed 
to fire damage and the known increase in 
basic hazards because of the war effort; 
that they did not rise to a higher total is 
a tribute to the 
many thousands of individuals to reduce 
fire hazards within their own control. 
December is always a bad month for 
fires and last month was no exception. 
The estimated losses of nearly $48,000,000 
December, 1942, 
and over 50% higher than the losses for 
November, 1943. 
losses is likely to continue as long as the 
war lasts and while the industrial effort 
of the nation is strained day and_ night 
to meet demands for war material for the 
fighting fronts. 


determined efforts of 


were 31% higher than 


The upward trend of 


As time passes the strain 
on machines and human beings begins to 

e . 
tell and the danger of fire starting through 
lack of alertness and carelessness becomes 
more apparent to those who specialize in 
fire prevention. 

Because of this the National Association 

(Continued on Page 24) 

meats O. Redes of W. H. Markham & 
Co., St. Louis, and Mayor of Ladue, St. 
Louis Gace has been selected to head 
the special subscriptions division of the 
Fourth War Loan campaign in St. Louis 
and St. Louis County. This division 
handles the subscriptions of large cor- 
porations., 








Major Harry Barsantee (left) and 
Flying Officer W. A. Shields 


Major Harry Barsantee, formerly su- 
pervisor of the Travelers News Bureau, 
and Flying Officer W. A. Shields, for- 
merly assistant secretary, Confederation 
Life Association, Toronto, are the two 
officers shown in above picture. The 
Eastern Underwriter is indebted to the 
Travelers for the picture. In its note to 
this paper the Travelers said: “Some- 
where in the North Atlantic two insur- 
ance men meet and discuss ‘life insur- 
ance, which in this case happens to be 
the armament of one of His Majesty’s 
escort vessels.” 

. ot) om 

Howard W. Jackson, prominent Balti- 
more insurance man and former mayor 
of the city, is serving as chairman of 
the Maryland War Finance Committee 
in the Fourth War Loan. He has opened 
headquarters in the downtown section of 
saltimore. 

x ok x 


William T. Nardin, vice president and 
general manager of the Pet Milk Co., 
St. Louis, and at one time president of the 
old Missouri State Life Insurance Co., 
has been reappointed chairman of the 
Federal Reserve Bank of St. Louis. 

x *k x 

John R. Mage, CLU, general agent 
of Northwestern Mutual Life at Los 
Angeles, and president of the California 
State Association of Life Underwriters, 
has been elected vice president of the 
California Club, the oldest and most 
exclusive club in the city. 

x * * 


Colonel Edward J. McCormack, former 
general agent for Minnesota Mutual in 
Tennessee and at one time a vice presi- 
dent of Columbian Mutual of Memphis, 
has recently been appointed staff direc- 
tor of the Committee on the Civil Serv- 
ice of the House of Representatives. He 
is a brother of James McCormack, 
Tennessee Insurance Commissioner. 
Colonel McCormack has held a number 
of important administrative posts in the 
Federal Government during the past sev- 
eral years and his new appointment has 
met with enthusiastic approval of those 
interested in the improvement of man- 
agement and personnel within the Fed- 
eral bureaus and agencies. 

* * x 


Larry House, Actna Life, Utica, has 
heen re-elected president of the Yahnun- 
dasis Club. 


Gordon H. Campbell, veteran genera 
agent of the Aetna Life in Little Rock 
Ark., has been elected to the board o: 
directors of the Commercial National 
Bank of Little Rock, at the annual meet 
ing of stockholders held Jan. 12th. A 
number of years ago Mr. Campbell! 
served as a vice president and director 
of the Bankers Trust Co., which was 
succeeded in the banking business in 
Little Rock by the Commercial Nationa! 
Bank, and at one time he was on the 
board of the Little Rock branch of the 
Federal Reserve Bank of St. Louis. H: 
has represented the Aetna Life at Litth 
Rock for more than thirtv-four years. 

* * x 

Dwight Peel, of Benton, Ky., for the 
past four years assistant director of the 
Kentucky Insurance Department and 
head of the Department of Fire Preven- 
tion & Rates, has returned to his old 
home at Benton, Ky., and resumed op- 
eration of his insurance agency, follow- 
ing the November landslide, whicli 
carried the Republicans into control of 
most state offices. 

* * * 

Dwight L. Clarke, executive vice presi- 
dent, Occidental Life of California. has 
been elected a member of the board of 
directors of the Citizens National Trust 
& Savings Bank. He is one of several 
members elected to represent the Trans- 
america stock interest in the bank. 

* * * 


Alfred C. Sinn, president of A. C. Sinn, 
Inc., general insurance agents, was re- 
elected’ president of the Clifton, N. J. 
Chamber of Commerce for 1944, his sec- 
ond term. Mr. Sinn has just been ap- 
pointed chairman of the Industrial Divi- 
sion of the 4th War Loan Drive by the 
Treasury Department. 

x * x 

John W. Yates, general agent, Mass- 
achussetts Mutual, California, was r-- 
cently elected a trustee of the College 
of the Pacific, Stockton, California. 

e  « 





MAX C. W. BUCHENBERGER 


Max C. W. Buchenberger, speci! 
agent of the Underwriters Salvage Con 
pany of New York, on January |! 
marked his thirty-third anniversary wit! 
the organization. His duties take hii 
throughout the New York metropolitan 
area and occasionally on trips to other 
parts of the country. Mr. Buchenberg:r 
is widely and favorably ‘known in New 
York and New Jersey through his many 
vears of activity with the New York 
City Pond af Blue Goose. He served for 
over ten years as wielder and last weck 
was appointed chairman of the life in- 
surance committee. 
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War Damage Corporation as Seen by 
Encyclopedia Britannica 

Each year the War Damage Corpora- 
tion has been asked by the Encyclo- 
pedia Britannica for facts about the 
corporation to date and new material 
for Encyclopedia Britanica on the sub- 
ject follows: 

War Damage Corporation was created 
as a corporation by Reconstruction Fi- 
nance Corporation on December 13, 1941, 
with a capital of $100,000,000 for the pur- 
pose of providing insurance protection 
against damage to property resulting 
from enemy attack. By public announce- 
ment, the Corporation immediately ex- 
tended to owners of property in the 
United States, Alaska, Hawaii, the Phil- 
lippine Islands, Puerto Rico and the Vir- 
gin Islands assurance of reasonable cur- 
rent protection, pending future arrange- 
ments for coverage under policies of in- 
surance, 

By Act of Congress approved March 
27, 1942, Reconstruction Finance Corpo- 
ration was authorized to supply War 
Damage, Corporation with funds in an 
aggregate amount not exceeding $1,000,- 
000,000, for the purpose of providing 
through insurance reasonable protection 
against loss of or damage to property 
resulting from enemy attack or from the 
action of the military, naval or air forces 
of the United States in resisting enemy 
attack. War Damage Corporation placed 
its present program of policy insurance 
in operation, effective July 1, 1942, and 
the free protection theretofore effective 
was terminated on the same date. 

To avoid the necessity of creating a 
complete governmental organization to 
handle the program, the Corporation 
entered into separate agreements with 
546 fire insurance companies pursuant to 
which such companies agreed to act as 
“Fiduciary Agents” for the Corporation 
in receiving applications and premiums, 
issuing policies and otherwise handling 
the program. This means the Corpora- 
tion has operated through approximately 
1450 established policy-issuing offices. 
The insurance agent or broker who 
submits the application receives a service 
iee of 5% of the premium, with a mini- 
mum of $1.00 per policy and a maximum 
of $1,000 per policy. The insurance com- 
‘any through which the application is 
ubmitted receives an expense reimburse- 
ment of 3%% of the premium, with a 
ninimum of 50c per policy and a maxi- 

ium of $700 per policy, subject to ad- 

istment on the basis of actual costs and 
<penses. The insurance industry, repre- 
ented by the 546 participating com- 
anies, has a 10% interest in the oper- 
ting profits or losses of the program, 
ibject to a limit of $20,000,000. As of 
‘une 30, 1943, premiums collected aggre- 
ated approximately $132,200,000, and it 
; estimated that approximately $136,- 
0,000,000 of War Damage Corporation 
nsurance was in force on that date. In 
xcess of 5,000,000 policies have been 
ssued by the Corporation. Premium 
rates are uniform throughout the terri- 
ones covered, and vary with types of 
)roperty, classes of occupancy, and types 























not 


The 


of construction. insurance is 
compulsory. 

Effective December 21, 1942, the Cor- 
poration made available insurance on 
money and securities through the facili- 
ties of eighty-eight casualty and surety 
insurance companies likewise acting as 
“Fiduciary Agents” of War Damage Cor- 
poration. The service fees and expense 
reimbursement are the same as for the 
general program and the participating 
companies have a similar 10% interest 
in the operating profits or losses, subject 
to a limit of $5,000,000. As of June 30, 
1943, premiums from the Money and 
Securities Program aggregated approxi- 
mately $600,000, and it was estimated 
that approximately $3,200,000,000 of War 
Damage Corporation insurance covering 
money and securities is in force under 
approximately 3,000 policies. 

Pursuant to the provisions of the 
above-mentioned Act, War Damage Cor- 
poration was also authorized to com- 
pensate for loss or damage to property 
sustained during the period from De- 
cember 6, 1941 to July 1, 1942, without 
premium or other charge, subject to the 
limitations prescribed in the Act. The 
Corporation has investigated and ad- 
justed claims for loss sustained during 
this period as a result of enemy attack 
or action of the military, naval or air 
forces of the United States in resisting 
enemy attack in the Hawaiian Islands, 
Alaska, and certain other areas within 
the geographical purview of the Act. 
Practically all of the Hawaiian eligible 
claims have been paid. The Alaskan 
claims are in process of adjustment and 
payment, as are certain marine claims. 
As of December 18, 1943, $255,581 has 
been paid to compensate for loss sus- 
tained during the period from Decem- 
ber 6, 1941, to July 1, 1942. Such claims 
are paid from the funds originally made 
available to War Damage Corporation 
by Reconstruction Finance Corporation 
and not from premium collections. 

«5 


The N. Y. Legislature 


For two reasons the New York Legis- 
lature will adjourn early this year. 1. 
The Governor wants the legislators to 
expedite their business and go home. 
2. It is a Presidential year and members 
of the Legislature are to be chosen at 
the Fall election. 

The new reapportionment law ap- 
proved by the courts legislates several 
members out of office and those who are 
left will want extra time to build politi- 
cal fences to be sure of returning them- 
selves. 

It is expected adjournment will be in 
March, and while the 15th has been 
fixed as a tentative date to aim at, it is 
not expected that adjournment can be 
accomplished much before the 22nd of 
the month. 

It behooves boards of supervisors and 
cities which have local legislation to have 
it introduced as quickly as possible in 
order that it may receive proper atten- 
tion, and to have the bills in noncon- 
troversial shape as originally introduced, 
as no controversial measures are to be 
passed this year, if the legislative lead- 





ers stick to their presently announced 
intentions. 

Both the bills creating the new com- 
merce department and the measure 
freezing the $140,000,000 into a post-war 
construction fund have been reported, 
advanced to third reading and are ex- 
pected to be quickly passed and ap- 
proved. This speedy action on the part 
of the legislature will stop any action on 
the part of high pressure groups to raid 
these funds. 

The most interesting development of 
the past week was the press conference 
between the Governor and the Fourth 
Estate in which the Governor declared 
he intended to finish out his term here, 
but refused to consider what might hap- 
pen if he were “drafted” in the nomina- 
tion for the Presidency. 

It is understood the savings banks will 
again sponsor a bill to permit them to 
go into the small loan business, that is 
the loaning of money by the “personal” 
loan method. This has proven a very 
profitable venture to the national and 
state banks and trust companies who 
have been able to operate such a de- 
partment at a great deal smaller expense 
ratio than the average personal loan 
company organized under the provisions 
of Article IX of the Banking Law and 
charging from 2 to 24%4% per month in- 
terest. The banks are authorized to 
charge 1% a month on unpaid balances 
but some of them do business at a much 
lower interest rate. 

All such loans are amortized at least 
as often as monthly. The only reason 
for the enactment of a law permitting 
small loan companies to charge the 2 
and 24%4% per month interest was to en- 
courage capital to go into the small loan 
business for the wage earner. Now, that 
the commercial banks have charted the 
course and demonstrated that such a 
business can be conducted on a 1% per 
month or less on unpaid balances, if the 
savings banks are also to be granted this 
privilege many people feel that the per- 
sonal loan companies charging the 
higher rates should be discouraged from 
doing further business. 

There will always be private lenders 
operating at usurious rates outside the 
law, but if the savings banks should in- 
vade this field with their millions of idle 
money, ample funds for all potential 
small borrowers will be made immedi- 
ately available and the need for paying 
a higher rate of interest would be ob- 
viated. 

The record of bills introduced in the 
two houses of the Legislature compared 
with 1943, to the end of the same period 
shows a fewer number of bills this year. 

In 1943 through the first full week’s 
session following the opening week 
there had been 414 bills introduced in 
both houses (179 Senate and 235 Assem- 
bly). This year to the end of the same 
period the record is but 332 (133 Senate 
and 199 Assembly bills.) 

None of the departmental bills have 
as yet made their appearance but several 
of the measures recommended by Gov- 
ernor Dewey have been introduced. 

x * * 


Clever Advertising by a Brattleboro 
Insurance Agency 

Linn D. and Brainard D. Taylor of 
Taylor & Son Insurance Agency, Brattle- 
boro, Vt., are receiving congratulations 
on their effective daily newspaper adver- 
tising based on ten points which every- 
one should bear in mind. The advertise- 
ment follows: 


“TEN POINTS” 


You cannot bring about prosperity 
by discouraging thrift. 

You cannot strengthen the weak by 
weakening the strong. 

You cannot help small men by tear- 
ing down big men. 

You cannot help the poor by de- 
stroying the rich. 

You cannot lift the wage-earner by 
pulling the wage-payer down. 

You cannot keep out of trouble by 
spending more than your income. 

You cannot further the brotherhood 
of man by inciting class hatred. 








You cannot establish sound security 
on borrowed money, 

You cannot build character and 
courage by taking away a man’s initia- 
tive and independence. 

You cannot help men permanently 
by doing for them what they could 
and should do for themselves. 

You cannot make a mistake if you 
consult us regarding your insurance 
problems, as we have had fifty-four 
years’ experience as insurance coun- 
selors. It will cost you nothing to 
consult us on any matter pertaining 
to your insurance problems. 

The agency represents the Home, Aetna, 
Fire Association, Hartford, Insurance Co. 
of N. A. L. & L. & G., New Hampshire, 
Niagara, Phoenix of Hartford, Provi- 
dence Washington, Scottish U. & N,, 
Springfield F. & M., Indemnity Insurance 
Co. of N. A., Maryland Casualty, Ameri- 
can Fdelity. Current issue News From 
Home prints a copy of the Ten Points ad. 

oe 
Benj. Rush, Jr., Toastmaster at Din- 
ner Honoring Correspondent 

Benjamin Rush, Jr., vice president In- 
demnity Insurance Co. of North Amer- 
ica was toastmaster at the Poor Richard 
Club dinner in Philadelphia recently 
when Ivan H. (Cy) Peterman, war 
correspondent of the Philadelphia In- 
quirer received the Silver Medal and 
Citation for distinguished service in the 
Mediterranean theatre of war. The 
award was made in presence of dis- 
tinguished guests representing the Army, 
Navy and civilian life, presentation be- 
ing made by Peter L. Schauble, vice- 
president of Bell Telephone Co. and 
president of the club. 

“oe os 
Fiftieth Anniversary Year for 

Alonzo Gore Oakley, U.S.F.&G. 

Chatting with Alonzo Gore Oakley, 
vice president, United States F. & G., I 
learned that in addition to his forty-sixth 
anniversary with that company, which 
was announced last week, he is also ob- 
serving his fiftieth anniversary in the 
casualty-surety business this year. And 
with this milestone reached he is one of 
a select group of casualty executives 
along William Street who have seen half 
a century of service continuously at one 
point. 

In a reminiscent mood Mr. Oakley 
told me that he was hired for his first 
job—with the American Surety Co.—by 
William E. Keyes, then its secretary. 
He had just come out of school and was 
ready for any kind of a job. So he be- 
came a $4 a week office boy for Ameri- 
can Surety and ran errands for a year 
or more. Then he was promoted to 
junior solicitor, principally of court 
bonds. He made a good job of it, too, 
but was rather handicapped by his sal- 
ary which, for the next four years, was 
only $9 a week. 

Mr. Oakley got his course in selling 
sprouts by the hard road of practical 
experience and he little knew in those 
early days that fifty years hence he 
would be dean of casualty-surety execu- 
tives along William Street and in charge 
of one of the Street’s busiest branch 
offices. U. S. F. & G. in Greater New 
York under his leadership had its big- 
gest production year in 1943. 

* * & 


Froggatt & Co. Tribute to Employes 
in Armed Forces 


Albert M. Sieb, comptroller, Joseph 
Froggatt & Co., Inc., consulting actu- 
aries and auditors, is the creator of san 
outstanding pictorial tribute to employes 
of his company who are serving in the 
armed forces. The tribute is in the form 
of a broadside in two colors, featuring 
the Statue of Liberty and depicting 
America’s strength in the air and on land 
and sea. A roll of honor contains the 
names of Froggatt men and women in 
the services and their pictures are suit- 
ably arranged. Mr. Sieb’s work indicates 
that he is an amateur artist of ability. 
He was a major in the last war. Friends 
of Froggatt & Co. are now receiving 
copies of the tribute. 
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Allyn Cites Benefits 
Of State Regulation 


REVIEWS CONNECTICUT GAINS 


Commissioner Says hinsionied Dept. Is 
Aware of Responsibility to Serve 
Insuring Public Well 


Commissioner W. Ellery 
Allyn of Connecticut, defending state 
regulation of insurance against present 
Federal attempts to centralize control in 
the Government at Washington, tells 
what the Connecticut Department is do 
ing to protect policyholders in that state 
in an article written for the financial 
dition of the Hartford Times. Among 
present activities of the Department he 
lists the following: 

The Insurance 
cently cooperated with 
an = to improve 
regulations under which 
accident policy forms are approved. It 
holds the chairmanship of the accident 
and health sub-committee of the Na 
tional Association of Insurance Com 
missioners, which has been active in 
drafting a uniform procedure for the 
approval of such forms. The underlying 
purpose is to clarify the language and 
intent of accident and health policies 
and remove ambiguities, and at the same 
time simplify the routine involved in 
the preparation and approval of these 
policy forms. 

Incidentally, - line with this Depart- 
ment’s campaign against unauthorized 

surers, it mig ht be mentioned that a 
comparison of policies approved by this 
Department for use in Connecticut by 
authorized companies, with policies sold 
on a mail order basis by unauthorized 
companies, should be very helpful to 
anyone considering the purchase of in 
surance in the latter category. 

Inspection of War Plants 

\n example of State Insurance Depart- 
ment cooperation with the war effort is 
found in the organization of the States 
War Inspection Service. This service 
was created by executive order of the 
President and placed under the direc- 
tion of the Office of Civilian Defens« 
working in conjunction with the states. 
The plan is mainly responsible for in- 
spection and anti-sabotage precaution 
in plants that are either directly or 
indirectly essential to the war effort or 
civilian economy. It is obvious that the 
protection of plants and the removal 
of fire hazards is a vital part of the 
war effort. 

The form of standard fire policy pre 
scribed by the general statutes of Con- 
necticut is in need of revision, and this 
matter has been receiving the serious 
study of the Department. The present 
form is the old New York policy of 1886, 
adopted as the legal form of policy in 
this state in 1894. It has been used up 
to this time without serious harm, as its 
limited provisions have been supple- 
mented by the use of riders and en- 
dorsements which insure modern and 
broad coverage. However, I feel that 
the time has come to bring the Con- 
necticut standard fire policy up to date. 
Similar action has recently been taken 
in New York, a new form having been 
adopted in that state effective July 1, 
1943. 

The experience gained with the new 
New York form will be of value to us 
in forming the bill embodying a new 
Connecticut standard form, which we 
plan to present to the 1945 regular 
session of the General Assembly. 

Handling Complaints 

The Claims and Complaint Division of 

the Insurance Department perhaps has 


Insurance 


Department has re- 
other states in 
the rules and 
health and 


John Haley 
ALLYN 


W. ELLERY 


more direct contact with the public than 
does any other division. Considering 
the number of claims that are settled 
every day in Connecticut, 
few are brought to the attention of the 
Department. At the present time they 
average about 100 a month, involving 
almost all forms of insurance. A con- 
(Continued on Page 23) 





surprisingly 


To Hold Inter-Chamber 
Merit Awards Contest 


SUPPORT URGED BY HARDESTY 


United States Chamber of Commerce 
and National Fire Waste Council 
Conduct Annual Contest 


Paul L. Hardesty, manager of the in- 
surance department of the Chamber of 
Commerce of the United States, has 
issued a bulletin announcing the nature 
of the awards to be made in the 1943 
national inter-chamber fire waste merit 
contest. Closing dates for the filing of 
the reports is March 1 and all reports 
and exhibits are to be forwarded to the 
Chamber of Commerce of the United 
States-National Fire Waste Council, 
1615 H. Street, Washington 6, D. C. 

Winners of merit awards and signifi- 
cant results of the program will be an- 
nounced at the annual meeting of the 
National Fire Waste Council, about 
April 1. Awards will be made at a cere- 
mony at the annual meeting of the Na- 
tional Chamber, which is expected to 
be held about May 1. 

Judges in the contest are George W. 
Booth, chief engineer, National Board of 
lire Underwriters, New York; Eugene 
Arms, manager, Mill Mutual Fire Pre- 
vention Bureau, Chicago, and Percy 
Bugbee, general manager, National Fire 
Protection Association, Boston. 

To Make Sixty Awards 

Approximately sixty awards will be 
made to cities grouped by size of popu- 
lation. Plaques will be presented to the 
winning city in each classification, with 
engraved honor citation certificates to 
the next winners in each group. A large 
plaque will be the grand award for the 
most meritorious accomplishment on all 
counts. 

The letter and bulletin announcing the 
awards has been sent by Mr. Hardesty 
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A SACRIFICE 
AND 


AN INVESTMENT 


In urging support for the 4th WAR LOAN, it seems 


only necessary to compare the sacrifice we are asked to 


make in buying Bonds with the sacrifice our fighting men 


are making every day. 


But we can also remember that 


putting money into War Bonds is not just a sacrificial 


offering, not a mere contribution; it is very definitely the 


safest investment in the world. 








THE SPRINGFIELD 


GROUP 


W. B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY 


CONSTITUTION DEPARTMENT 


SENTINEL FIRE INSURANCE COMPANY 


SPRINGFIELD, MASS. 
SPRINGFIELD, MASS. 
SPRINGFIELD, MASS. 


MICHIGAN FIRE & MARINE INSURANCE coMrany DETROIT, MICH. 


NEW ENGLAND FIRE INSURANCE COMPANY 


SPRINGFIELD, MASS. 


OF FIRE INSURANCE COMPANIES 











COMPENSATION | 
UNDERWRITER 


A large stock casualty company needs a | 
top-notch compensation underwriter who | 
is well versed in retrospective rating; must | 
be draft exempt and have executive ability. | 
Salary to $7500. } 


FERGASON PERSONNEL 
INSURANCE PERSONNEL EXCLUSIVELY | 
166 W. Jackson Blvd. Chicago, Illinois | 
: HAR. 9040 | 
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to chambers of commerce in hundred 
of enrolled cities throughout the country 
These cities have an aggregate popula 
ton of more than 40,000,000 and a larg: 
portion of the nation’s war production i: 
centered in them, 

Presentation of the merit awards is 
designed to dramatize, both nationally 
and locally, the gravity of fire destruc- 
tion in the crucial period of the war 
and to commend the effective work of 
all participating cities and communities 
in reducing and controlling the toll of 
destructive fire. 

Cumulative Effect Incalculable 

The letter announcing the awards 
points out that the National Board of 
lire Underwriters estimates that the 
fire loss for the first eleven months of 
1943 was $332,519,000, the largest for any 
year since 1932, and that the National 
Fire Protection Association has pub- 
lished an analysis of 552 fires in 1943 
which directly hampered the prosecution 
of the war. “The cumulative direct and 
indirect effect of those losses in the war 
effort is incalculable,” the letter says. 

“We can view with pride the splendid 
work of hundreds of national, state and 
local organizations—chambers of com- 
merce, civilian defense units, fire insur- 
ance and other groups—in preventing 
even much greater fire losses to the war 
effort in 1943, but we cannot view this 
with satisfaction until the enormous toll 
of preventable fires—their tragic cost in 
delays, in lives of our fighting men, their 
loss to national morale and income—has 
been greatly reduced.” 

Contribution to War Program 

Organized effective community fire 
prevention as provided in the inter- 
chamber fire waste merit awards’ pro- 
gram, the letter says, means: a vitally 
important and necessary contribution to 
the war program; a better and safer 
community in which to live and work; 
increased prestige for the individual 
chamber of commerce and national and 
local recognition of each city’s accom- 
plishments; avoidance of employment 
dislocations and loss of earnings caused 
by fire destruction; lower insurance 
rates; the saving of lives. 

“In view of the increase in fire 
destruction recorded in 1943 and the 
tremendous responsibility we on_ the 
home front have in 1944 in backing up 
our armed forces,” the letter concludes, 
‘it is vitally necessary that every com- 
munity, every organization and every 
citizen give greater heed and take un- 
usually active steps to reduce the grave 
menace of destructive fires. 

“This is why we say to you it is par- 
ticularly important, in the national in- 
terest as well as that of your com 
munity, that your support and partici- 
pation be recorded in the 1943 inter- 
chamber fire waste awards’ program.” 


N. Y. City Pond, Blue Goose, 
To Meet Next Wednesday 


New York City Pond will hold its first 
meeting of 1944 with a dinner at the 
Downtown Athletic Club, 18 West Street, 
New York City, next Wednesday, Jar- 
uary 26. The guest speaker will |« 
Glenn G. Munn, economist associate 
with Paine, Webber, Johnson & Curti 
who will speak on the post-war econom 
outlook. He is well known for his wri'- 
ings and talks on economics. Dinner w 
be served at 6:30 p. m. and will be pr: - 
ceded by a short business meeting «t 
5:30 p. m. “Guests are cordially invite | 





for dinner and the balance of the ev. 
ning. Most Loyal Gander Richard (. 
Williams will preside. 
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Vey and Ward Advanced 
By Hanover Fire Group 


MADE ASSISTANT SECRETARIES 





Former Has Been in Insurance Thirty 
Years, Latter Since 1920; Active in 
Special Risk Work 


President Fred A. Hubbard of the 
Hanover Fire and the Fulton Fire has 
announced appointment of James H. 
Vey and Joseph V. Ward as assistant 
secretaries of the two companies. 

Mr. Vey began his insurance career in 
1913 with the Newark Fire but left that 
company in 1917 to go with the Hanover. 
In World War I he served in France 
with the 78th Division of the A. E. F. 
Upon his discharge from military serv- 
ice in 1919, he returned to the Hanover 
and was subsequently examiner, then 
chief examiner in the Southern and 
Eastern departments. For the last six 
vears he has been agency superinten- 
dent, supervising the underwriting in the 
Eastern department at the home office. 


J. V. Ward Career 


Mr. Ward, a native of Canada and a 
graduate in electrical engineering from 
Columbia University, started his career 
in the insurance business with the Fire 
Underwriters Elec trical Bureau (now the 
Eastern Underwriters’ Inspection Bu- 
reau) in 1920 after serving in the United 
States Army. In 1923 he became asso- 
ciated with the Hartford Fire in the spe- 
cial risk department and in 1928 joined 
the Hanover as superintendent of the 
special risk department in New York. 

For several years he has been agency 
superintendent for the Southern and 
Middle States territory. He has been 
active in committee work of the Confer- 
ence of Special Risk Underwriters, of 
which he was chairman in 1938, and also 
has served on the committees of the 
Sprinkler Leakage Conference and the 
Eastern Underwriters’ Inspection Bu- 
reau. 








Ralph Alexander to Speak 
On SWIS in Pennsylvania 


The Smoke & Cinder Club of West- 
ern Pennsylvania will hold a dinner 
meeting on Monday, January 24, at 
6:30 p. m. in the Century Room of the 
Pittsburgher Hotel. Ralph H. Alex- 
ander, Deputy Insurance Commissioner 
of Pennsylvania, is to be the principal 
speaker and his subject will be the 
States War Inspection Service. The 
president of Smoke & Cinder, G. War- 
ren Feller of the North British Group, 
has announced that the mie of 
sixty- five members for S. W. duty 
have been accepted and that eee 
applications will be approved prior to 
the January 24 meeting. 


NATIONAL UNION CHANGES 


President John M. Thomas of the Na- 
tional Union Fire, has announced resig- 
lation of Tom W. McAfee as special 
iwent. Mr. McAfee has been associated 
vith the National Union for about 
twelve years, headquartering with State 
\gent Wright in Dallas, Texas, and is 
severing his connection to engage in the 

‘al agency business. As successor to 
\ir. McAfee, Mr. Thomas announced 

€ appointment of Edward C. Allen. 

Allen is a native Texan, and joins 
he National Union with a background 
| many years of experience as field- 
ian in Texas. 


LT. CAMPBELL MISSING 

Lt. Nelson Campbell, who took a 

ourse in insurance for two years in 
the home office of the Aetna Fire at 
lartford before entering the service of 
is country as a volunteer, is reported 
lissing in action overseas. He was at- 
‘ached as a lieutenant to the American 
ighth Air Force in England. He has 

een missing since one of the great as- 
saults made by the Allied forces over 
l'rance and Germany late in December, 
iis mother, Mrs. Virginia Campbell, of 
Richmond, Va., has been informed. 











Pittsburgh Insurance School Begins 
Ninth Consecutive Year on Jan. 17 


The Pittsburgh Insurance School en- desiring to take the Department’s ex- 


tered its ninth consecutive year of oper- 
ation on Monday, January 17, under the 
joint sponsorship of the Insurance Club 
of Pittsburgh and the Pittsburgh Asso- 
ciation of Insurance Agents. Seven unit 


courses of the educational program of 
the National Association of Insurance 
Agents are to be included in the ninety- 
four hours of instruction which will be 
presented. The school calendar continues 
through June 2. 

Classes are conducted on Monday and 
Thursday evenings from 6 until 8 
o'clock in Suite 925 of the Keystone 
Hotel in the heart of the downtown in- 
surance section of Pittsburgh. A review 
and examination will be held on the 
Friday evening following the conclusion 
of each course. This practice proved suc- 
cessful last year when all ten units of 
the NAIA program were presented. 


List of Courses 


The school opened with the burglary 
and glass insurance course. Chas. H. 
Bokman, resident manager of the New 
Amsterdam Casualty, is serving as the 
discussion leader for this unit. His as- 
sistants include Horace T. Cator of the 
American Bonding, Russell F. Holz of 
the Continental Casualty, Samuel J. 
Taylor, Jr. of the New Amsterdam and 
Paul J. Trimbur of the Fidelity & De- 
posit. 

The boiler and machinery insurance 
course is scheduled to begin on Monday, 
January 31, with Frank S. Kauffman as 
the discussion leader. He is the manager 
of the Pittsburgh office of the Travelers. 
His assistant is to be J. C. Degenkolb 
of the Hartford Steam Boiler & Inspec- 
tion Co. 

Other courses will be conducted in the 
following order: automobile insurance, 
fidelity and surety, public liability and 
workmen’s compensation, accident and 
health, and fire and allied lines. The 
discussion leaders and their assistants 
for these units will be announced 
shortly. A faculty of fifty agents, com- 
pany men, rating organization represen- 
tatives, adjusters and attorneys serve the 
school each year and are drawn from the 
memberships of the insurance club and 
the agents association. 

The Insurance Department of Penn- 
sylvania has recognized _ satisfactory 
completion of the courses offered by the 
Pittsburgh Insurance School as accept- 
able qualification by education for those 





amination for license as an agent or 
broker. As three regular courses will be 
omitted in the current school term it is 
anticipated that these units will be pre- 
sented in the early Fall for the benefit 
of those desiring to qualify for the state 
examination. 


Requirements for Graduation 


An 85% attendance record and a grade 
of at least 70% in school examinations 
are prerequisites to graduation from the 
Pittsburgh Insurance School which _al- 
ready enjoys the distinction of furnish- 
ing the first five graduates from the 
NAIA educational program. These indi- 
viduals received their certificates during 
the annual meeting of the National 
Association in Pittsburgh in October. 
Even though the complete course will 
not be available this term, the school 
expects to graduate a number of stu- 
dents who completed part of the course 
of instruction last year. 

Val E. Schott, assistant manager of 
the Aetna Casualty & Surety, has been 
re-appointed as director of the School 
and Miss Bessie M. Snyder, secretary- 
treasurer of the Pittsburgh Association 
of Insurance Agents, will continue to 
serve as its secretary. The committee is 
composed of Henry S. Bepler of the 
Bepler General Agency; W. Kaye Es- 
tep, manager of the Allegheny Division 
of the Middle Department Rating Asso- 
ciation, and Wallace M. Reid of Wallace 
M. Reid & Co. Messrs. Bepler, Estep 
and Reid have been associated with this 
educational venture since its inception 
some nine years ago. The committee 
was appointed by the president of the 
Insurance Club, Edward A. Logue of the 
Insurance Company of the State of 
Pennsylvania, and the president of the 
Pittsburgh Association of Insurance 
Agents, John B. Ladley of W. L. Ladley 
Sons. 

Students are required to register in 
advance and may select as few or as 
many courses as they desire. The tuition 
is 25¢ per hour again this year but the 
minimum fee has been reduced to $5. 
As the discussion method is used, the 
size of classes must be limited. Addi- 
tional registrants can be accommodated 
in several of the units and anyone in- 
terested in enrolling is urged to secure 
an application from the joint offices of 
the association and the club in Suite 
904 of the Keystone Hotel. Registration 
will be closed shortly. 
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mprises Mezzanine ..... 852 


Ground floor has exceptionally high ceiling, marble wain- 
scoting, more than 60 ft. display frontage on Maiden Lane. 


OFFERED FOR 







One of the finest 
office locations 
in the Insurance 
District is available 


16,430 SQ. FT. 


(3,600 sq. ft. on 
ground floor) 
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Ground floor . . 
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Weaver Promoted By 
Royal-Liverpool Groups 


ASST. UNITED STATES MANAGER 





Will be Executive in Charge of South- 
ern Department; Grannatt to 
Have More Important Duties 





H. C. Conick, United States manager 
of the Royal and the Liverpool & Lon- 
don & Globe announces appointment on 
March 1 of Benjamin F. Weaver as 
assistant United States manager. Mr. 
Weaver, who at the arenes time is an 
assistant manager at the San Francisco 
office will be the executive in charge of 
the Southern operations of the Royal- 
Liverpool Groups at the New York of- 
fice. M. H. Grannatt, who at the present 
time is in charge of the operations of 
this department, will assume other and 
more important executive duties. 

Mr. Weaver is a native of Alabama 
and after completing his education in 
the Atlanta, Ga., schools entered the 
employ of the Royal in June, 1909. He 
was advanced to the position of special 
agent in February, 1917, and in 1918 
entered the U. S. Army and served until 
the close of the first World War, at 
which time he returned to the service 
of the Royal. He served in the Ala 
bama, Georgia and Florida fields until 
1926 when he was appointed assistant 
manager of the Southern department of 
the Royal at Atlanta. On January 1, 
1934, he was transferred to San Fran- 
cisco as assistant manager of the Royal- 
Liverpool Groups on the Pacific Coast, 
which position he now holds. 


P. G. W. ANDERSON TO RETIRE 





Has Been Manager of Travelers Fire 
in Worcester, Mass., Field; Mills 
Takes Over Territory 

Paul G. W. Anderson, manager of the 
Travelers Fire in the Worcester, Mass., 
territory, and a member of the home 
office and field staffs of the Travelers 
Fire since May, 1925, is going on the 
company’s retired list. Frank Mills, who 
has been manager for New Hampshire 
and Vermont with headquarters at Man- 
chester, is having the Worcester terri- 
tory added to his field. 

Mr. Anderson’s first connection with 
the Travelers Fire was as special agent 
for eastern Massachusetts, Rhode Island, 
Maine and New Hampshire. He had 
previously spent fifteen years in the in- 


surance business as an inspector, serv- 
ice engineer and special agent, serving 
various companies and _ associations 


throughout the United States and Can- 
ada but chiefly in New England. Early 
in 1927 Mr. Anderson was called from 
the field to the home office and made 
supervisor of agency field service of the 
Travelers. In 1929 he was made assistant 
secretary of the Eastern department of 
the company. Following a serious illness 
in 1936 he returned to field work as 
manager at Worcester. 

Mr. Mills has been in charge of the 
New Hampshire and Vermont territories 
for the Travelers Fire since going with 
the company in 1926 and will hereafter 
divide his time between the Manchester 
and Worcester offices. 

JAMES J. GATELY PROMOTED 

John E. Clark, metropolitan New York 
manager of the Fireman’s Fund Insur- 
ance Co., announces the promotion of 
James J. Gately to adjuster in the metro- 
politan district of New York. Mr. Gately 
has been with the company for fifteen 
years and for almost that entire period 
has been in the fire and automobile 
claims division. His enlarged duties will 
include supervision of that unit. 





ADMIT GILL TO PARTNERSHIP 


Bradford Gill, formerly of Gilbert & 
Gill, Chicago agency, has been admitted 
to full partnership in Moore, Case, Ly- 
man & Hubbard, Chicago. Mr. Gill is 
serving his third term as chairman of 
the board of the Chicago Insurance 
Agents Association. 
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TIME TRIED & FIRE TESTED 








Emery Gauch Honored 
By Legion Post 1081 


AS ITS PAST COMMANDER 
Presented with Watch, Certificate of 
Merit, P. C.’s Pin; Levin Rank 
Special Guest at Dinner 
Emery G. Gauch, assistant secretary, 
General Transportation Casualty & 
Surety, was in the spotlight Tuesday 
evening when he was tendered a testi- 
monial dinner by American Legion In- 
surance Post 1081, New York, as the 


GAUCH 


EMERY G. 


commander of this or- 

affair, held at Park 
Central Hotel, was attended by 240 
legionnaires. Arthur Kistner, Yorkshire 
Group, a past commander of the post, 
was toastmaster and he paid gracious 
tribute to Mr. Gauch. On behalf of the 
post Mr. Kistner presented him with a 
gold wrist watch, suitably engraved; a 
certificate of merit for his work as post 
commander, and the past commander’s 
Legion pin. 

Past Commander Kistner also intro- 
duced Levin Rank, president of General 
Transportation C. & S., who was glad to 
be on hand to see one of his officers 
honored. Another guest was Dallas 
Charles, foreign superintendent, York- 
shire Group. 

A sobering note in the evening’s pro- 
eram came when Mr. Kistner called for 
a moment of silence in tribute to the 
late Stephen H. Kearns, New York 


immediate past 
vanization. The 


County Commander of the Legion, who 
died recently after a siege of pneu- 


monia. 

Arrangements for the dinner were ca- 
pably handled by Past —— inder Larry 
Kane of Frenkel & Co.; Ed Quinlan of 
Bigham, Englar Jones & Houston, a vice 
commander, was in charge of publicity, 
and Past Commander James Russell, 
Whitehill Agency, arranged for the en- 
tertainment. It consisted of a 10-act 
floor show. 


Davidson President of 


Underwriters Assn. of N. Y. 

The Underwriters Association of New 
York State elected David Davidson, 
America Fore Group, Albany, as presi- 
dent, at a meeting held last week in 
Syracuse. He succeeds Frank M. Kelley, 
Home, Syracuse, who presided at the 
meeting. Other officers were elected as 
follows: 

First vice president, L. D. Goulding, 
Jr., Fireman’s Fund, Buffalo; second 
vice president, Wilkinson, Hartford Fire, 
Syracuse, and chairman of the executive 
committee, F. J. Doyle, Insurance Com- 
pany of North America, Albany. New 
members of the executive committee in- 
clude R. Hooker, Aetna Fire; R. E. 
Eisert, Agricultural, and R. H. Secken- 
dorf, Camden Fire. 





Biddle Files Replies to Questions 
Asked by Justices of Supreme Court 


Attorney General Francis Biddle filed 
with the United States Supreme Court 
late last week a reply memorandum tak- 
ing up some questions asked by justices 
of the court during the oral argument 
of the Government case against the 
South-Eastern Underwriters Association. 
The first point considered is the con- 
struction of the indictment with respect 
to the allegations as to interstate com- 
merce in other industries. 

Mr. Biddle says the insurance com- 
panies argue that the indictment alleged 
only restraints upon interstate commerce 
in fire insurance itself and not upon 
commerce in other industries; therefore 
the Government case must fall if the 
fire insurance business is not in inter- 
state commerce. The brief states that 
“we think that the case can stand en- 
tirely as it relates to restraints upon the 
interstate commerce of the fire insur- 
ance companies. 

“Appellees assert that the court be- 
low constructed the indictment as alleg- 
ing only a restraint on trade and com- 
merce in fire insurance, and that under 
the Criminal Appeals Act this court is 
bound by the construction of the in- 
dictment adopted by the district court. 
The latter proposition is correct, and 
we do not deny that if the court below 
did interpret the indictment in the man- 
ner suggested, this court would he 
bound by that construction. But we do 
not think that the court below pur- 
ported to or did construe the indict- 
ment. 

“Appellees attempt to minimize the insurance 
on goods and* things in commerce by asserting 
that only four percent of the premiums written 
in the six Southeastern states is ‘inland marine’ 
insurance,” Mr. Biddle continued, “All fire in- 
surance on things in commerce is not inland 
marine—but even if it were. and if the per- 
centage were as suggested, fire insurance would 
still, as alleged, be essential to all goods mov- 
ing in interstate commerce. A _ restraint which 
affects all interstate freight movements can 
hardly be regarded as insubstantial, even though 
it may also affect other matters to a greater 
degree. 

Extent of Restraint 

“In view of a question asked by the Chief 
Tustice, we believe that we should state that it 
is our position that a combination of fire insur- 
ance companies to fix rates both restrains inter- 
state commerce in the commodities or objects 


insured and the competition in interstate co) 
rerce of the imsurance companics themselves 
| sofar as the latter is concerned, the com 
auies are unquestionably engaged in such com 
i erce, and if they agreed not to compete ani 
stiempt to force others not to compete with 
them, the business in which they are engaged 

restrained within the meaning of the anti 
(rust law. 

“The fire insurance contract is not to he 
regarded as merely the making of a local agree 
ment, but as one to be performed by the pay- 
tient of money by the insured to the company 
across state lines, and if there is a loss, by the 
payment from the company to the insured of 
money across state lines The fact that pay 
ment is made through an agent does not mak 
performance of a contract any the less inter 
state. Thus a restraint on competition in the 
sale of fire insurance is a restraint on freedom 
in making contracts to he performed in inter- 
state commerce, and since the companies are in 
the business of performing and facilitating the 
performance of such contracts, a restraint affect 
ing the contracts is a restraint on the entire 
business of the companies. 

“Questions from the bench during the argu- 
ment raised the problem as to the effect of a 
decision that the insurance business is in inter 
state commerce upon state laws which requir 
insurance companies to obtain a I’cense in order 
to do business within a state. It is true that a 
company doing an exclusive interstate commerce 
business may not be required to obtain permis 
sion to do business in a state. This does not 
mean, however, that states may not use the 
device of licensing as a means of enforcing 
reasonable regulations under the police powe1 
even as to interstate commerce. Thus a_ state 
has the power to prevent property from coming 
across its borders in interstate commerce when 
necessary to protect the public health and wel 
fare, 

“As insurance cases themselves demonstrate, 
the states do not seek actually to prohibit for 
eign insurance companies from entering the 
state, but require corporations wishing to do 
business within the state to comply with con 
ditions which serve legitimate regulatory or tax 
ing functions. To the extent that the conditions 
would be valid, we see no reason why state 
laws should be condemned because of the nature 
of the sanction employed. 

“The question was asked as to whether con- 
struction of the Sherman Act as reaching intra- 
state transactions ‘affecting’ interstate commerce 
would not indicate that the use of the word 
‘affect? was superfluous in other commerce regu- 
lations. The Sherman Act, however, applies not 
to practices in interstate commerce—as did the 
provision of the Federal Trade Commission Act 
considered in Federal Trade Commission v 
Bunte Bros., 312 U. S. 349—but to ‘restraints 
of’ such commerce. Commerce may be_ re 
strained by intrastate transactions, as this court 
has often held. Thus to hold that the Sherman 
Act goes to the limits of the commerce power 
as to the type of restraint with which it deals 
‘ndicates only that when a statute uses the word 
‘restrain’, as distinct from ‘in’, it need not also 
say ‘affect’.” 





INSURERS WIN RUBBER CASE 


New York Supreme Court Jury Holds 
Damage to Rubber Was Not Due to 
Fire Loss as Claimed 
A jury in Part VI of the Supreme 
Court, New York County, presided over 
by Justice William T, Collins recently 
brought in a verdict against L. Drexsage 

Co. Inc. and in favor of the United 
States Fire and London & Lancashire 
on a claim arising out of a fire that 
occurred at the warehouse of L. Drex- 
sage & Co. Inc, New York City, on 
December 18, 1941. 


Litigation arose out of the fact that — 


Drexsage & Co. Inc. claimed that it 
had sustained a loss as a result of the 
fire and that merchandise, consisting of 
miscellaneous rubber products, was 
burned. The contention of the assured 
was that fifteen bales of various rubber 
articles, or 30,000 Ibs., was completely 
and totally burned out of sight. The 
assured further contended that 39,000 
pairs of rubber heels were totally dam- 
aged by reason of the fire. 

The insurance companies contended 
that fifteen bales of rubber  prod- 
ucts were not burned out of sight and 
that the rubber heels were not damaged 
by reason of the fire but were in a dam- 
aged condition due to an imperfection 
in the process of manufacture. The 
court charged the jury that the defend- 
ants claimed the insured was guilty of 
fraud in that it made and delivered to 
the defendants fraudulent proofs of loss 
and that the defendants further claimed 


that the insured was guilty of fraud and 
false swearing in the examination under 
oath conducted by the defendant. 

The court also charged the jury that 
if they believed the insured guilty of 
fraud it was not necessary that they find 
such fraud was successful, or that the 
insurance companies were actually in- 
jured thereby. The jury brought in a 
unanimous verdict for the defendants. 

The plaintiff was represented by Ar- 
thur J. Brothers of Leve, Brothers, 
Hecht and Hadfield, New York City, 
and the defendants by Abraham Kaplan 
and Moses S. Finesilver of Powers Kap- 
lan and Berger, 90 John Street, New 
York City. Adjusters representing the 
insurance companies were L. B. Pitcher 
and Rex J. Burlingame. J. Frederick 
E. Wood was the accountant for the 
insurance companies. 





Great American Sends 
F. W. Mallalieu to Texas 


F. W. Mallalieu, Jr., special agent of 
the Great American Group in southern 
New Jersey, has been transferred to the 
western Texas field formerly supervised 
by Walter E. Beeson, resigned. Mr. 
Mallalieu, who has been a well known 
figure in fire insurance field circles in 
the East for some years, will make his 
headquarters in the Myrick Building, 
Lubbock, Texas. 

Walter W. Custance, snecial agent 
attached to the Newark office traveling 
in the northern New Jersey territory, 
will take over supervision of the field 
formerly supervised by Mr. Mallalieu. 
His headquarters will be in Philadelphia. 
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Stewart, Merkl, Brandt Record Totals 
One Hundred Years With North British 


United States Manager Cecil F. Shall- 
the North British & Mercantile 


Cross of 

Group and other members of the mana- 
verial staff, entertained at a luncheon at 
the Bankers Club, New York City, Janu- 
ary 12, honoring the following three top 


men of the Middle Department at the 


head office in New York whose combined 
service record with the organization to 
tals 100 years: 

Secretary R. T. 
with the group; 
Merkl, thirty-five 
C. Brandt, twenty-five 

In connection with the celebration of 
this unusual event, the fielamen of the 
Middle Department presented Mr. Stew- 
art with a twin clock and barometer set, 
and Mr. Brandt with $25, one dollar for 
his twenty-five years 


Robert T. Stewart 


Stewart, forty years 
General Agent E. A. 
years, and Supervisor 
years. 


each ot 


Mr. Stewart entered the service of the 
North British Group as an office boy in 
the loss department. The following year 
he was transferred to the Middle Depart- 
ment, where he rose steadily through the 
ranks from map clerk to examiner, 
finally being made special agent for New 
York suburban territory in March, 1920. 
\ year later he was transferred to West- 
New York State in the same ca- 
pacity. January, 1926, he was recalled 
to the home office as assistant general 
igent in the Middle Department; three 
years later being advanced to general 
agent. January, 1933, he was appointed 
secretary in charge of the department. 


Merkl and Brandt 


Mr. Merkl has been with the orgaruza- 
tion since boyhood, having been ap- 
pointed February & 1909. Subsequently 
he advanced through various positions 
to chief examiner for suburban territory. 
April, 1921, he was appointed special 
agent for the Hudson River and north 
suburban territory. January, 1928, he 
was transferred to Eastern New York 
territory as special agent, with head 
quarters at Albany. He was_ subse- 


ern 


fatar 


ROBERT T. STEWART 
quently recalled to the New York office 
January 1, 1935, as general agent. 

Mr. Brandt is a real “middle” man, 
having spent his entire service period 
in the Middle Department at the home 
office. He started with the group Janu- 
ary 2, 1919, as file clerk, and as his abil- 
ity was recognized advanced through 
various positions, serving as chief ex- 
aminer of the New Jersey field for fifteen 
years. Then in April, 1941, he was ap- 
pointed supervisor of the Middle De- 
partment. 

CINCINNATI LOSSES DROP 

Cincinnati's fire losses for 1943 were 
$546,672 less than in 1942, Fire Chief 
Barney Houston reported in his annual 
message. Estimated loss for 1943 was 
$786,057 compared to $1,333,329 in 1942. 
The department answered a total of 
5,072 alarms during the year. 





Insurance Society of N. Y. 
To Modernize “Newsletter 


version of the 
Insur- 


29 


streamlined 
newsletter of the 
of New York, 
near future. President 
Aetna Life & Affiliated 
Cos., acting upon the suggestion of 
Secretary’ Edward A. Hardy, has ap- 
pointed a special publications committee 
to supervise changes made and _ offer 
continuing suggestions. 

Members of the committee are Kk. H. 
Mathus, Association of Casualty & 
Surety Executives, who is editor of its 
Casualty & Surety Journal; Ed. C. 
Smith, public relations manager, Alfred 
M. Best Co.; and John W. Francis, 
publicity manager, National Board of 
Fire Underwriters. 

The forthcoming issue, it 1s explained, 
will largely follow the established for- 
mat, but it is planned that those to 
follow will incornorate several new fea- 
tures having added reader interest. 


A new, 
widely-known 
is promised 


William 


ance Society 
for the 


A. Riordan, 





New York Exchange Acts 
On Two Rating Matters 


The New York Fire Insurance Ex- 
change last week waived the require- 
ment for underlying policies on multiple 
location risks if the policy, whether writ- 
ten direct or by way of reinsurance, is 
written at an office in exchange territory 
accredited for the company writing such 
policy. 

The Administration 


War Shipping 


terminal operations endorsement was 
modified to read as follows: 
“In consideration of $........ additional 


premium, privilege is hereby granted for the 
loading, discharging, handling, presence or prox- 
imity of éargo, including inherently dangerous 
cargo, incident to war activities of the United 
Std ates Government. 

“It is understood and agreed that all rights 
of subrogation against the United States of 
America, its instrumentalities and agents are 
hereby waived, 

“It is understood and agreed that this policy 
shall not be cancelled by this Company, except 
for nonpayment of premium, without thirty 
(30) days’ written notice being mailed to the 
War Shipping Administration, Washington, D. C. 

“It is understood and agreed that additional 
premium hereunder is subject to pro rata re- 
fund upon cancellation of this privilege. 

“All other terms and conditions remain un- 
changed, 

“Attached to, etc. 


” 
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CHICAGO BAR HOLDS PANEL, 


Insurance Officials is ‘Whee Federal 
State Supervision; Director Jones 
Strong for State Control 


Ambrose B. Kelly, general mana; 
American Mutual Reinsurance Co., p 
sided over the panel discussion on |: 
eral vy. state supervision of insura 
sponsored by the Chicago Bar Asso 
tion January 11. Participating in 
discussion were the following: 

John M. Thomas, president of the > 
tional Union Fire and of the Nati 
Board of Fire Underwriters; C. O. | 
ley, secretary, Great Northern Life, w! 
took the place of Thomas I. Parkins«; 
president, Equitable Society, who \ 
unable to attend; Paul F. Jones, Illin: 
Director of Insurance; Chase M. Smiti, 


eeneral counsel, Lumbermen’s Mutual 
Casualty; Wade Fetzer, Jr., president, 
W. A. Alexander & Co., and chairman, 
‘ublic relations committee, National 


Association of Insurance Agents; Ray S. 
Bass, treasurer, A. E. Staley Co., Dx 
eatur, Il. 

In advance of the meeting there had 
been speculation as to whether or not 
‘n the discussion period, any spokesman 
for the Chicago brokers who are on 
record as opposed to the Bailev-Van 
Nuys bill in the United States Senate 
which would guarantee continuation of 
state supervision, would enter the dis 
cussion, Clark E. Nolan, past president 
of the Insurance Brokers Association of 
Illinois raised a question, but it is re- 
norted that it was “sidetracked” by Mr. 
Kelly. 

Director Jones made a stout defense 
of state supervision. He said he could 
not be expected to be enthusiastic over 
“the ordeal of a New Deal” for insur- 
ance. He said he thinks it is fair to con- 
clude that “insurance under state super- 
vision has been free to expand its serv- 
ices in keeping with the growth of the 
country; has been sound from a financial 

standpoint, has been protected against 
mcmenelnbe influences calculated to 
stifle competition; and has inspired the 
confidence of the people throughout the 
nation. 

“As lawyers, vou know what it would 
mean to face a Federal Goliath in Wash- 
ington without even a sling-shot. In 
Springfield or Albany, Atlanta or Sacra- 
mento, your chances are much better, 
whether. you represent a widowed claim- 
ant, or a company’s right to initiate a 
new form of coverage. So far as my per- 
sonal insurance policies are concerned, | 
prefer the supervision of the forty-eight 
states.” 


GULF CUTS COMMISSIONS 

There was one important topic of dis- 
cussion in Texas last week, the action 
of the Gulf Insurance Company of Dal- 
las in establishing a flat commission of 
25% on tornado and extended coverage 
premiums. Other Texas companies are 
giving consideration to the Gulf’s action 
and though no formal statements were 
made reports are current that they will 
also reduce windstorm commissions, Thi 
reduction becomes effective Feb. 1. Th: 
Gulf’s order, as issued by T. R. Mans 





field, executive vice president, explain 
that the companies have been losin 
money on windstorm for several years 


and that the Houston-Galveston hurri- 
cane of July 27 and its insurance loss of 
approximately $12,000,000 have forced 
the catastrophe coverage up so _ pr 

cipitously that the companies will | 

forced to use the saving on commission 
and more to pay for the protection. 





HORACE R. MORTON DIES 

Horace R. Morton, veteran Philadel 
phia fire insurance man, died at his hom 
in Camden on January 11. He was 7 
vears old and nearly every day went | 
his office at 421 Walnut Street althoug 
he had been officially retired sever: 
years ago. He had been with the Hom 
and Franklin Fire since February 9, 188' 
serving as cashier from 1890 to 1926. H 
held both the twenty-five year silvé 
medal and frfty-year gold medal of th 
Home. Mr. Morton was a thirty-secon: 
degree Mason and a member of th 
Shrine. 
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Security Group Urges Insurance 
To Meet Present Replacement Costs 


The January “broadside” published by 
tie Security insurance companies of New 
llaven urges agents to review their 
clients’ coverage to make sure that 
«mounts of insurance are sufficient for 
today’s higher repair and replacement 
costs. 

“Every loss department in the indus- 
try,” it says, “is having the same ex- 
perience today: fire after fire, in homes 
and plants essential to the war effort, 
shows up the fact that property is worth 
more today than it was when the insur- 
ance was written, and that repairs and 
replacements cost more. 

“Most of your clients and prospects 
don’t have the time, now, to give to 
working out their own insurance needs; 
it’s now your responsibility to show them 
what’s lacking. 

“Some owners assume that since a 
total loss is improbable under protection, 
fifty or sixty per cent insurance is 
enough. But you know and we know 
that big fires do get out of control, that 
total losses do happen. And knowing the 
workings of co-insurance, you realize 
full well the fallacy of assuming that 
partial insurance will pay partial losses 
in full.” 

The companies 


also offer a_ simple 





RUSSELL W. MICHAEL DIES 





Was Southern Manager of Fireman’s 

Fund at Atlanta; Alumnus of Georgia 

Tech, Woodrow Wilson Law School 

Russell W. Michael, 52, vice-president 
and manager of the southern depart- 
ment of the Fireman’s Fund Insurance 
Co., at Atlanta, died at Emory Hospital 
there, January 2. 

Mr. Michael was born at Monroe, Ga. 
He was graduated from the Georgia 
School of Technology and in 1935 com- 
pleted a course at Woodrow Wilson 
College of Law at Atlanta. He was ad- 
mitted to practice in the Supreme Court 
of Georgia in 1936. 

He joined the Fireman’s Fund in 1911 
and after office and field experience was 
appointed assistant manager in 1929. In 
1937, upon the death of C. A. Bicker- 
staff, he was made southern manager 
and in 1941 he was elected a vice-presi- 
dent of the company. 

Mr. Michael was a member of the 
executive committee of the South- 
Eastern Underwriters Association; mem- 
her of the Cotton Insurance Association 
Texas Conference; southern committee, 


National Automobile Underwriters As- 
sociation; advisory committee, Fire 
Companies’ Adjustment Bureau. He 


was a member of the executive com- 
mittee of the Atlanta Insurance Library 
and chairman of the Louisiana-Mis- 
Sissipp1 conference committee. 

Mr. Michael is survived by his wife, 
Mrs. Ann Slaten Michael, and two 
children, Russell W. Jr., aged ten, and 
\nn, aged seven. 





Michigan Legislature May 
Act on New Fire Policy 


Michigan legislators will convene Jan- 
uary 31 for a special session, it was 
determined when Gov. Harry F. Kelly 
ssued a formal call fixing that date. 
Insurance men anticipate that the gov- 
ernor will open the session to consider- 
ition of a measure to amend the present 
standard fire policy section of the in- 
surance code, permitting adoption of the 
new standard form legalized in New 
York and a number of other states. 
Commissioner David A. Forbes re- 
quested the governor to include this 
subject in a legislative message and 
while the executive so far has failed to 
commit himself in the matter it is pre- 
sumed that he will acquiesce in view of 
the lack of controversy regarding the 
advisability of broadening the form. 





formula for working out how much 
would be paid on partial losses in cases 
of insufficient insurance. A new poster 
for agents’ windows, and a new blotter 
and newspaper advertisement are of- 
fered, the latter two illustrated by an 
amusing cartoon. Two letters are sug- 
gested, one for home owners and the 
other for the owners of commercial and 
industrial buildings. All this new ma- 
terial deals with the important subject 
of insufficient insurance. 

For Connecticut Indemnity agents this 
month a drive on plate glass insurance 
is suggested, and a new blotter is of- 
fered. Pointing out that four out of five 
storekeepers don’t have this type of in- 
surance—that is at least as important as 
any other kind of property insurance— 
the company goes on to say that store- 
keepers value their window displays verv 
highly, and will appreciate not only re- 
placement without cost but the speed of 
replacement which is part of Connecti- 
cut’s service. A plan for making a list 
of prospects, and a mail campaign on 
this line are also suggested. 
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GOVERNOR WILLS TO RETIRE 

Governor William H. Wills of Ver- 
mont, president of the Wills Insurance 
Agency, Inc., Bennington, has announced 
that he will not be a candidate for re- 

will he oppose Senator 
Aiken, Republican, in the 
election. Governor Wills, who 
has served two terms, gave ill health as 
his reason for not entering the race for 
a third term. 


election nor 
George D. 


coming 
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Day after day—throughout the years 
—Big Ben atop the House of Parlia- 
ment has picked up the thunderous 
gong of the hours . 
London time signals around the earth 
. . acting as a symbol of strength 

both in war and in peace for the 
hundreds of thousands of people who listen to it daily. 


The PHOENIX-ASSURANCE COMPANY, which was in its 
seventy-fifth year when this memorable clock was first constructed, 
and its affiliates have likewise been as Dependable as Time in 
rendering prompt service on all occasions... and their accom- 
plishments in the casualty, fire and inland marine fields have been 
immeasurable in our economic life! 


.. sending the 
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FIREMAN’S FUND PIONEERS 





Countrywide Organization Formed of 
Employes Who Have Served Company 
Twenty-five Years or More 
A countrywide organization of em- 
ployes who have served the Fireman’s 
Fund of San Francisco for twenty-five 
years or more has been established with 
chapters in San Francisco, New York, 
\tlanta. 
vanization, named Fireman’s Fund Pion- 
eers, starts with a membership of 105 
men and women whose aggregate service 

totals 3,120 years. 

The geographical distribution of the 
Pioneers 1s forty-three in the head office 
territory, nineteen in the Eastern de- 
partment, eleven in the Western depart- 
ment, eight in the Southern department 
and twenty-four in the Atlantic marine 
department. 

Charles C. Hannah, president of the 
Fireman’s Fund, in an address at the 
luncheon held in San Francisco, pointed 
out that the company’s eightieth anni- 
versary year is a most appropriate time 
to launch an organization which symbo- 
lizes the family spirit inherited from the 
company’s pioneer founders. He pre- 
sented framed certificates of apprecia- 
tion and acquainted the membership 
with the management's post war plans 
for recognizing service of a quarter- 
century by the presentation of gifts and 
the granting of extra vacation. It was 
also announced that the meetings would 
be annual affairs. 

Charles A. Krause, president, and 
Ruth A. Heaney, secretary, both of 
whom entered the company’s service in 
San Francisco in 1914, are the national 
officers of Fireman’s Fund Pioneers for 
1944. Regional vice presidents are Percy 
W. Lord 718, San Francisco; Charles W. 
Martin ’01, Boston: Arthur C. Harder 
06, Chicago; Charles P. Roberts ’0l, 
Atlanta, and Julius W. Gaede 4, New 
York. 


Boston, Chicago, and The or- 


Almond State Agent Of 
Aetna Fire Group in Ga. 


Special Agent Tyree McD. Almond of 
Atlanta, Ga., has been promoted to state 
agent, according to an announcement 
by Vice President J. M. Waller of the 
Aetna Fire Group of Hartford. He will 
cover the Georgia territory in associa- 
tion with State Agent Clarence L. Ruse. 

Mr. Almond entered the employ of 
the Aetna on January 2, 1926, imme- 
diately after finishing his education. 
After a litthe over a year’s experience 
and training at the home office in Hart- 
ford, he was sent as a special agent to 
Texas. In February, 1928, he was also 
appointed special agent of the World 
Fire & Marine and more recently he 
has also been representing the Stand 
ard of New York, another Aetna sub- 
sidiary. He was transferred to Georgia 
on August 1, 1943. Mr. Almond is a 
native of Lynchburg, Va., and a gradu- 
ate of the Virginia Military Institute, 


class of 1925. 
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F. L. Greeno Discusses 
Branch Office Problem 


ADVOCATES SINCERE APPROACH 


Points Out Differences Between Produc- 
tion and Service Offices; Also Writes 
on Mixed Agencies 
part of 


\ sincere approach on the 


agents to the question of branch offices 
and a candid view of the mixed agency 


Follett L. 


in an article 


advocated by 
Ne Xs, 


in the current issue of the Empire State 


problem are 
CGireeno, Rochester, 
Korum, official organ of the New 

Association of Local Agents, 
ireeno is a past president and 
leader of the association. 

He gives the definitions of the two 
types of branch offices, production and 
service offices, adopted * the executive 
committee of the organization and says 
that production branch offices never 
ae have been established in com- 
petition with the American Agency Sys- 
tem. “‘Nevertheless,” he says, “we have 
them and their complete elimination 
would require a simultaneous 100% co- 
operation from all agents and producers 
throughout the country. But, the ‘branch 
office system’ can be controlled if all 
qualified agents want it badly enough 
and will join with their fellow agents in 
one united organization.” 


Service Offices 

As to service offices, Mr. Greeno says 
agents believe that those which are 
properly conducted are no menace to 
the agency system and that companies 
maintaining such offices are loyal agen- 
cy companies rendering valuable service 
to their agents in matters of education, 


\gency 
York State 
Inc. Mr, ( 


long-time 


training, underwriting assistance and 
other ways. 
“Should we not,” he asks, “be fair in 


our consideration of the subject and sin- 
cere in our approach? Loud denuncia- 
tions, outraged feelings, demands upon 
our officers for impossible fulfillment— 
none of these are of the slightest assist- 
ance toward the attainment of practical 
results. Let us have plans that can be 
carried out by those charged with that 
responsibility.” 
Mixed Agencies 

On the question of mixed agencies, 
Mr. Greeno says that volumes have been 
written by those who represent both 


stock and non-stock companies that 
they are inconsistent. “Yet,” he says, 
“some agents, loyal stock company 
agents at heart, continue the practice, 


apparently choosing what they think is 
the easy way to meet mutual competi- 
tion instead of standing on their pro- 
fessional dignity as insurance advisors 
and counsellors and_ providing their 
clients with that type of protection which 
they can easily demonstrate has more 


security behind the contract. 

“Let us be frank about this.also. It 
is a problem concerning which stock 
companies have more at stake and in 
which they should have more interest 
than agents. Conferences with com- 


panies have been held for the purpose 
of securing their support and coopera- 
tion—all to no avail. But again we say, 
this problem can be solved if those 


whose interests are affected want it bad- 
ly enough and that applies to both com- 
panies and agents.” 





Heads Los Angeles Board 


Boye Studios 
WILLIAM H. MENN 


With one of the 


largest attendances 
in the series of annual meetings held 
by the Insurance Exchange of Los An- 
veles new officers were chosen last week, 
the activities of the year reviewed and 
a brief outline of what is planned for 
the coming year given by the heads of 
the organization, 

The officers elected were president, 
William H. Menn, of Menn & Van Kuik, 
past president of the National Associa- 
tion of Insurance Agents, and also a 
past president of the exchange; vice 
president, Julian Ganz of Wren & Van 
Alen, Inc.; members of the governing 
committee — Vernon Bogey; M. E. 
Branch; H. Everett Chariton, Seyler 
Day Co.; George A. Cleary; Louis W. 
Foster; Al W. Gilbert; W. B. Glassick, 
of Howkins & Glassick, and a past pres- 
ident of the exchange; Harry Perk, Jr., 
member of the executive committee of 
the National Association of Insurance 
Agents, a past president of the Cali- 
fornia Association of Insurance Agents, 
and a past president of the exchange; 
Willson Pierce, Jr., of Pierce & Sibert, 
Inc., retiring president. 





Florida Court to Rule 
On Qualification Law 


The Florida agency qualification law 
of 1941 is up for interpretation by the 
Circuit Court at Tallahassee. The Gen- 
eral Motors Acceptance Corporation, 
which finances mstallment sales for Gen- 
eral Motors, applied for license as in- 
surance agents, and secured opinion of 
the attorney general that they are eli- 
gible for license. Following this the In- 
surance Commissioner examined appli- 
cants, who passed. 

The Florida Association of Insurance 
Agents then applied to the court for an 
interpretation, pending which Commis- 
sioner J. E. Larson held up issuance of 
licenses until there was a court ruling. 
The law, Chapter 627 of the 1941 stat- 
utes says applicant “intends actively to 
engage in the business covered by such 
license and in good faith to serve the 

ublic and is not procuring the license 


NAIA TO MEET IN JACKSON 


City in Mississippi Chosen for Midyear 
Meeting of Board of Directors, 
April 3-5 
The national board of state directors 
of the National Association of Insurance 
Agents will hold its midyear meeting at 
the Hotel Heidelberg, Jackson, Miss., 
April 3-5, President Fred A. Moreton, 
Salt Lake City, Utah, announces. Al- 
though the program has not yet been 
completed, it is expected that the meet- 
ing will follow a pattern similar to that 
of the midyear session of the national 
board at Tulsa, Okla., in February, 1943. 

In the interests of transportation fa- 
cilities, the Tulsa meeting was a war- 
time business conference, held primarily 
for members of the national board of 
state directors, the executive and other 
committees, state association officers, 
members near the convening city and 
others whose special interests in the 
deliberations made their appearance 
necessary. 

This will be the first time in almost 
fifty years of its history that the Na- 
tional Association has held an _ official 
gathering in Mississippi. The state asso- 
ciation registered its invitation with the 
National Association several years ago, 
and this year presented it to the NAIA 
executive officers through O. Shaw 
Johnson, Clarksdale, president of the 
Mississippi Association, State National 


Director Theo. Hardy, Vicksburg, and 
Clant M. Seay, manager of the Mis- 
sissippi Association. S. Lacy Dickerson, 


oresident of the Jackson Insurance Ex- 
change, also joined in the invitation. 

The National Association contemplates 
that the national board of state direc- 
tors will be in almost continuous session 
‘rom Monday morning, April 3 through 
Wednesday afternoon, April 5. There 
are tentative plans for association com- 
inittees to meet during the afternoon of 
April 3 and to attend an informal din- 
ier on the night of April 4. For several 
days prior to the first session of the 
national board, the executive committee 
will meet, and, unless otherwise ex- 
‘ended, on the day after the board ad- 
journs. 





Houston Agents Oppose 
Tornado Deductible Clause 


The members of the Insurance Ex- 
change of Houston, Texas, have voted to 
go on record as opposing the $50 de- 
ductible clause on windstorm and _ tor- 
nado risks along the sea coast as adopted 
by the Texas Board of Insurance Com- 
missioners January 3rd, and petitions 
asking the board to recall that order are 
being circulated among agents and as- 
sureds. The petitions allege that the $50 
deductible clause is “unfair, discrimina- 
tory and unnecessary.” 

If, and when, a hearing is called to 
consider these protests over the in- 
creased tornado and extended coverage 
rates, including its deductible clause, the 
problem of agency commission on that 
business will probably creep into the 
discussion as at least one company has 
advised its agents that effective Feb- 
ruary 1, the commissions on tornado and 
extended coverage business will be lim- 
ited to 25% flat. This company points 
out that the “agents will receive more 
actual commission dollars figured at 25% 
on the increased rates than they would 
have received if figured at the old per- 
centage of commission on the old pre- 
mium rates,” 





TENN. APPROVES N. Y. POLICY 


Insurance Commissioner James M. 
McCormack of Tennessee announces 
that use of the 1943 New York standard 
fire policy in that state has been ap- 
proved, effective March 1. 





chiefly for the purpose of obtaining a 
rebate or commission on insurance writ- 
ten for himself or his family or some 
partnership or corporation in which he 
is interested or with which he is con- 
nected.” This law applies to all lines 
of insurance except life. 
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WILLIAM C. DeLANOY DIES 


DeLanoy, Kipp & Swan Board Chairman 
Was Director of War Risk Insur- 
ance Bureau in World War I 


William C. DeLanoy, 82, board chair- 
man of the DeLanoy, Kipp & Swan, in- 
surance brokerage firm of 52 Wall 
“treet, New York City, died at Port 
Chester, N. Y., January 16, after a short 
i'lness, 

Mr. DeLanoy, who was director of the 
Bureau of War Risk Insurance of the 
Lore Department during the first 

VWorld’ War, had been in the insurance 
brokerage business since 1882. He 
started business under his own name and 
‘n 1890, his brother, the late Edwin P. 
DeLanoy became associated with him, 
establishing DeLanoy & DeLanoy at 2 
Wall Street, where the business was 
conducted for forty-two years. 

In 1909 his brother retired from the 
firm and Mr. DeLanoy, with Reuben E. 
Kipp and John L, Swan incorporated the 
business. In 1925 the firm name was 
changed to DeLanoy, Kipp & Swan. 

Mr. DeLanoy became director of the 
Bureau of War Risk Insurance in 1914 
and resigned when the Armistice was 
declared. The bureau made a profit of 

7,000,000 in insurance on vessels and 
cargoes and after 1917 when the War 
Risk Act was amended to include bene- 
fits for the military and naval forces, the 
bureau insured lives of men in the serv- 
ice for $35,000,000,000. 

Born in Brooklyn, Mr. DeLanoy lived 
in New York City practically all of his 
life. Later, he resided in Montclair, 
N. J., and more recently his home was 
at Sterling Ridge, Harrison, N. Y. He 
was a member of the Chamber of Com- 
merce of the State of New York and 
of the following clubs: Army and Navy 
Club of America, Downtown Associa- 
tion, Union League Club of the City of 
New York. For many years he was a 
member of the Grolier Club. 

Surviving are his wife, Mrs. Helen 
Drake DeLanoy, and two sons, Drake 
DeLanoy, a vice president of DeLanoy, 
Kipp & Swan, and Douglas DeLanoy, 
of Plainfield, N. J., and a daughter, Mrs. 
MacLean Hoggson of New York City. 


FLORIDA BOARD OFFICERS 


O. H. Carter, of the Carter Agency, 
succeeds J. R. Mynatt as president of 
the Tampa, Fla. local board. Under th 
by-laws Mr. Mynatt becomes vice presi 
dent. Eugene Wise of Wise & Bras 
succeeds Ralph P. Harmon, Cabco-Hoa;: 
Corporation, as president of the Or 
lando board. Mrs. Elayne Williams fo! 
lows Mr. Wise as secretary. 


HUTCH AMERICAN SPECIAL 

The American Group of Newark an 
nounces appointment of Thomas Hutc! 
as special agent to be associated wit! 








State Agent Reiter in northern Ney 
Jersey. Mr. Hutch joined the America: 
in 1925, and has had considerable experi 


ence since then as an examiner and 1 
the brokerage service and analysis de 
partments. 
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New Texas Fire Policy 
Embraces Many Classes 


TO BECOME EFFECTIVE MAY 1 





Single Policy Includes Fire, Windstorm, 
Extended Coverage, Explosion and 
Rents; Hall Explains Provisions 





Texas Fire Insurance Commissioner 
Marvin Hall and his fellow members on 
the Board of Insurance Commissioners, 
Joe Gibbs and O. P. Lockhart, have ap- 
proved for use in the state of Texas a 
modern, insurance policy for the writing 
o: fire, windstorm, extended coverage, 
explosion and rent insurance. 

This policy which, according to Com- 
missioner Hall, provides the broadest 
coverage that has ever been available to 
property owners in Texas, becomes ef- 
fective May 1, with a provision that 
companies so desiring may use their 
present supply of policies with an ap- 
propriate endorsement making the old 
policy conform to the conditions of the 
new until September 1. 

The board also suggests a letter and 
endorsement which companies may file 
with the board agreeing, at the insured’s 
option, to adjust all losses under out- 
standing policies in accordance with the 
conditions of the new policy. This prac- 
tice has been followed in practically all 
of the states which have adopted the 
New York policy. 

Hall Studies Policies 

Mr. Hall has been devoting a great 
deal of time and study to policy con- 
tracts since the public hearing was held 
May 20, 1943, and he feels that the new 
policy is truly a streamline model, with 
a simplicity and conciseness that will be 
pleasing and satisfactory to everyone. 
Useless and ambiguous phrases have 
been eliminated and the language is 
clear to the layman. 

Physically it appears to be a combina- 
tion of the automobile policy and the 
war damage policy. The various cover- 
ages are listed on the face and the in- 
surance is effected by the insertion of 
the proper premium charge and the 
writing of the description of the prop- 
erty to be insured on the policy itself 
except in those few instances where 
special forms will be required. 

Commissioner Hall has been told many 
times “it can’t be done” when he advo- 
cated including all of the fire and allied 
coverages in one policy, including all of 
the special conditions applicable to these 
various coverages. The Texas Associa- 
tion of Insurance Agents and individual 
rehgy eve men of Texas have encouraged 
him, however, and those who have been 
closest to the developments feel that the 
impossible has been done; the new pol- 
icy will be carefully scrutinized by the 
insurance world. 

Based on N. Y. Policy 

Insofar as the general conditions and 
those conditions pertaining to fire insur- 
ance are concerned, the new New York 
fire policy was used as a basis. In fact, 
the exact wording has been followed ex- 
‘ept in those cases where it was neces- 
ary to make changes to comply with 
Texas statutes and in cases where the 
board felt that the language could be 
simplified or clarified. 

This one policy form supplants the 
many fire and windstorm policies now 
n use in the state of Texas. It is 
thought that the present approximately 
(00 approved forms and endorsements 
may be reduced to about sixty and that 
iumber will be comprised principally of 
special forms for the writing of busi- 
less interruptions insurance and cotton, 
ind oil risks. Texas now has seventeen 
usiness interruption forms. It will be 
iiecessary, according to Mr. Hall, to re- 
tain the stock reporting forms and cer- 
‘ain other special forms such as used 
‘or the writing of builders risks, and 
arm properties. 

The new Texas policy pioneers the in- 
lusion of unearned premium insurance 


iutomatically without specific charge. 
Hereafter in Texas all unearned pre- 
mium losses will be charged to the 


proper classification and go into the rate 
inakeup just as lightning losses. The 





pro rata distribution and coinsurance 
clauses are automatic if applicable just 
as they are in the war damage policy. 
Warranties Omitted 

The general fire protection warranty 
and the record warranty clause have 
been omitted from the new Texas policy. 

The windstorm coverage has been 
more thoroughly and more widely dis- 
cussed than other features of the new 
policy, due mainly, according to Mr. 
Hall, to the trouble and confusion that 
has existed because of the so-called 
“wind-driven rain” exclusion clause. The 
Texas board cut the Gordian Knot by 
making the “wind-driven rain” clause in- 
operative when a wind-driven rain loss 
results directly from a hurricane. This 
gives the companies the privilege of pay- 
ing all losses resulting from a legitimate 
hurricane and, at the same time, retains 
their right to deny claims for ordinary 


upkeep and leaking roofs. Generally 
speaking, companies have agreed that 
all losses resulting from a real hurri- 
cane should be paid. 

The windstorm coverage in the new 
Texas policy also omits the old glass 
proration clause which very few buyers 
understood and which most of the in- 
surance agents could not explain, said 
Mr. Hall. The new policy retains the 
exclusion relative to metal smokestacks, 
radio towers and antennaes, windmills, 
wind chargers, outside erected signs, and 
greenhouses and excludes loss by tidal 
wave, rising water, snowstorm, blizzard, 
or change in temperature. Cooling 
towers are covered. Cloth awnings are 
excluded from all coverages under “ex- 
cepted property” in the basic conditions. 

Explosion Damage 
conditions relating to explosion 
the same as the 


The 
are about 


appear in 





present extended coverage endorsement 
except that damage resulting from ex- 
plosion of steam boilers off the premises 
is now covered. The present extended 
coverage endorsement grants such cov- 
erage only with respect to certain classes 
such as dwellings and apartment houses. 

The smoke clause is the same as is 
used in the state of New York. 

Rent or rental value coverage is in- 
cluded in the new policy whenever a 
special premium charge is made. The 
provisions applicable to rent insurance 
are apparently taken from the broadest 
rent forms used in other jurisdiciions. 

Recognizing that 90% of the wind- 
storm insurance in Texas is written un 
der extended coverage, Mr. Hall said 
they did not print in the face of the 
policy the coverage of windstorm, hur- 
ricane, and hail since it might be con- 

(Continued on Page 24) 
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The line-up of trademarks of the companies 


of Fireman’s Fund Group shows two new symbols — 


Western National Insurance Company and Western 


National Indemnity Company. These are, however, 


only the new names of two well and favorably known 


members of the Fireman’s Fund Group — Occidental 


Insurance and Occidental Indemnity whose names 


were changed on September 30, 1943 to names more 


indicative of their western origin and national scope. 
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Freemans Foxp Group 


Fireman's Fund Insurance Company 
Fireman's Fund Indemnity Company 
Home Fire & Marine Insurance Company 
Western National Insurance Company 
Western National Indemnity Company 
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Show Window Limitation Does Not 
Apply Where Window Is Not Smashed 


The Pennsylvania law of warranties in 
policies was applied by the 
Court of Appeals in an 
action on a jeweler’s block _ policy, 
Diesinger vs. American & Foreign Ins. 
Co., Oct. 19, 1943, 138 Fed. 91, to recover 
a loss resulting from the robbery of the 
small jewelry store occupied by the in- 
sured at Ardmore, Pa. 

The Circuit Court of Appeals stated 
the Pennsylvania law to be quoting 
from Karp. vs. i lire, 


insurance 
Third Circuit 


Fidelity- Phoenix 
134 Pa. Super. 514, 4A 2d 529,531, as fol- 
lows: 

“A warranty proper, carrying with it 
the evidence of the policy, in case the 
fact is not as warranted, is limited to 
the warranty of an existing fact and will 
not be extended so as to include prom- 
ises or agreements as to future acts. 
Breach of the latter will not be held to 
avoid the policy unless they are ma- 
terial to the risk insured against.” 

Show Window Warranty 
issued upon a 
consisting of 


four- 
ques- 


The policy was 
page “Proposal,” 
tions and of answers supplied by the in- 
sured, and provided that the proposal 
should constitute a warranty. The pro- 
posal contained the following: 

“3. Show windows. (c) What will be 
the maximum value displayed? = (1) 
When premises are open for business (in 
any show window) $5,000.” 

The amount displayed in the store's 
show window at the time of the robbery 
was in excess of $5,000. On Decem- 
ber 21, 1940, two armed men entered the 
store by the street door and looted it 
of practically the entire part of 
which was in the show window and part 
in the vault, $10,700 in value of which 
$7,891 was jewelry in the show window 
and $2,800 jewelry in the vault. The rob- 
bers did not smash or cut the plate glass 


2 


stock, 


window. 

The verdict in the trial court was for 
the full amount of insured’s claim as 
stated, less $2,891, the amount by which 
the value of the jewelry taken from the 
window exceeded $5,000. The trial court 


instructed the jury to make this reduc- 
tion. Both parties appealed. The insur- 
ance company’s appeal was dismissed; 
on the insured’s appeal the trial court’s 
judgment was reversed with instructions 
to enter judgment for the insured. 

On the insured’s appeal the appelate 
court said that the promise here was “as 
to future acts” the value of jewelry to 
be kept in the show window during busi- 
ness hours. The $5,000 maximum was 
held to refer to the risk of loss through 
window smashing or cutting, as to which 
there was a clause in the policy and two 
endorsements. “The promise,” the court 
said, “is obviously material to that risk, 
but any fancied relation between the 
proportion of the merchandise kept in 
the store window and the risk that the 
store would be robbed in a hold-up by 
armed bandits during business hours is 
too tenuous and speculative to support 
a finding that the promise is material to 
that kind of robbery.” 

Limitation Applied Only to Window 

Smashing 

As to the insurance company’s appeal: 
The court described the proposal, which 
is divided by ruled lines into twenty 
separate blocks, each containing a group 
of questions and the insured’s answers, 
the questions in each block dealing with 
a different phase of the general risk and 
many of them relating to special risks. 
The arrangement of the pronosal itself, 
and the ideas associated in Sec. 3 with 
the limitation in question strongly sug- 
gested to the court that the limitation 
was not intended as a general one but 
was understood to relate to window 
smashing. 

The indorsement limited the company’s 
liability from loss by window smashing 
to $5,000. There was no general limita- 
tion in the body of the policy of the 
amount of liability for loss from show 
windows. The policy was therefore con- 
strued to indicate that the $5,000 limita- 
tion should apply only to window smash- 
ing, not to loss from armed robbery dur- 
ing business hours. 





Police Vehicles Aid In 
Extinguishing Fires 
Police vehicles equipped with fire ex- 
tinguishers account for the disposal of 
1.62 fires apiece per year, it is indicated 
recent survey by Safety Research 
New York. Of 216 police de- 


partments which responded to the sur- 


Inia 


Institute, 


vey, 109, or about half, report that they . 


equip a total of 729 vehicles with ex- 
tinguishers. Not all departments keep 
such records, but 391 vehicles for which 
records are maintained accounted for 
634 fires during the past year. Krom 
the comments made by those partici- 
pating in the survey, it appears that 
few of the fires extinguished are in the 
vehicles carrying the equipment; ap- 
parently the fires are almost always in 
the property of others, most frequently 
in. automobiles. 


MANCHESTER AGENTS ELECT 

\t the annual meeting of the Man- 
chester, (N. H.), Fire & Casualty Asso- 
ciation on January 11, Davis Lamoureau 
was re-elected president, and other offi 
chosen were: first vice president, 
loseph Scott; second vice president, 
frederick Burns; third vice president, 
John Nelson; secretary-treasurer, Arthur 
Ik. Card; directors, Warren A. Bodwell, 
T. FL Landegan, Joseph LaFlamme and 
ernest Lathe. A speaker during the eve 
ning was Lester Harvey, secretary of 
the New Hampshire Fire. Announce- 
ment was made that Warren A. Bod- 
well has been elected to the board of 
Manchester Morris 


Core 


directors of the 
Plan 


Bank. 


Farms Underinsured 
Recent Losses Show 


Recent serious farm fires have 
brought forcibly to the attenion of the 
Mutual Farm Underwriters, Waltham, 
Mass., the inadequate insurance most 
farmers are currently carrying on their 
personal property, Howard S. Russell, 
manager of the Underwriters, told farm- 
writing agents in a special bulletin. 

“In several recent fires farmers have 
lost their tools and entire herds, with 
only paltry amounts of insurance on 
these items,” he said. “In normal times 
this would be a tragedy. But under 
present conditions, with tools almost 
irreplaceable, ordinary dairy cows bring- 
ing $250 to $300, and blooded stock 
much more, such a fire is likely to put 
a farmer out of business, as well as 
deprive the nation of much-needed farm 
production.” 

He stated that the Underwriters feel 
it is the duty of every agent to review 
his farm policies and to call to the at- 
tention of all assureds who are inade 
quately covered the need for additional 
insurance, particularly on cattle, 
and personal property. 


tools 


L. N. TILLOTSON DIES 

Levi Nelson Tillotson, 61, former Des 
Moines insurance adjuster, died at Os- 
ceola, Iowa, following a heart attack. 
luneral services and burial was held at 
Osceola. He was associated with the 
idelity & Casualty Co. as a claim ad- 
juster at Des Moines, from 1915 to 1922, 
and later was with Lee Black’s office in 
Des Moines until 1942 when he retired 
to Osceola. He also represented the Em- 
ployer’s Mutual Casualty Co. 
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Pittsburgh Women to Aid 
In War Loan Campaign 


The Insurance Women of Pittsburgh 
held heir first meeting of 1944 on Tues- 
day evening, January 11, in the Blue 
Room of the Roosevelt Hotel. One of 
the important subjects for discussion 
was the forthcoming Fourth War Loan 
Campaign, to begin on January 18 and 
extend through February 15. 

The Insurance Women of Pittsburgh, 
as members of the Association of Pitts- 
burgh Business Women’s Clubs. will 
participate in the drive and_ particu- 
larly in a rally, sponsored by the asso- 
ciation, to be held February 1. Clifton 
Fadiman, Fannie Hurst, Louis Brom- 
field and Colonel Carlos Romulo will be 
cuest speakers. 

At the December meeting of the 
Women sufficient money was donated 
by the members to make contributions 
to four charitable organizations. The 
school of the Insurance Women of 
Pittsburgh is being enthusiastically at- 
tended and has proved successful. 
































N. J. STATE COMITTEES 

Insurance committees of the New Jer- 
sey state legislature have been appointed 
as follows: 

Senate—Charles K. Barton, Roy V. 
Wright, David Van Alstyne and John E. 
Toolan. 

\ssembly—Joseph P. Fleming, Harold 
W. Hannold, Thomas M. Muir, Walter 
H. Conklin and Bernard W. Vogel. 

Mr. Fleming is manager of the surety 
department of the W. M. Dickinson Co. 
of Trenton and a member of the New 
Jersey Association of Insurance Agents. 





TEXAS WINDSTORM RATES UP 
An increase of better than 25% in 
windstorm rates throughout Texas be- 
came effective January 3, and in addi- 
tion use of a deductible of $50 along 
the seacoast was authorized. The in- 
crease became mandatory as a_ result 
of the costly hurricane that visited the 
Galveston-Houston area in July, the 
third in the last five years to hit the 
state. In addition there have been con- 
sistently high hail losses inland. 


_ CANADA FIRE LOSSES 

Fire losses in Canada during Decem- 
ber were more than double those for the 
same month of the previous year, ac- 
cording to Monetary Times. The figure 
was $3,865,575, against $1,860,750. 

Contributing to the gain was the esti- 
mated loss of $400,000 to the slow-burn- 
ing fire which destroyed almost 35,000 
tons of coal owned by the Consumers 
Gas Company. 





NEW PROSPECTS— 
NEW INCOME 


Record-breaking fur sales create a 
record-breaking list of new prospects 
for Fur Floater insurance! Our new 
pamphlet is available at your request 
to bring you record-breaking results! 





90 John Street, New York 





Commercial Standard 
Fire & Marine Formed 


The Commercial Standard Fire & 
Marine of Fort Worth, Texas, has been 
organized as a running-mate of the 
Commercial Standard and was licensed 
in December to write fire, full cover- 
age automobile and casualty lines. The 
capital is $200,000 and surplus $200,000. 
Karl F. Vasen is president and R. E. 
Burson secretary. 


DOUGLASS, GLENS FALLS, DIES 
Seaton T. Douglass, special agent of 
the Glens Falls for Louisiana and Ar- 
kansas, died at Hot Springs, Ark., on 
December 31, following a brief illness 
He is survived by Mrs. Douglass and 
two sons, both of them members of the 
U.S. Army Air Corps. Mr. Douglass 
went to the Glens Falls on August 9, 
1921, and for twenty-two years served 
the same territory. Prior to 1921 he 
was with Trezevant and Cochran and 
with the Hartwig Moss General Agency. 





CINCINNATI ASS’N ELECTS 

The Cincinnati Fire Underwriters’ 
Association held its annual election of 
an executive committee to serve a two 
year term on Thursday, January 20. 
Candidates were Walter Alexander, 
Frederick Rauh and Harold Roth. Gus- 
tav May, president, and West Shell are 
holdovers from last year. Following the 
election the committee will organize and 
elect officers for the coming year. 
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British WDC Will Pay Full Cost of 
Re-erecting Buildings Lost in Raids 


Through amendments to the British 
Wer Damage Act and a decision of the 
Trcasury most owners whose properties 
were destroyed totally or so badly dam- 
age l in air raids that they cannot profit- 
abl) be repaired will be paid for the cost 
of re-erection or repair when it has been 
done. This new procedure supersedes 
the plans for making value payments to 
assireds, which payments might or 
micit not have paid full costs of restora- 


According to the Post Magazine & In- 
surince Monitor of London there are 
now on the books of the War Damage 
Commission 2,750,000 separate. damaged 
properties, in respect of which 1,754,000 
claiins have been made. Of 1,124,000 
“live” claims, the commission has paid 
in full settlement 1,077,000, representing 
1.40!,000 separate hereditaments. From 
January 1, 1943, claims have been settled 
at the rate of 8,600 a week. The work 
has been done with a total staff of 2,265, 
of which about 1,000 are women. 

“When people reported that their 
buildings or land had been war-dam- 
aged,” says the Post Magazine, “they 
were invited to say on the form sub- 
mitted whether in their opinion the 
premises were: (a) totally destroyed; 
(b) so badly damaged that they were not 
worth repairing; (c) seriously damaged, 
but worth repairing; or (d)_ slightly 
damaged. Up to early this year a very 
large number of people in those two 
first categories could not be certain what 
kind of payment they would qualify for, 
though the probabilities suggested a 
value payment. But the War Damage 
(Amendment) Act, 1943, which is now 
incorporated in the consolidated War 
Damage Act, 1943, made it possible to 
resolve the uncertainty and to give deci- 
sions even though the war is still on. 
The effect of the Amendment Act was 
briefly this: The formula for a total loss 
in the original 1941 War Damage Act re- 
mained unaltered, except that costs and 
values were to be estimated on March, 
1939, levels. 

“The position has now been further 


improved for the house owner as the re- 
sult of a recent Treasury direction to 
the commission. The broad effect of it 
is that, subject to an exception, in the 
case of a house built after March 31, 
1914, the commission will be empowered 
to make a cost of works payment if and 
when the owner has been able to rebuild 
such a house, even if the bomb left 
nothing but a pile of rubble. The same 
benefit will be available to the owner of 
any house built before 1914 where the 
commission is satisfied that before the 
bomb or blast hit it it was not less sound 
than when erected, and in design, lay-out 
and amenities was reasonably similar to 
the post-1914 house of the same type. 

“With regard to the method by which 
the commission will inforn owners of 
their preliminary decision, Sir Malcolm 
Trustram Eve said that new forms 
known as Val. 1 and Val. 3 would be 
used. Val. 1 tells an owner that in the 
opinion of the commission his property 
is a total loss for which a value pay- 
ment is appropriate. Val. 3 tells him 
that while, from the description of dam- 
age originally given, his property ap- 
peared to be a total loss, in the opinion 
of the commission that is not so, and he 
will be able to claim a cost of works 
payment, after he has made the damage 
good, providede he has complied with the 
licensing and other requirements. 

“The owner who receives Val. 1 will 
have the opportunity of sending a rea- 
soned argument against the classification 
and, if the commission finally determines 
an amount with which he disagrees, he 
will have a further right of appeal to a 
referee. Val. 3 will be sent to every per- 
son where, although his original report 
of the damage was of such a nature that 
a ‘total loss’ claim form was sent to him, 
the commission has now classified his 
property as ‘non-total loss.’ 

“Two other forms—Val. 2 and Val. 4 
—will be issued in certain cases where 
there is any doubt about classification. 
It was proposed to start the issue of 
forms on December 1 and to continue 
during the month. 





Security National Fire 
Capital Is Now $500,000 


In| December, stockholders and di- 
National Fire, 
Dallas, Texas, authorized an increase in 
capital from $250,000 to $500,000, and a 
contribution to surplus of $250,000. This 
was accomplished by the issuance and 
sale for cash of 25,000 shares of new 
stock at $20 per share, one-half of which 
was paid to capital and one-half to sur- 
plus. The stock has a par value of $10. 
The entire issue was subscribed to by 
the Trinity Universal, Dallas, and the 
$900,000 has been paid in cash, accord- 
ing to announcement made by Edward 
I. Harrison, president of both com- 
panies, 

_ this increase in capital and surplus is 
in line with the program for expanding 
the company’s operations. Since the 
control of this company was acquired 
by the Trinity Universal in December, 
19:2. it has been licensed in California, 
1 ° . . 
Illinois, Ohio, New Jersey, Pennsylvania 
an. West Virginia. 


rectors of the Security 





“LECT MARGARET H. SUDER 

e board of directors of the Penn- 
sy ania Association of Insurance 
\conts has elected Mrs. Margaret H. 

‘ras assistant secretary of the asso- 
cation. She has been assistant to 
etary-Manager Frank D. Moses at 
association’s headquarters office at 
Hocrisburg for a number of years and 
election as assistant secretary is in 
recognition of good work. Her hus- 
Daod, J. A. Suder, is in the United 
tes Marines. 


Welborn Talks at Fire 


Instructors Conference 


“Questions Asked by the Fire Serv- 
ice of Underwriters’ Laboratories” was 
the title of a talk delivered by Curtis R. 
Welborn, secretary of that organiza- 
tion, 500 delegates to the 
teenth annual Fire Department Instruc- 
tors Conference at fire department head- 
quarters in Memphis Tenn., last week. 

Citing typical questions referred by 
fire departments during the year and the 
answers supplied by Underwriters’ La- 
boratories, Mr. Welborn invited further 
use of the technical advisory services of 
the Laboratories. 

“Tt stands to reason,” said Welborn, 
“that after fifty vears of battling the 
problem of stopping fires before they 
start, we should have on our staff en- 
gineers who know the answers to many 
if not most of the technical questions or 
problems which arise in the fire fighting 
service. 


before Six- 


“For the cost of a 3 cent postage 
stamp,” Mr. Welborn told the instruc- 


tors and department executives, “you 
are welcome to whatever help we can 
give on tough, troublesome problems. 


TUCSON PRODUCERS MEET 

Members of the Tucson, Ariz., Asso- 
ciation of Insurance Agents and the 
Tucson Women’s Insurance Club met 
jointly December 16 at the Arizona 
Trust Company for discussion of the 
revised New York fire policy, recently 
adopted by the state. Prior to the joint 
meeting the women’s group held a din- 


ner at the Old Pueblo Club. 


National Board Answers 
False Attacks on Insurance 


The National Board of Fire Under- 
writers this week mailed to fire insur- 
ance agents throughout the United 


States a memorandum citing, from the 
record of recent Congress‘onal hearings, 
answers to charges and misstatements 
made by opponents of the pending in- 
surance legislation. The board calls at- 
tention to the fact that it is several 
months since a communication was ad- 
dressed to the agents about this legis- 
lation, and in the meantime public hear- 
ings have been held and a favorable ma- 
jority report of the House Judiciary 
Committee has urged its passage. The 
board says: 

“At these hearings and in other ways, 
certain charges and misstatements have 
been made by the opponents of the leg- 
islation, and while these misrepresenta- 
tions have been completely answered in 
the record, the answers have not been 
given wide publicity. The purpose of 
the memorandum, therefore, is to ac- 
quaint you with the facts.” 


F. & G. Fire Employes 
Hold Annual Get-Together 


The Employes’ Club of the Fidelity & 
Guaranty Fire, Baltimore, held its 
annual get-together at the Hotel Emer- 
son in December. One hundred and 
sixty members, including officers of the 
company, gathered at luncheon, at which 
time President Harry F. Ogden of the 
company was introduced by William 
Von Ejiff, president of the F. & G. Em- 
ployes’ Club. President Ogden com- 
mended the club on its worthy objects 
and progress during the past year. 

Miss Ruth Gallagher and Miss Ruth 
Debus were selected by the club as 
recipients of war bonds, which were 
awarded by the company through Vice 
President Frank F. Dorsey for the work 
of the Employes’ Club in connection 
with the recent Community Fund Drive, 
the employes contributing 3314% more 
than was contributed in previous Com- 
munity Fund drives. 

Ten year service awards were made 


by Vice President C. B. Gamble to 
Mrs. Edna Murphy and A. Byron 
Crisp. The outstanding event on the 


program was the award of a war bond 
by Treasurer John H. Kirker in behalf 
of the company to Assistant Treasurer 
R. B. Munnikhuysen, the latter in fif- 
teen years having not had a day’s ab- 
sence or lateness. 


LEMMON AETNA FIRE SPECIAL 
Appointment of H. D. Lemmon as 
special agent in Texas for the Aetna 
Fire, World Fire & Marine and Stand 
ard of New York is announced by Vice 
President J. M. Waller. Mr. Lemmon is 
a native of Ohio. He was educated in 
the public schools of Oklahoma and in 
Oklahoma A. & M. College. After 
teaching for three years, he joined a 
prominent Oklahoma general agency 
and traveled for several years in Texas. 
In 1933 he opened his own agency in 
Dallas which he operated until 1942, at 
which time he became special repre 
sentative of a well-known bonding com 
pany. Mr. Lemmon will be associated 
with State Agent C. J. Wykoff and 
will. make his headquarters at the Dallas 
office of the Aetna Fire Group. 


HARRISON LAW STATE CHART 

Harrison Law of Nutley, N. J., has 
published the 1944 edition of Law’s State 
Chart of fire and marine insurance com- 
panies. Cost of the book is $3.25 a copy. 
This thirty-fourth annual edition is in- 
tended to aid companies in compiling an- 
nual statement and tax reports for the 
various states. The charts show in what 
states each company is licensed, names 
of underwriters agencies, reinsurances of 
companies and other changes in 1943, 
dates annual statements and tax reports 
must be filed and the names of all state 
insurance commissioners. 


SCHAUFFLER IN ST. LOUIS 
Tells Producers Semmes Has Fine 
Record to Uphold in Opposing Un- 

fair Government Attacks 
business is being 


The fire insurance 


unfairly attacked by many newspaper 


editors and columnists, radio commen- 
because the 
leaders of the industry have failed to 
tell properly the story of what has 
been done through the years by such 
organizations as the National Board of 
Fire Underwriters, Harry K. Schauffler, 
assistant manager and public relations 
director of the board told some 200 in- 
surance agents and brokers of St. Louis 
at a luncheon meeting staged at the 
DeSoto Hotel, in December. 

Mr. Schauffler said the fire insurance 
industry is not the only industry with 
a distinguished record that is under 
attack because of lack of undertaking 
or misinformation by the public gen 
erally. Touching the charge that fire 
insurance companies are engaged in a 
huge monopoly to exact large and un- 
fair profits from the American people, 
to control rates, etc, he said that the 
National Board found out sixty years 
ago that it would not set rates or 
trol commissions, and that the 
of providing proper protection for the 
many localities throughout the country 
cannot be set from one headquarters 
whether it be in New York, Hartford 
or Washington. He emphasized that no 
business can dictate to the public and 
that it would be ruined in the 
of trying. 

Continuing, he said that fire insurance 


tators and others today 


con- 


process 


process 


has a great record for public service 
through the vears vet few persons 
known anything about it. In this con- 
nection he told of a survey that was 


made to get the public opinion of the 
insurance industry. 


State Regulation 
(Continued from Page 14) 


tinuous file. is maintained in the De 
partment showing the nature of all in 
quiries received, as well as the number 
of complaints or inquiries pertaining to 
any particular company. It is through 
this division that the Department is 
kept constantly informed on those pol 
icy clauses that cause the most trouble, 
and the name of any particular com 
pany that might be attempting to take 
undue advantage of technicalities in the 
adjustment and settlemen of claims. 

Common sense and an attitude of 
fairness that cuts through legal tech 
nicalities to the moral aspects of the 
claim is the practice followed by most 
companies doing business in Connecti 
cut. I consider the principal function 
of this division of the Department to 
be that of bringing together the parties 
involved in a dispute in an effort to 
reconcile conflicting view points and 
thus, if possible, avoid litigation and 
help maintain the pleasant relationship 
between the company and _ its policy 
holder. It is surprising how often after 
the first meeting between the com 
pany’s representative and the policy 
holder, it develops that there had been 
no more than a misunderstanding and 
the case is promptly closed. 

If | were to issue a word of caution 
to the insuring public, so as to avoid 
any dispute after a claim arises, if 
would be something like this: When 
applying for a health and accident, hos 
pitalization or life insurance policy, an 
swer all questions in the application 
completely and accurately. If, after re- 
ceiving the policy, the answers as they 
appear in the copy of the application 
attached to it are not complete and ac 
curate, promptly call the matter to the 
attention of the home office of the com 
pany. In applying for automobile in 
surance, make certain that the name ot 


the car owner is correctly shown in 
the policy and that the use of the car 
insured is also properly shown. What 
ever policy you buy, read it carefully 
and be sure you understand its pro- 
visions. 


Page 24 






THE EASTERN 
XK UNDERWRITER ees 









January 21, 1944 











Court on Question Whether Fire or 
Collision Came First in Accident 


the ship severed a 
high-tension wire at a height of about 


In an action on a policy covering a 
landplane originally drawn to cover only 
certain risks while not in flight but ex- 
tended by an endorsement to cover fire, 
lightning, self-ignition 
arising out of flight unless the damage 
was caused by collision with the land, 
water or other object, it appeared that 
the plane was practically destroyed by 
fire and all the evidence tended to show 
that the airplane was in flight as that 
term was defined in the policy. 


explosion and 


The insurance company, however, con- 
tended that the plaintiff owner of the 
plane could not recover since the 
destruction of the plane was caused by 
fire arising out of flight. Its position was 
that the plaintiff's evidence failed to es- 
tablish the fact that the fire which de- 
stroyed the plane occurred before col- 
lision with an object, a high tension elec- 
tric wire, and the burden of proof being 
upon the plaintiff, the trial court should 
have instructed the jury, as requested 
by the defendant, substantially to find 
for the defendant on the issue. Did the 
fire which damaged the plane arise out 
of flight before collision with an object ? 

The company contended that the plain- 
tiff’s own testimony on direct examina- 
tion was to the effect that the fire oc- 
curred before the collision with the high 
tension wire, whereas his testimony on 
cross-examination was diametrically op- 
posed to this, and was to the effect that 
the fire occurred after the collision. 

Plaintiff’s Statement 

On direct examination the plaintiff 

stated that the first thing he noticed was 


a blinding flash, as if he had been 
struck by lightning or something, and 
then fire, before he noticed colliding 


with anything. “The flash occurred,” he 
stated, “and then after that I noticed 
I was in contact with something.” 

On cross-examination he testified that 
a month after the accident he made a 
written statement for the company’s 
representative which concluded: 
thought it advisable to find a suitable 
place to land. It was dark at the time, 
and in looking over a possible landing 


field, the nose of 
sixty-five feet, 
to see. The motor and leading edges of 
both wings burst into flame immediately 
and I decided to land at once due to the 
fire;” and that that statement “is ap- 
proximately correct. It may be the cart 
before the horse.” 

The North Carolina Supreme Court, 
on appeal from judgment on the jury’s 
verdict for the plaintiff, held that the 
plaintiff's testimony on cross-examina- 
tion was not diametrically opposed to his 
testimony on direct examination. It 
might have been more accurate for the 
plaintiff to have stated on cross-exami- 
nation that the motor and both wings 
burst into flame and the nose of the 
ship severed the high tension wire. “This 
would have been so if he meant to im- 
ply by the expression ‘the cart before 
the horse’—the collision was the cart 
and the bursting into flame was the 
horse.” It was therefore held that the 
defendant was not entitled to an instruc- 
tion to the jury to give a negative an- 
swer to the question: Did the fire arise 
out of flight before collision? the testi- 
mony on cross-examination being at 
least ambiguous. 

Measure of Damages 

It was, however, held error to charge 
the jury in effect that the measure of 
damages would be the difference in the 
reasonable market value of the airplane 
immediately before the fire and the rea- 
sonable market value thereof immedi- 
ately after the fire. The policy contained 
a provision of limitation of liability and 
method of determining same which lim- 
ited the company’s liability to the actual 
cash value thereof at the time any loss 
or damage should occur, or what it 
would cost to repair or replace the air- 
craft or parts thereof with other of the 
kind and quality; nor, in case of total 
loss, should it exceed the amount of in- 
surance on the plane less depreciation 
at a specified rate. 

On account of the error in the charge 
on the measure of damages, the com- 
pany was held entitled to a new trial. 
Andrews vs. Great American Ins. Co. of 
New York 27 S.E. 2d 633 





Asteusio Mutual Ansislom 
Smiley Cleveland Manager 


William D. Winter, president of the 
Atlantic Mutual, announces that Joseph 
H. Smiley 
manager of the 


has been appointed branch 
Cleveland office of the 
company. Mr. Smiley succeeds John C. 
Schuler who will be in charge of a new 
territory to be entered by the company 
shortly. 

Mr. Smiley joined the Atlantic Mutual 
in November, 1940, and after spending 
a short period of time in the home office, 
he was made manager of the Rochester 
office. Prior to his connection with the 
Atlantic Mutual, Mr. Smiley spent sev- 
eral years in the northeastern Ohio ter- 
ritory, and is therefore familiar with 
the business in that state. 


BOND DRIVE DIRECTOR 

Richard R. Williams, head of an insur- 
ance agency in Louisville, has been 
named campaign director of the Fourth 
War Loan campaign to handle a quota 
of $42,000,000 of war bonds in Louisville 
and Jefferson County of Kentucky, dur- 
ing the period of January 18 to Febru- 
ary 15, 





Fireman’s Fund Gift To 


Families of Service Men 


Next of kin of each of the three hun- 


dred men and women who left the serv- 
ice of the Fireman’s Fund Companies to 
join the armed forces has received as a 
handsome 


gift from the companies, a 


album, “His Service Record,” together 
with a letter in which Charles C. Han- 
nah, president of the companies, assures 
them that “we at the Fireman’s Fund 
are very proud of the employes who 
have left their jobs with us to play a 


part in the present world struggle for 
the preservation of freedom.” 

Many enthusiastic acknowledgments 
are being received with assurances that 
the book provides the ideal means of 
recording unusual experiences and im- 
pressions of places and people. 





SEATTLE GENERAL AGENCY 
The Brown General Agency, Inc., has 
filed application with Board of Under- 
writers of the Pacific for the appoint- 
ment of a general agency at Seattle. 
The company represents the Philadel- 
phia National in the State of Washing- 

ton and handles fire and allied lines. 


which I had been unable 


Government Not Liable for Damage to 
Cargo Caused by Necessities of War 


Actions were brought against the gov- 
ernment and consolidated for trial in the 
l‘ederal District Court for northern Cali- 
fornia for the loss of four shipments of 
cocoa beans which the libelants allege 
the government undertook to carry from 

’ago Pago to San Francisco. 

The cocoa bean had been 
a warehouse at Pago Pago, 
two months prior to the loss. On Jan- 
uary 20, 1942, a convoy, of which the 
freighter Jupiter was a part, arrived at 
Pago Pago, the first ship to arrive after 
the attack on Pearl Harbor. The island 
on which Pago Pago is situated was sub- 
sequently shelled by Japanese, on Janu- 
ary 11, 1942. Troops, military equipment 
and supplies, construction materials, 
foodstuffs and other military necessities 
were being hastily unloaded for the pur- 
pose of reinforcing the island defenses. 
The rainy season had begun and there 
was insufficient warehouse space _ for 
storing the supplies brought in by the 
convoy. The government undertook to 
reserve the cocoa beans and load them 
on the Jupiter by means of a lighter. 


stored in 
for about 


Beans Damaged by Water 


The lighter used was dry and her top 
seams leaked. There was water in her 
hold and she was overloaded with sacks 
of cocoa beans by at least ten tons so 
that her top seams were shipping water. 
The bags were piled so high that she 
was unstable and the load was removed 
unevenly so that the lighter rocked and 
water poured over the sacks of beans. 

In ordinary times and under usual cir- 


cumstances, the court said, this manne) 
of loading the beans on the Jupiter 
would constitute negligence. But in view 
of the urgent necessity for hurried prep- 
aration for defense of the island and th¢ 
shortage of trained. labor, the court 
could not find that any negligence was 
attributable to the government. Its on|\ 
other alternatives were removing th: 
beans from the warehouse and leavin 
them in the rain to spoil or dumping 
them into the sea in order to secure tli 
storage space. The fact that an ineffec 
tual effort was made to save the beans 
did not alter the situation, since military 
necessity justified the action taken hy 
the government. 

When private property is taken or 
destroyed as a war measure, the court 


said, it has been held that “the 
owner may under certain circum- 
stances (in cases not sounding in 


tort, 28 U. S. C. A. §280, subd. 1) recover 
from the government on a theory of 
implied contract, and there is a possi- 
bility that libelants’ action might be in 
the Court of Claims. It appears, how- 
ever, that the acts of the government 
were justified by the necessities of war 
and the public defense, and that it was 
in no sense guilty of negligence.” 

Even if it could be said that the govy- 
ernment had the liability of a common 
carrier, the court added, a question 
which it found is unnecessary to decide, 
the government would not be required 
to insure libelants against a loss caused 


wholly by the exigencies of war. D. I’. 
Nelson & Co., Limited et al, vs. United 
States, 51 F. Supp. 971. 





INSURANCE COURSES AT NYU 


Professor Ackerman to Conduct Classes 
in Insurance Principles, Law, Fire 
and Casualty Insurance 

New York University will offer the 
following ‘insurance courses during the 
spring term, beginning February 2: 

“Principles of insurance, on Mondays, 
from 7:15 to 9 p. m., at the Wall Street 
Division, 90 Trinity Place. 

Insurance law and practices, on Tues- 


days and Thursdays 12 to 1 p. m,, or 
Thursdays from 8 to 9:45 p. m., at the 
School of Commerce Building, Wash- 


ington Square. 

Fire insurance, Mondays, from 5:15 to 
7 p. m., Wall Street Division. 

Casualty insurance, on Thursdays from 
6 to 7:45 p. m., at Washington Square. 

The courses in principles of insurance, 
fire and casualty insurance will cover 
the ground of the New York brokers’ 
examination. The course in insurance 
law is designed to assist brokers who 
intend to take the examinations for the 
Chartered Property Casualty Under- 
writer (CPCU) designation of the Amer- 
ican Institute for Property & Liability 
Underwriters. 

All the courses are to be conducted by 
Professor Saul B. Ackerman, formerly 
with the New York State Insurance De- 
partment, associated with insurance 
company represe ntatives and agents and 
insurance consultants to industrial con- 
cerns. The courses come under auspices 
of the department of banking and _ fi- 
nance of the university of which Major 
B. Foster is chairman. 





Texas Fire Policy 
(Continued from Page 21) 


fusing to the insured if no premium 
charge is set opposite it, although a pre- 
mium charge might be opposite extended 
coverage. When windstorm, hurricane 
and hail insurance only is wanted, it will 
be necessary for the agent to write in 
that coverage in a coverage blank on 
the face of the policy. The conditions 
applicable to windstorm, hurricane and 


hail are printed in the policy and apply 


whether the coverage is written under 
extended coverage or as straight wind- 
storm, hurricane, and hail. 


Provides for 30 Days Vacancy 


The policy provides for thirty days 
vacancy and unlimited unoccupancy. Un- 
der “hazards not included,” a provision 
has been inserted excluding liability for 
“any electrical injury or disturbances to 
electrical appliances, devices, or wiring 
resulting from artificial causes.” This 
exclusion is not in the New York policy 
but it is printed in all of the New York 
forms. 

In describing the property to be in- 
sured, few words are necessary since 
very broad and comprehensive definitions 
of buildings, household goods, stock, 
furniture, fixtures, and/or machinery, 
and contents have been printed into thie 
policy. 





Fire Losses 


(Continued from Page 12) 
of Insurance Commissioners, the National 
Protection Association, the National 
Board, the National Fire Waste Council 
the Chamber of Commerce of the Unite: 
States, the National Association of Insur- 
ance Agents and other organizations pr‘ 
viding leadership in fire prevention w« 


rm: 
LIT 


are all intensifying their efforts to contr 
fire waste. It is no time now 
slacken the struggle against the dang 
of fire. Figures just announced dem 
strate that the most difficult phases of 1 
job are still to come. The organizatio 
mentioned and many others can be cout 
everything within th: 
powers to assist in this never-ending ta 
to protect life and property; it is tie 
duty of everyone engaged in fire inst 


cost ly 


4 


ed upon to do 


ance voluntarily to accept individual 

sponsibilities and put into active use t 
knowledge and experience he or she p 
With such unity of endeavor t 
rise in losses can be brought to a halt. 
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C. L. Phillips Reelected 
By Surety Association 


EXEC. COMMITTEE CHAIRMAN 


Organization, 35 Years Old, Views Cur- 
rent and Post-war Problems at Annual 
Meeting; M. A. Craig Presides 
Association of America, 


The Surety 


which has just completed its thirty-fifth 
anniversary year, held its annual meeting 
on January 14, 
of M. 
president. 


under the chairmanship 
A. Craig, Globe Indemnity 
Interest of those attending— 


vice 


CHARLES PHILEIPS 


about fifty including 
centered around current problems of the 


out-of-towners— 
business as well as a consideration of 
what’s ahead in the post-war period. The 
associatien is also mindful of the need 
for greater educational activity in the 
field, one example of which is approval 
given by its executive committee for a 
court judicial bond advertising campaign 
on an experimental basis in a particular 
locality. 

_ The Surety Association as a body met 
in the morning and re-elected three 
member companies to the executive com- 


mittee: American Surety, Aetna Casualty 
& Surety and United States F. & G. 
J. P. Hacker, Standard Accident vice 
president, was elected chairman for the 
next meeting, scheduled for May. 

One of the features of the meeting 
Was the annual report of Charles L. 


lhillips, executive vice president, United 
States F. & G. in his capacity as execu- 
tive committee chairman of the associa- 
tion. Mr. Phillips has done an outstand- 
Inv job in office and his report indicated 
that the Surety Association is today an 
alert progressive organization, cognizant 
of the importance of corporate surety- 
slip in the conduct of the nation’s busi- 
ness and industry. 
Luncheon at Bankers Club 
ollowing luncheon, which was held at 
Bankers Club, the executive commit- 
tcc of the association held its own meet- 
ine and re-elected Mr. Phillips for an- 
O\her term as executive committee chair- 
lan. E, Vernon Roth was re-elected at 
annual meeting, having done a fine 
as secretary-treasurer of the associa- 
fon, Edmund J. - Donegan, Loyalty 


“iroup, is the designated drafting com- 





Thompson Denies Rumors 


Bond Producers May Disband 


R. W. Thompson, Dallas, Texas, presi 


dent of the National Association of 
Surety Bond Producers, has issued a 
statement denying any rumors which 
may have been circulated to the effect 
that the purpose of the forthcoming 
meeting in Chicago, January 24, is to 
disband. On the contrary, he says that 


the meeting is to be held to complete 
the organization on a permanent and 
lasting basis. Mr. Thompson said that 
despite the fact that the association has 
been successful in protecting the inter 
ests of the surety bond producers, there 
is no inclination on the part of the mem 
bers to disband. 

Phelps Smith, Nashville, Tenn., secre- 
tary of the association, is in charge of 
arranging the program for the meeting 
which will be held at the Palmer House. 
A preliminary meeting of the executive 
committee will be held January 23. 


Midwest Sales Manager For 
Hooper-Holmes Bureau 


Verne W. Forkel, who has been Chi- 
cago manager of Hooper-Holmes Bu- 
ureau, Inc., has been promoted to be 
sales manager of the midwestern divi- 
son with headquarters in Chicago. 

Mr. Forkel has been a member of the 


Hoover-Holmes family since August 1, 
1934. He served as inspector, special in- 
vest'gator, salesman, assistant manager 
and manager. He attended Chicago Uni- 
versity and has lived most of his life in 
Oak Park, Ill. He is widely known 
among the Bureau’s clients in the Mid- 
west and will hereafter devote a consid- 
erable portion of his time to sales work. 





mittee’s chairman as well as being chair- 
man of the reinsurance sub-committee. 


Interestingly, three members of the 
association, who are not on the execu- 
tive committee, are invited each time to 


that committee, 
full voice in its proceeding 
These three 


serve as members of 
and to have 
and full voting privileges. 
are selected in rotation from the associ 
tion’s membershin. Ogden Davison 
Accident & Casualty, was one who “sat 
in” last Friday, the other two being out- 
of-towners from distant points and un- 
able to be present. 
Standing Committee Changes 

The name of the post-war program- 
ming committee was changed to public 
relations committee at this meeting, feel- 
ing being that it was more descriptive 
of its scope. Serving on the committee 
are Columbia Casualty, American Surety, 
National Surety, Indemnity of N. A., 
Hartford Accident, United States F. 
& G. 

To the special problems committee 
were elected American Surety and 
Standard Accident, other members being 
Fidelity & Casualty, Hartford Accident, 
Indemnity of N. A.. Maryland Casualty, 
“National Surety, Travelers, Fidelity & 
Denosit. 

On the joint 3-D committee, Surety 
\ssociation’s membership includes Amer 
‘can Surety, United States FP. & G 
(new) and Indemnity of N. A. 

Newly elected to the committee on re- 
lations with the Federal Government are 
the National Surety and United States 
* & G. Hartford Accident is the other 
member of this important committee. 

The committee on cooperation in the 
surance business continues as heretofore 
with Fidelity & Casualty, Fidelity & De 
posit and United States F. & G_ serving. 


F. & D. Premiums Were 


$10,540,174 Last Year 


REPORT OF PRESIDENT BACH 


All Lines Showed Increase Except Con- 
tract Bonds; Assets Increased by 
$2,215,311 to $31,876,929 


the first an- 
nual report of a strictly bonding com- 
pany on 1943 operations, President Frank 
\. Bach of the Fidelity & Deposit Co., 
Baltimore, mailed a report to stockhol- 
ders, January 18, in which he says that 
net bonding and insurance premiums 
of $10,540,174 were written by the com- 
pany last year. 

This represents a decrease of $755,381 
compared to the company’s 1942 net 
writings. This decrease, Mr. Bach 
stated, occurred entirely in the contract 
bond department and was due partly to 
the countrywide decline in the building 
and construction industry that occurred 
last year and partly to a reduction of 
approximately 45% in the premium rates 
allowed for bonds in connection with 
Federal building projects. All other lines 
written by the company showed an in- 
crease for the year. 

During the year the company’s assets 
were increased by $2,215,311 to a total 
of $31,876,929. ond and stock invest- 
ments of the company are carried on its 
books at $23,148,799. Of these invest- 
ments 79.8%, or $18,477,576, is in bonds, 
which include United States Government 
issues in the amount of $16,887,326. Cash 
in hanks at the end of 1943 amounted to 
$4,855,880. 


In what is believed to be 


Adds to Surplus 
After payment of dividends of $720,000 
and providing for all necessary reserves, 
the company set aside $783,566 to volun- 
tary reserves, and added $795,549 to sur- 


plus. The latter, at the close of business 
as of December 31, 1943, stood at 
$10.653,767. As of the same date, the 


eee surplus amounted to $13,- 
153,767. 

Mr. Bach called the stockholders’ at- 
tention to the fact that the company now 
has a reserve of $1,450,000 for fluctuation 
in market value of securities. This re- 
serve was increased $450,000 during the 
year through appreciation of $377, 262 of 
the book value of the company’s securi- 
ties and by the contribution of $72,737 
from earnings. He also reported that a 
contingent loss reserve of $1,700,000 had 
been established. This is a tax paid re- 
serve free of all liabilities and available 
for catastrophe or excessive losses or 
other corporate purposes. 

The stockholders’ attention was called 
to the fact that the company’s statement 
of condition as reported to the various 
state insurance departments, would show 
its policyholders’: surplus to be $15,522,273, 
an increase of $2,498,505 over the amount 


shown in his annual report. This in- 
crease was due to the fact that the in- 
surance departments require such state- 
ments to be made in accordance with 
valuations established by the National 
\ssociation of Insurance Commissioners 
with respect to securities and certain 
other assets. 


Predicts Higher Losses 

Predicting higher loss ratios under fi- 
delity bonds during the next several 
vears, Mr. Bach pointed out that bonded 
employes are handling more money than 
ever before due to the greatly increased 
volume of wartime business. In many 
cases, he said, employers lack both the 
time and facilities to supervise ade- 
quately the activities of such money 
handling employes. Outside auditing fa- 
cilities also are not as readily available 
as heretofore, due to the manpower 
shortage in that profession, and it is to be 
expected that many defalcations now be- 
ing committed will not be discovered 
until at a much later date. 

In closing his report, Mr. Bach paid 
tribute to the 187 home office and field 
employes, now on the company’s honor 
roll (representatives in the armed serv- 


ices) represe nting approximately 28% 
of the company’s male personnel. 
Directors of the company have de- 


clared the regular quarterly dividend of 





Fireman’s Fund Makes 
Indemnity Promotions 


SCOPE ENLARGED 


Others Advanced Are Messrs. Meth- 
mann, Butcher, Caldwell, Crisp and 
Evans; Their Careers 


B. G. WILLS’ 





The Fireman’s Fund Group from its 
San Francisco head office has announced 
the following promotions, the list being 
topped by the designation of B. G. Wills, 
vice president, to assume additional 
responsibilities as an assistant to the 
president in connection with casualty 
and automobile insurance matters. 

In assuming these new responsibilities 


Mr. Wills will continue general super 
vision of the operations of the Pacific 
department for indemnity and automo- 


bile business. Mr. Wills joined the Fire- 
man’s Fund in June, 1917, and became 
vice president of the two indemnity 
companies in 1930 and of the insurance 
companies in 1937. 
Hugo H. Methmann, 
manager for indemnity 


has been 
ee 


who 
and 


business at the Southern California 
branch, has been appointed assistant 
vice president of Fireman’s Fund and 
Western National indemnity companies. 


He will be transferred to San Francisco 
where he will sunvervise Pacific Coast 
production and underwriting of all lines 
except fidelity and surety business. He 
will have the same responsibilities in 
connection with the automobile business 
of the insurance companies of the 
Group. A graduate of the College of 
Commerce of the University of Califor- 
nia, he joined the Angeles staff in 
1930. 


Los 


Butcher and Caldwell 

Fred J]. Butcher, assistant vice presi- 
dent of the two indemnity companies in 
charge of fidelity—surety production and 
underwriting in the Pacific Coast terri- 
tory, assumes additional responsibilities 
oon Mr. Wills’ direction, as will Lester 
M. Caldwell, assistant vice president in 
charge of the Pacific department’s in 
demnity and automobile claims division. 
Mr. Butcher, graduate of the University 
of Washington and a postgraduate of the 
Insurance College of the University of 
ss Se joined the companies in 
1930 as assistant secretary. He was ap- 
pointed assistant vice president in De- 
cember, 1942. Mr. Caldwell has been 
assistant vice president since he joined 
the indemnity companies in 1930 and ts 
a graduate of the Law Department of 
Marquette University. 

Fred J. Crisp has been appointed as- 
sistant secretary of the two indemnity 
companies and continues in charge of 
fidelity and surety losses. In addition he 
will take a more active part in the pro- 
duction and underwriting of those lines 
in Pacific Coast territory. Mr. Crisp, 
graduate of the University of California, 
-oined the companies in 1932. 

W. B. Evans continues as chief un- 
derwriter for the Pacific department of 
the indemnity companies and also 
sumes the supervision of the underwrit- 
ing of automobile lines for the fire com- 


as- 


panies. Dartmouth College graduate, he 
joined the companies in 1930 as super 
intendent of the rating and agencies di- 
vision. 


Lee Comaiko Forms His 
Own Inspection Agency 


Lee Comaiko, who has had fourteen 
years’ experience in the inspection 
agency field, has established his own re 
porting service at 11 West 42nd St., New 
York, where he will specialize in insur 
ance reports on auto, burglary, life, fire, 
casualty, etc. lines. The agency will also 
handle credit reports, employment re- 


ports and private investigations. Opera 
tions will embrace Greater New York, 
Massachusetts, Rhode Island and Con- 
necticut. Mr. Comaiko was previously 
connected with one of the large inspec 
tion agencies. 

$1 a share, payable January 31 to stock 
holders of record January 18. 
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Skoglund in Frank Talk 
On Non-Profit Groups 


ADDRESSES A. & H. MEETING 


Says Hospital Cainiains “Intrude” on 
Business; Revival of A. & H. Week; 
Name Planning Committee 
Giving a frank discussion of the “in- 
trusion” of the Blue and other 
so-called non-profit hospital organiza- 
tions into the accident and health field, 
H. P. Skoglund, president of the North 
American Life & Casualty Co., Minne- 
apolis, and executive committee chair- 
man of the Health & Accident Under- 
writers Conference, climaxed the winter 


( “re ss 





SKOGLUND 
National 


a 


meeting of the Association of 


Accident & Health Underwriters at Des 
Moines, January 11-12. 

Mr. Skoglund was the final speaker 
on the program and his discussion of 
the Blue Cross came as a surprise since 
behind-the-scene discussions had indi- 
cated the industry was not ready to 
open up on the subject. 

The North American head gave a 


masterful presentation, not only on the 
“intrusion” part but cold facts as to how 
the industry must establish a better pub- 
lic relations program. 

Would Avoid “Brawls” 

He urged the men to avoid “a cheap 
alley brawl” and cited the advertising 
program of the life underwriters as a 
pattern to follow in public relations. 

Discussing the Blue Cross, he stated 
the non-profit hospital organizations 
were making “an encroachment into the 
field of the legitimate agent selling hos 
pital and accident insurance.” 

Mr. Skoglund claimed the non-profit 
organizations had annual premiums to- 
taling between 40 and 50 million dollars 
last year in comparison to the total of 
400 million dollars for disability protec 
tion of the underwriters or one-tenth of 
the total written. 

“I just wonder what percentage of you 
men realize this fact,” he said. 

He claimed that the Blue Cross plan 
places the hospitals in the position of 
insurers and that they must make up the 
difference resulting from discounts given 
under the program. The curtailing 
revenue for the hospitals, he said, is 
reaching a dangerous degree and 
threatens to bring about socialization 
of the & H. business. 

Non-Profit Groups Tax-Exempt 

He also pointed out that accident and 
health companies paid taxes annually 
of more than 20 million dollars while 
the non-profit groups were tax-exempt. 

(Continued on 


Page 30) 


Fischer Scores Abuses 
Of Insurance by Mail 


IN HIS DES MOINES ADDRESS 





lowa Official Wants Mail Order Con- 
cerns Brought Under Supervision; 
Discusses Bureaucracy 





Insurance Commissioner Charles R. 
Fischer of lowa, addressing the banquet 
session at the meeting of the National 
Association of Accident & Health Under- 
writers at Des Moines, January 11, 
pointed out the problem of Insurance 
Departments in seeking to regulate mail 
order insurance, called the Beveridge re- 
port a challenge to the free enterprise 
of American insurance and scored ‘ ‘the 
blighting effect of Federal bureaucracy. 

He said that one of the most perplex- 
ing problems of state supervision is the 
regulation of mail order solicitation of 
limited accident or accident and health 
insurance. “Indeed,” the Commissioner 
said, “the lack of effective supervision 
in this field constitutes the weak spot in 
the defense of state supervision as a 
whole and invites attack by those favor- 
ing Federal control of the entire insur- 
ance business. 

“We have given considerable study to 
this problem, and it is our opinion that 
any effective control must be exercised 


by the Commissioner or Insurance De- 
partment of the states in which = such 
companies are domiciled. This is true 


because such companies are not author- 
ized to engage in business in states, such 
as lowa, where insurance is_ solicited 
and written by use of the mail or radio, 
and there appears to be no practical or 
constitutional means of exercising juris- 
diction on our part. However, in most 
states, the law relating to the adminis- 
tration of insurance is concerned en- 
tirely with business done within’ the 
state boundaries, and there are no spe- 
cial statutes for the purpose of con- 
trolling business done by domestic com- 
panies through the mail in other states. 
Associations Can Help 

“It is here that I believe the National 
Association of Accident & Health Un- 
derwriters, and all other associations, 
both of agents and companies, could be 
most effective in dealing with this prob- 


lem. Your initiative and support of the 
necessary legislation and supervision in 
the various states in which such com- 


panies are located could be very impor- 


tant in reaching its solution. 

“T do not necessarily have in mind 
laws which would put such companies 
out of the business in which they are 
now engaged, but, rather, laws which 
would furnish a basis for proper super- 
vision of this type of insurance. Per- 
haps a minimum amount of coverage 


could be required by statute, and the 
Insurance Department be given more ex- 
tensive authority over the advertising 
material used to solicit insurance of this 
type. I believe most of the companies 
engaged in writing limited policies 
through the mail would be willing to 
participate in drafting the laws to pre- 
vent such abuses as now exist. 

“At first glance, you may feel this is 
not a question which you or your asso- 
ciation should be concerned about. How- 
ever, | believe any step which will in- 
crease public confidence in insurance, 
and in supervision of insurance, will re- 
turn substantial benefits to the whole 
industry of insurance and to all of its 
component parts.” 

Beveridge Report 

Commissioner Fischer spoke of the 
Beveridge report in England and the 
\merican cradle-to-the-grave security 
recommendations known as the Delano 


report, and said: 
“It is well for insurance people to 
study carefully the implications that the 


recommended would have 
(Continued on Page 30) 


laws upon 


IN on Association Functions; 


Discusses A. & H. Selling Approac': 


manager, life 
Fred S. James 


Clayton F. Lundquist, 
and accident department, 
& Co., Chicago, always in demand as 
a speaker at meetings of the National 
Association of Accident & Health Under- 
writers, made two appearances before 
that organization at its meeting in Des 
Moines last week. The first was Janu- 
ary 1l at the meeting of the Leading 
Producers’ Round Table, when he talked 
on “What Should Be the Function of the 
National Association?” His second ap- 
pearance was at the agents’ open forum 
at the afternoon session the same day 
when he discussed “The Approach.” 

Saying that the association should be 
primarily an agents’ rather than a com- 
pany organization, he listed the follow- 
ing functions: to build prestige for the 
agent; expand the agent’s market; pro- 
mote cooperation among agents; foster 
a code of ethics; fight destructive influ- 
ences that tend to harm the business, 
and serve the country in an organized, 
efficient manner in times of peace and 
var. 

Organization Activites 

Included in the activities of such an 
organization, Mr. Lundquist said, should 
le a program to enlist every worthwhile 
underwriter and eliminate the unfit; to 
encourage public schools to include in 
their schedules a study of accident and 
health and disability insurance, to work 


‘2 cooperation with Better Business 
sureaus. 

He said the association should have 
an active and progressive legislative 


committee that can tie in all the local 
associations and keep the pulse of the 
business at hand—“not just a committee, 
but a committee that actually does work 
and one which will guide our business 
through the national and various state 
legislatures.” 

He said the association should develop 
a good public relations program, and 
that every local association should set 
up a speakers’ bureau. He recommended 
that the association work in harmony 
with organizations that are attempting 
to develop and educate the men in the 
business, and that effort be made to 
eliminate the impression that there is 
difficulty in the settlement of claims. 

Study Public’s Needs 

“As an agents’ organization,” he said, 
“we should study the public’s needs and 
desires. We should be the sounding 
board of the public and carry these ideas 
to the companies. The public will always 
get what it wants, if we and our com- 
panies are not willing to consider pub- 
lic opinion, then other organizations will 
develop and will be set up to take care 
of the particular needs. Why allow com- 
petition to enter the field when we are 
just as capable of doing the job? Don’t 
forget that buyers are voters and we 
need their help.” 

Mr. Lundquist expressed the opinion 
that last year’s suspension of Accident 
& Health Week on account of the war 
was a mistake. “Our organization,” he 
said, “has not grown to the extent that 
we can eliminate these additional sales 
stimulations. We are still a young or- 
ganization. We need an_ occasional 
hypodermic, e.g., Accident & Health 
Week, to remind us of the fact that we 
have a job to do. Good will built through 
the propaganda and publicity of this 
week will go a long way to offset pub- 
lic opinion and straighten out the matter 
of governmental investigation.” 

Discusses “The Approach” 

In his discussion on “The Approach,” 
Mr. Lundquist said the approach is the 
fundamental and most important part of 
a sale. The first requisite, he said, is 
knowledge of the business. “Before we 
even consider the words we are to put 
in the agent’s mouth, with regard to an 
approach,” he said, “it is necessary that 
we educate him with regard to the value 
of the accident and health business and 
what good our business in turn can do 


for the general public who become «.\r 
policyholders.” 

Mr. Lundquist said that some forn: «f 
pre-approach mailing should be d 
which makes the agent feel he has 4 
reason and obligation to make the ¢ 

“Don’t ask the prospect upon yz 
approach if you can be of service 
him,” he said. “Actually render the ser 
ice. Tell him what can be done tod 
He doesn’t know. Maybe he owns to» 
much accident and health insuran 
Maybe has a sizable life insurance pro- 
gram which carries double indemnity, 
Maybe the principal sum on his accident 
contract should be eliminated. Offer 
these suggestions. They are of interest 
to the prospect.” In conclusion, Mr. 
Lundquist said: 

“There are all sorts of approaches that 
can be used and many different words 
can be put together. Many men attempt 
to make their approach on the basis of 
subterfuge. Let me warn you against 
this. Our experience has been, be direct, 
be sincere, be honest. Words mean noth- 
ing unless you radiate the confidence 
necessary to gain the enthusiasm and 
ar of your prospect. You get what you 
expect. If you expect the order when 
you make your approach, you will get 
it. Fundamentals in our business, or any 
other, are necessary to success.” 





35th Anniversary Year 


Milestone of Mutual Benefit H. & A. 
Which Produced in Excess of $33,- 
000,000 A. & H. Premiums in 1944 


Mutual Benefit Health & Accident 
of Omaha is observing its thirtv-fifth 
anniversary year which auspiciously 


ovened with the launching of a nation- 
wide radio program in cooperation with 
the United States Jun:or Chamber of 
Commerce. 

Last year Mutual Benefit H. & A. 
enjoyed its greatest production vear, 
final figures being in excess of $33,000,- 
000 in health and accident insurance 
produced. This record undoubtedly 
makes the Mutual Benefit H. & A. the 
largest single line insurance organiza- 
tion in the world. 

In Greater New York, the general 
agency of Juergens-Edgeworth _ pro- 
duced $1,400,000 premium volume for a 
total of 27,085 applications. Its quota 
for 1944 is 32,000 apps. 





N. Y. HEALTH FUND MEASURE 

A bill has been introduced in the 
House of the New York State legisla- 
ture to establish in the State Health 
Department a health insurance fund to 
be maintained by contributions by em- 
ployes, employers and the state, for pay- 
ment of cash benefits and for maternity 
and other medical care. It would allow 
persons of low income to insure in the 
system and appropriate $100,000 to thie 
proposed fund. The bill, similar to one 
introduced last year, has been referred 
to the ways and means committee. 





TO COMBAT HEALTH INS. BILL 

Buffalo Association of A. & H. Un- 
derwriters will make plans at its Janu- 
ary 12 meeting to combat the proposed 
N. Y. State compulsory health insurance 


hill. In this endeavor the association 
joins with western N. Y. doctors aid 
hospitals. 





JUDGE HOLDS AWARD TOO LOW 

Judge Gunnar Nordbye in Federal 
Court at Minneapolis, has ordered a new 
trial in an automobile accident case on 
the ground that the verdict of $12,000 
awarded a Montana woman for injuries 
was inadequate. 





W. E. Lebby, California state ma:- 
ager, Masgachusetts Indemnity, clos 
1943 with his agency still holding tp 


rank among the agencies of that corl- 


pany. 
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Wade Fetzer, Jr. Exemplifies the Best 


Traditions of the Insurance Business 


Successful Son of Distinguished Father Enjoys Confidence of 
His Associates; Leader in Insurance Education; 
Active in Civic Affairs 


By Spencer Welton, Peripatetic Vice-President 


Let’s begin with the sixty-four dollar 
question. 

Which would you rather do—start 
from scratch and build a big successful 
business or take over that established 
business and try to carry it to corres- 
pondingly greater heights ? 

Putting it another way, and bluntly, is 
Wade Fetzer, Jr. to be envied—or not ? 

This semi- philosophical excursion 
stems from the recent election of Wade 
Fetzer, Jr. to the presidency of W. 
\lexander & Co. of Chicago, succeeding 
his distinguished father in that office. 

Wade Fetzer, Sr. 


As all the insurance world knows, 
Wade Fetzer, Sr., now become chairman 
of the board, built a small local acci- 
dent and health agency into one of the 
vreatest general agencies in existence— 
and the statement may even be true with 
the words “one of” deleted. 

Those who read the more extended 
and fairly intimate history of Fetzer, Sr. 
appearing in an earlier edition of The 
Eastern Underwriter know that his life 
story is the apotheosis of the Horatio 
Alger legend. 

So whatever material advantages may 
accrue to the younger Fetzer by virtue 
of his paternity would seem to be more 
than offset by his consciousness that his 
every act will be subjected to the critical 
scrutiny of his peers and that even ex- 
traordinary achievement will be regarded 
as a matter of course, and too often 
disparaged. 

Accepts Challenge 

Happily for himself and for the great 
organization he now heads, Fetzer, Jr. 
is by temperament and training as ready 
to accept the challenge as he appears fit 
to discharge his personal and corporate 
and public responsibilities. 

If on occasion he discovers within 
himself a fugitive regret that has not 
known the happiness of building from 
the ground up, he should be consoled 
and fortified by the knowledge that he 
has earned, and enjoys, the complete 
confidence of his working associates and 
the full respect of the insurance com- 
munity, country wide. 

Ancestral Background 

Now a bit about the ancestral back- 
ground of this young occupant of the 
corner office on the thirty-fourth floor 
of the Field Building in Chicago. 

One inherited advantage enjoyed by 
Wade Fetzer, Jr. is (and now we quote 
irom our earlier profile of his father) 
that he is a product of the human melt- 
ing pot. 

Racially he is a confusing and stimu- 
lating conglomeration of Scotch, Irish, 
Inglish and German strains, trans- 
lanted to and fused through a century 
r two on American soil. 

The original colonial Fetzer trans- 
ported himself from Luxembourg, Prus- 
sia, to eastern Pennsylvania, where in 
he town of Franklin one great grand- 
‘ather of our Wade became a pioneer 
n the building of pig iron furnaces, and 
nother ran a general store. 

A great grandmother was a sister of 
that McGuffey whose memory is so in- 
lelibly impressed on the minds of the 
chool children of other years through 
his authorship of the McGuffey Readers. 

Pioneer Stock 

There is little point in further tracing 
of the genealogical pot pourri which cul- 
Minates in the current Fetzers, save to 
add that the grandfather of our subject 
of today, incapacitated in service in the 





Civil War, decided to move to lowa, 
where relatives had already settled. 

Thus Wade Fetzer, Jr. may reasonably 
claim to have come from pioneer stock, 
ior Ottumwa in those days was definitely 
a frontier. 

Wade Fetzer, Jr. (since childhood, 
“Pete” to his intimates) went through 
his youthful and formative years neither 
implanting the belief nor harboring an 
idea that he was destined to sit in high 
places in later years. 

Early in life he developed more skill 
at golf than is believed to be compati- 
ble with the earnest pursuit of learning 
and with relatively little effort on his 
part, achieved approximate virtuosity at 
the saxaphone, the xylophone, the piano 
and as a leader of quartets, glee clubs 
and impromptu barber-shop harmony 
concerts. 

And what wouldn’t anyone of us give 
to be able to sit down at a piano any- 
where anytime and enable a group of 
men to gratify that universal craving to 
sing loud and long! 

High Scholastic Record 

These blithe pursuits added greatly to 
his personal happiness and brought him 
wide popularity, but even though “Pete” 
Fetzer the student was never considered 
a “grind” he did achieve a high scholas- 
tic record in “prep” school and entered 
college at the age of sixteen. 

The spirited exuberance of youth 
found ample outlet in campus activities 
and the over all result was eminently 
satisfactory since “Pete” Fetzer, the un- 
der-graduate, became president of the 
Phi Kappa Psi Fraternity, president of 
the Inter-Fraternity Council and held 
chairmanships of various other commit- 
tees. 

-arenthetically it may be noted that 
that buoyant outlook has proven a defi- 
nite asset in his business and social re- 
lationships, although now-a-days it finds 
expression chiefly in refusal to believe 
that anything worth doing, can’t be 
done. 

Student of Economics 

The record is not clear as to just when 
in his Northwestern University career 
Wade Fetzer found himself first inter- 
ested in, and then completely absorbed 
by the study of economics but at any 
rate that absorption persisted to the ex- 
tent that he was graduated in 1925 with 
the degree of Bachelor of Science in Com- 
merce. 

Then he became an unobtrusive mem- 
ber of the sales personnel of W. A. 
Alexander & Co., devoting himself at 
first to the life insurance end of the 
business and continuing in that field for 
approximately eight years. 

He became a Chartered Life Under- 
writer (CLU) the second year of that 
body, and then assisted in the develop- 
ment and teaching of CLU study groups 
for several years. 

In this period his avocations were con- 
fined to occasional golf and indulging an 
interest in aviation, which eventually led 
to ownership and flying of his own air- 
plane. 


Attends Penn Mutual School 


When the Penn Mutual Life Insur- 
ance Co. established its first agency 
school in Philadelphia, the young man 
attended its sessions and both studied 
and worked to such purpose that in 1929 
he became supervisor of the life depart- 
ment of the Alexander agency. 

Subsequently he earned the more im- 
portant posts of assistant manager, then 
associate manager of the life depart- 
ment, eventually became office manager 
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all others, it is that ser is katutnals 


cause to effect carefully traced. 
then, are they translated 
Inheritance of Common Sense 
Fetzer learned 
younger acquired the 


been advantaged by an heritage of com- 


laws add up to—or would with reason- 


another Fetzer characteristic 


what might be cz “the habit of | suc- 


personal benefit. 
Association Work 


association work and his con- 
chosen profession have been varied and 
insurance career he be- 


business to result 


he was athe aiiclate in aaeneuien 
the development of the educational pro- 
gram eventually adopted by the National 


‘Seinen Activities 
owes its existence largely to Mr. 
Institute for Property and Liability Un- 


‘He is also i a a of the . 
Teachers « of Insurance, and 


His comprehension of what public re- 


and led to his appointment as chairman 
of the public relations and educational 
committee of the Illinois Association of 
Insu-ance Agents, in which capacity he 
o-eanized and arranged short course 
ichools in conjunction with the Univer- 
ity of Illinois. 
Public Relations Protagonist 

As a member of the executive com- 
mittee of the National Association of 
Insurance Agents, he continued an ac- 
tive protagonist of a carefully planned 
ublic relations campaign to be financed 
by the membership as a whole. 

Today Mr. Fetzer is chairman of the 
National Association’s public relations 

‘ommittee, charged with the responsi- 
bility of carrying on that public rela- 
tions campaign, which is now well un- 
der way. 

Ixploring these various fields of inter- 
est has necessarily involved many ap- 
nearinces on speaking platforms on all 
of which occasions Wade Fetzer, Jr. has 
acquitted himself creditably. 

No tub-thumper or rabble-rouser, his 
quietly earnest manner of marshalling 
his facts and presenting his conclusions 
holds his audiences and carries convic- 
tion. 

Never intoxicated with the sound of 
his own voice and never resorting +0 
meretricious platitudes to create an 
effect, it is probable that those public 
appearances are wholly a concession to 
what he conceives to be an obligation 
he owes to the profession in which he 
has become a leader. 

Yet it is inevitable that more and 
more excursions into the field of public 
sveaking will have to be made, even 
though it is likely that he views that 
prospect with little enthusiasm. 

Wins Woodworth Memorial 

Here again limitation of space per- 
mits reference to only a few high-lights, 
but it may all be properly summed up in 
the factual statement that last fall at 
the Pittsburgh meeting of the National 
Association of Insurance Agents, Wade 
Fetzer, Jr. was awarded the “Wood- 
worth Memorial,” which is presented 
each year to the agent who has con- 
tributed most importantly to the prog- 
ress of insurance and which is the great- 
est tribute paid by the National Associa- 
tion to any member. 

To this observer, Wade Fetzer, Jr. ap- 
pears to have a new and realistic ap- 
proach to his job and to insurance as a 
whole. 

In it he combines the conclusions of 
an analyst, the practical experience of 
a successful business man, and in some 
degree the optimism of a _ cautious 
idealist. 

But suppose we let him put it in his 
own words. 

Cause for Confusion 

“It seems to me that perhaps the 
greatest cause for confusion and misun- 
derstanding in the insurance business is 
the unfortunate tendency to confuse 
symptoms with fundamental ailments. 

“Most of the specific subjects about 
which we argue and worry are in reality 
only symptoms of an ailment, and not 
the ailment itself. 

“The true ailment is an economic 
change of life that is currently taking 
place in the business. 

“From the beginning of the business 
until some time during the last ten or 
fifteen years we were an economically 
young business, existing in a rapidly ex- 
panding country in an _ atmosphere 
wherein demand exceeded supply. 

“All the customs, rules, practices, dis- 
tribution and service methods, and man- 
agement policies were designed and 
fitted to that set of conditions. 


Mature Business 

“Sometime during the last ten or fif- 
teen years those conditions started to 
undergo a change and we have now be- 
come a mature business, existing in a 
comparatively stable nation in an at- 
mosphere in which supply exceeds de- 
mand. 

“Our great failure is our attempt to 
close our eyes to that change in basic 
conditions. 

“Economically the old business has 
gone and it is never going to return. 

“From here on we are in a new and 
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different business, One that will require 
new and improved distribution and serv- 
ice, performance, rules, procedures and 
management viewpoints and policies. 

“All that is sound in the past must be 
preserved and carried into the future, 
but at the same time we can no longer 
consider things sound just because they 
are old. 

Public Interest Supreme 

“Henceforth public opinion and public 
interest will Le supreme over any man- 
agement or any organization, or indi- 
vidual, in the business, and any element 
of any kind that attempts to stand in 
the way of those two irresistible forces 
is doomed to inevitable destruction. 

“Fortunately in our existence as a 
young business, we have built a strong 
and basically sound body. 

“Today we are fretful and frequently 
clumsy, but if we will only work with 
rather than against irresistible economic 
forces, we can quickly emerge into the 
new mature business, more useful and 
more respected than ever.” 

There you have at once a clear-cut 
statement of principles and an over-all 
program for immediate and post-war 
wse. 

Working out the mechanics of it all is 
just the kind of a job in which Wade 
Fetzer, Jr. delights and one that the 


W. A. Alexander organization is per- 
fectly equipped to bring to towering 
success 


Civic Responsibility 

In addition to his insurance associa- 
tion activities, Wade Fetzer, Jr. feels a 
sense of civic responsibility and evi- 
dences that awareness through member- 
ship in various business and quasi-politi- 
cal organizations. 

For the past four vears he has been a 
director of the Chicago Association of 
Commerce, he is a member of the Com- 
mercial Club to which admission is by 
invitation only, and is limited to one 
hundred fifty of the literal leaders in 
Chicago business and financial circles; 
he was a charter member of the Eco- 
nomic Club of Chicago, he is a member 
of the Chicago business men’s Republi- 
can committee, and prominent in other 
groups which does not permit 
listing, 

Among his clubs are the Chicago 
Club, the University Club and the Glen- 
view Club. 

Mrs. Wade Fetzer, Jr. 

Mrs. Fetzer, the radiant mother of 
two boys and a girl, has accompanied 
her husband to numerous conventions 
held in different parts of the country, 
and has done much to enhance the es- 
teem in which he is held. 

As Miss Florence Otis of 
Mrs. 


space 


Chicago, 


Fetzer was a noted equestrienne,self, 


at least an average golfer and an ex- 
ceedingly popular member of the North 
. hore younger set. 

Now-a-days what time can be spared 
from the three youngest Fetzers is de- 
voted to charitable organizations, the 
Junior League, the Infant Welfare So- 
ciety and to gardening. 

Thus it will be perceived the Fetzer 
tradition of business acumen, comple- 
mented by domestic felicity, carries on. 

Chief Characteristics 

Three Chicago agents, competitors all, 

and agents of such standing that their 


names when printed are set in upper 
case, were asked to name the three 
chiet Fetzer, Jr. characteristics. 


They are not necessarily in the order 
given here: 1. Modesty. 2. Sincerity. 
3. Industry. 

This terse summation, given as asked 
for, does invite at least a trifle of ampli- 
fication. 

The utter lack of bombast, the re- 
luctance to speak of self and the unpre- 
tentious bearing are upon acquaintance 
promptly discovered to arise from gen- 
uine distaste for any form of ostenta- 
tion. 

And the further acquaintance reveals 
with equal promptness a quiet forceful 
ness and a vitality of thought commen 
surate with the undertakings which en 
gave lis attention. 

Attribute of Sincerity 

Sincerity, another word for intellectual 
integrity, is an attribute which com- 
mands the respect of even those who do 
not possess it and there can be no finer 
tribute to a man than that his business 
neighbors, who speak with the candor of 
anonyinity, chose that word to charac 
terize him. 

As to industry, his associates declare 
him to be indefatigable, even though he 
works with the seeming effortlessness 
which comes from collected thinking and 
the systematic dividing of hours and 
days into a comprehensive executive 
pattern. 

Certainly only a man trained to and 
fitted for over-all planning and with a 
definitely objective viewpoint, could ac- 
tively participate m so many undertak 
ings and contribute substantially to each. 

Chip Off Old Block 

As for the sixty-four dollar question, 
the answer seems to be that Fetzers are 
always on their way, more often than 
not, pioneering, and invariably arriving 
according to plan, so it doesn’t seem to 
matter where or how they start. 

\s for Wade Fetzer, Jr., once “a chip 
off the old block,” when he comes to be 
known as “a block off the old chip” no 
body will be less astonished and more 
delighted than the wise “old block” him- 
who though functioning now as 
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J. D. MAHON ON TOWNER BOARD 


Succeeds W. J. Falvey; Rating Bureau 
Reelects All Other Directors and 
Officers at Annual Meeting 
pA DD: New 


\msterdam Casualty, was elected a di- 


Mahon, vice president, 


Rating Bureau, 
Falvey, ex- 
Massachusetts 


rector of the Towner 
Inc., succeeding Wallace J. 
ecutive vice president, 
Bonding, at the annual meeting of the 
bureau, January 13. The following di- 
rectors were re-elected: 

Hale Anderson, vice president, Fidel- 
ity & Casualty; R. Howard Bland, 
chairman of the board, United States 
Fr. & G.; J. P. Hacker, vice president 
Standard Accident; A. F.  Lafrentz, 
president, American Surety; H P. Stell- 
wagen, executive vice president, Indem- 
nity Insurance Co. of North America, 
and Martin W. Lewis, president of the 
Towner Rating Bureau. 


The directors reelected Martin W. 
Lewis, president, and J. L. Kirkwood, 
secretary-treasurer. P. A. Zimmerman 


was reappointed assistant 
treasurer. 

For a period of thirty-four years the 
present organization and its predecessor 
has been continuously in operation and 
during all of this period it has been 
ithe sole rate making organization for 
fidelity, surety and forgery bonds. 


secretary- 





chairman of the board will inevitably 
contrive many opportunities to accelerate 
and sustain the growth of W. A. Alex- 
ander & Co. 





Born of Uncertainty 


— New Opportunities for You 


CREDIT INDEMNITY 
COMPANY 








UT OF the uncertainties about 

when war will end, and what upsets 
may follow, manufacturers and jobbers 
are showing new interest in Crecit 
Insurance. You have the contacts, they 
need the coverage, and you can increase 
your income by bringing Credit Insur- 
ance to the attention of more of your 
clients now. 


Write today for a copy of the 
American Credit ‘file 
booklet,” which contains a quick but 
comprehensive explanation of funda- 


Insurance 


mentals, and gives reasons why many 
of your clients should buy t!is cover- 
age. Then suggest American Crecit 
Insurance to all clients who ship mer- 


chancise on credit—for their greater 
protection and for your greater profit. 

American offers you every assistance, 
from initial presentation to final prop- 
osition. For file booklet, address: 
American Credit Indemnity Co. of 
N. Y., First National Bank Building, 
Baltimore-2, Md. 


J. F. MecFADDEN, 


President 
American 
Credit Insurance 


Guarantees Payment 
of Accounts Receivable 


OFFICES IN PRINCIPAL CITIES OF UNITED STATES AND CANADA 


ILLINOIS AUTO FLEET MEET 


Director Jones Calls Conference; Leslie 
Presides; Spottke Present; Com- 
mittee Is Appointed 
General Manager William Leslie of 
the National Bureau of Casualty & 
Surety Underwriters and A. E. Spottke, 
manager of the bureau’s automobile de- 
partinent attended the meeting in Chi- 
January 11, called by Insurance 
Director Paul Jones of Illinois, in con- 
nection with automobile fleet rating for 
cisualty insurance. Approximately 100 
attended the meeting at which Director 
Jones said he believed it was up to the 
insurance men themselves to work out 

a solution satisfactory to the Dep't. 

Last week’s meeting was the latest 
conference to be held on the subject. 
The Director has barred all equity fleet 
rates, the original order to take effect 
December 1, 1943, having been deferred 
until March 1 of this year. 

A report in Chicago that representa- 
tives of the Federal Government came 
to Chicago to attend the meeting was 
neither affirmed nor denied. 

Following his talk, Director Jones re- 
tired from the meeting, Mr. Leslie was 
elected chairman, and the following com- 
mittee was set up to tackle the problem: 

For the bureau companies—John P. 
Keevers, resident vice president, Mary- 
land Casualty, and W. O. Shilling, man- 
ager, U. S. Fidelity & Guaranty. 

For the non-bureau stock companies- 
Henry T. Moser, attorney, Allstate In- 
surance Co., and N. J. Perrin, American 
Automobile. 

For the mutuals, members of the 
American Mutual Alliance—C. N. Stev- 
ens, assistant vice president, Liberty 
Mutual, and Chase M. Smith, counsel, 
Lumbermen’s Mutual Casualty. 

For the non-alliance mutuals and re- 
ciprocals—Robert C. Meade, State Farm 
Mutual, and Joseph H. Braun, Inter- 
Insurance Exchange of the Chicago 
Motor Club. 

For the agents—two men to be chosen 
by their special committee comprised of 
Eugene Englehard, Englehard & Com- 
pany; Bradford Gill, Gilbert & Gill; J. 
Kk. Walker, Moore, Case, Lyman & 
Hubbard; W. Herbert Stewart, Stewart, 
Keator, Kessberger & Lederer; Allan I. 
Wolff, Associated Agencies; Robert 
Ayres, Hinsdale; and W. P. Brown, 
Peoria. 

Kor the brokers—Clark E. Nolan. 


c2go, 


Rush Elected Director 


Benjamin Rush, Jr., vice president of 
the Indemnity Insurance Co. of North 
America, was elected a director of the 
Land Title Bank and Trust Co., at its 
annual meeting of stockholders. 

Mr. Rush is a director and chairman 
of the executive committee of the Morris 
Plan Bank of Philadelphia. He also is 
chairman of the Southeastern Pennsyl- 
vania Chapter, American Red Cross. He 
is a veteran of World War 1, with a 
long record of’service with the 28th Di- 
vision overseas. His son is now in the 
armed forces 
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INSURANCE WOMEN IN DRIVE 
Mrs. Vola Mulligan of National Bureau 
in Charge of Victory Bondadiers of 
Soc. of Restaurateurs; in Broadcast 
Greater New 
part in the 
War Bond drive, launched on 
and one of the most active 


Insurance women in 


York are taking an active 
‘ourth 
inuary 18, 


Mrs. Vola Mulligan of National Bureau 
and Miss Frances McBride of As- 


sociation of C. & S. Executives 


eroups with which they are affiliated is 
called the Victory Bondadiers of the 
War Bond Division, Society of Restaura- 


teurs, Inc. Mrs. Vola Mulligan, recep- 
tionist of the National Bureau of 
Casualty & Surety Underwriters, is in 


charge of this group whose territory 
embraces Manhattan and Brooklyn. She 
is also secretary in the drive to Emil 
Pangal, chairman of the general commit- 
tee, who is manager of Ye Olde Dutch 
Tavern on John St. The Bondadiers 
have been invited to attend the next 
meeting of the Restaurateurs which 
breaks a long-standing tradition of the 
society in having completely stag par- 
ties. 

Among insurance women serving with 
Mrs. Mulligan and who plan to roll up 
a sizeable volume of war bond subscrip- 
tions in rallies around town, are the fol- 
lowing: Frances McBride, Association of 
Casualty & Surety Executives; Nona 
Bird, National Bureau; Grace Sachs, 
\nne Walsh and Irene Sharkey, all of 
\etna Casualty & Surety (42nd St., 
branch); Alice Ruehl and Frances Stack, 
Hartford Fire. On January 19 Mrs. Mul- 
ligan and several of her workers par- 
ticipated in a radio broadcast over WOR 
at the Dutch Tavern. 





REELECT DRAPER 


New York Association Observes 30th 
Anniversary; Represents Stock and 
Mutual Companies and Self-Insurers 


CLAIM MEN 


J. Sumner Draper, Liberty Mutual, 
was reelected president of the New 
York Claim Association at its annual 


leeting and dinner at the Hotel Roose- 
elt, New York City, January 12. 

Other officers chosen are: first vice 
president, Howard S. Ballantyne, Conti- 
nental Casualty; second vice president, 
|. P. Keneally, New Amsterdam Cas- 
ualty; treasurer, Arthur L. Diedrich, 
Utica Mutual; secretary, Louis E. 
\ogel, Bankers Indemnity. 

\ll of these officers were reelected 
with the exception of Mr. Keneally, who 
succeeds James P. Burns, Globe In- 
demnity, as second vice president. 

The meeting marked the thirtieth an- 
lilversary of the association, which is 
composed of over sixty- -five members, 
nade up of stock and mutual company 
representatives and self insurers. Rep- 
resentatives of the State Department of 
Labor and of the Motor Vehicle Bureau 
were special guests at the dinner. 


SURETY FORUM HEARS BANKER 


Speaks on Duplicating Lost Stock Cer- 
tificates; Wood to Address Next Meet- 
ing on Disappearance Losses 

Robert A. Miller, trust officer of the 
Chemical Bank & Trust Co., was prin- 
speaker at the 

Claim Men’s 
January 12. Short talks 
made by Howard B. Smith, corporate 
trust officer, Chemical Bank & Trust 
Co., and Arthur C. Goerlich, educational 
director of the Insurance Society of New 
York. 

Mr. Miller’s subject was “Procedure 
in Duplicating Lost or Stolen Securi- 
ties.” He outlined steps necessary to 
obtain a new stock certificate following 
the loss, theft or misplacement of the 
original, pointing out that the procedure 
is dependent upon the by-laws of the 
issuing company. 

Mr. Smith said that following the last 
war there was a noticeable increase in 
the number of requests for new cer- 
tificates and that a similar increase may 
be expected after the present war. Mr. 
Goerlich complimented the forum on its 
work and said the society’s library is 
available to its members. 

Walter L. Flynn, manager of the re- 
search department of the National 
Surety Corp. and chairman of the forum, 
announced that four members of the 
forum and three former guest speakers 
are in the armed services and the forum 
voted unanimously to continue in good 
standing the membership of the men in 
service. Letters will be sent to each of 
them, telling them of the vote. 

Richard T. Wood, manager, fidelity 
department, American Surety Co., will 
he principal speaker at the next meet- 
ine, January 26. His subject will be 
“Unexplainable Disappearance 


meeting of the 
New 


were 


cipal 
Surety 
York, 


Forum of 


Losses.” 





CLAIMS ADJUSTORS 


A Casualty company is seeking men 
with or without experience as claims 
investigators and adjustors. (Persons 
employed in essential industry will 
not be considered.) Box 1498, The 
Eastern Underwriter, 41 Maiden Lane, 
New York 7, N. Y. 











NEW ACCIDENT INS. RIDER 
N. Y. Branch Office of Loyalty Group 


Issues Dependent’s Rider for Personal 
Accident Policies; Covers Wives 
New York branch office of Commercial 
Casualty and Metropolitan Casualty, the 
Loyalty Group’s casualty companies, an- 
nounced this week a new rider to at- 
tach to personal accident policies carried 
by married men. It is known as a de- 
pendent’s rider, which provides payment 
to the policyholder for medical, surgical, 
hospital and nurses bills incurred as the 
result of injuries sustained by his wife. 
As the husband is the insured under 
the rider, his answers to a short ques- 
but no applica- 
This 


rider may be attached to policies which 


tionnaire are required, 


tion need be completed by his wife. 


are now in force, as well as to the con- 
tracts hereafter issued. 

Because of the simplicity of putting 
this coverage into effect, it is anticipated 
that many more injuries sustained by 
housewives will be covered by insurance 
in the future, than have been covered 
up to the present time by so-called dis- 
memberment and reimbursement policies. 
Cost is lower than for the individual 
policies, premium being $11 for the first 
$500 of medical reimbursement, instead 
of the usual $15. 








“White This in Central Surety” 


“Was it coincidence... orluck... 
that our agency business grew 


Licensed 
in all States 





notably .. . since we started writ- 
ing all possible policies in Central 
Surety? 


“Well... I credit a lot to the far- 
reaching Central Surety co-op- 
eration with agents.” 


CENTRAL SURETY AND INSURANCE (ORPORATION. 
EASTERN DEPARTMENT 


83 MAIDEN LANE. . . . 


. NEW YORK, N. Y. 
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L. A. WALLACE DEAD 


Former Partner in Johnson & Higgins 
Was Well Known as Stock Ins. Ad- 
vocate; Won Brokers’ Medal in ’35 


Lewis A. Wallace, 
Johnson & Higgins until 1941 when 


a director and part- 
ner in 
he retired, died last Sunday after a long 
illness. He was 59. He had an active 
career in insurance; was recognized as 
a strong advocate of stock insurance; 
obtained his early experience with the 
Travelers and then joined Johnson & 
Higgins in 1906. In 1910 Mr. Wallace 


resigned as Pacific Coast manager to 


take over supervision of liability busi- 
ness for U. S. F. & G. on the coast. 
Rejoining J. & H., he was put in charge 
of its liability business in New York. 


He became a partner in 1927, 
Mr. Wallace will be remembered for 
his faithful service to the Insurance 


Brokers Association of New York as 
executive committee chairman, State In- 
surance Federation, and as the recipient 


of General Brokers’ Assotiation 


medal in 1935. 


DESCRIBES JUNGLE FIGHTING 


gold 


Insurance Square Club Gets Vivid Story 
From “Newsweek” War Correspendent 


Just Back from South Pacific 


\ vivid picture of South Pacific island 


jungle fighting was given to the Insur- 
ance Square Club Monday evening at 
Block Hall, N. Y., by William W. Bod 


die, 28-year-old war correspondent of 
“Newsweek” who was invalided home 
with malaria after seven months with 
the U. S. Forces in that area. He was 


Herman G. Treiss, Great 
president of the 
ram chairman. 
described the Japs as 
courageous fighters who fight to die 
rather than to live, and predicted that 
it will be a long time before they are 
removed from their strongly entrenched 
island positions in the South Pacific. He 
spoke of jungle fighting as unbelievably 
difficult, and said that an advance of 50 
vards might require several days of of- 
fensive action. Fox holes at night re» 
icsent comparative safety and no one is 
pe. mitted leave a tox hole once he's 
in. He might be shot instantly. Javs 
at night are at their worse with yelling, 
faking, surprise attacks and_ bayonet 
slashing going on for hours. 

Mr. Boddie was five months in the 
Solomons and then was assigned to the 
Navy task force which went to Marcus 
Island. Dan Turner, New York adver- 
tising representative of “Newsweek,” ac- 
companied him to the Square Club meet- 
ing and both were received by Erwin 
Malkmus, North America Companies, as 
president of the club and Daniel A. Pal 
mer, Hoey, Ellison & Frost, as first 
vice president. 


introduced by 
American, second vice 
Square Club and prog 

Mr. Boddie 


American Surety Announces 


Staff Promotions of Four 
York 


The American Surety and New 
Casualty Cos. announce the following 
promotions: George F. Ainslee, Jr., to 
manager of the newly organized produc- 
ton unit of the agency and production 
department; A. H. Hunt to assistant 
vice president; David H. Yarnall to man- 
ager of the safety engineering division; 
John C. Barrows, to comptroller. 

Mr. Ainslee has been agency super- 
visor since 1938. A native of Scotland, 
he joined the American Surety at Co- 
lumbus, Ohio, in 1917. Mr. Hunt retains 
the title of assistant treasurer to which 
he was elected in 1941. Mr. Yarnall has 
been with the safety division of the two 
companies since 1933. Mr. Barrows, 
deputy comptroller for the past two 
years, joined the companies in 1932. 


ELECT RUDD A DIRECTOR 

H. W. Dwight Rudd of Boston, gen- 
cral agent of Protective Indemnity, has 
been elected a director of that company 
and Preferred Accident. 
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N. Y. COMPENSATION HEARINGS 
Moreland Act Commission to Start 


Series January 24 for Recommendations 
for Administrative Betterment 
Herman T. Stichman, associate More- 
land Act Commissioner and chief coun- 
public hearings, announces 
Monday, January 24, a 


sel on. all 
that beginning 
hearings lasting a week will 
recommendations for 
the New York 
State workmen’s compensation laws. 


series of 
be held 


better administration of 


to obtain 


The hearings will be held at the offices 
of the New York City Bar Association 
on West Forty-fourth Street beginning 
at 10:30 a. m. It is expected that repre- 
sentatives of industry, labor, insurance 
companies and others interested will at- 


hearings and submit recom- 
Judge William F. Bleakley 
Moreland Act Com- 


tend the 
mendations. 
of Westchester is 
missioner. 
\fter the 
is anticipated that Judge 
Mr. Stichman will in’ turn 
recommendations to Governor 


recommendations are in, it 
Bleakley and 

make their 
Thomas 


IX. Dewey and that on these recommen- 
dations the Governor will call for fur- 
ther beetslation. 

The Moreland Act Commission has 


been investigating workmen’s compensa- 
tion administration all of the year, and 
Governor Dewey, in his recent message 
legislature, said the investigation 


to the 

has brought to light “the most wide- 
spread and shocking scandals from 
which the government of the state of 


New York has suffered in many years.” 
The Governor said all this was due to 
“dry rot” in the Department of Labor 
and said it will be his duty later to rec- 


ommend to the legislature “methods of 
making any repetition of the conditions 
disclosed last year impossible in_ the 
future.” 


ol ; 3? 
est tn Eh» rs em 


Sylvester J. Walker, New York insur- 
ance broker, sends in a gag. That’s no 
casual bit of news. We first met Syl 
Walker in September, 1914. I don’t want 
to give away his age, but he was with 
a life company then; so, if we both still 
a sense of humor after that much 


Nave 

time in insurance—it’s a tribute to in- 
surance. Syl tells the story about the 
chap who enters a restaurant and asks 
the waiter: “Have you got any beef?” 
\nd the waiter says: “Sure, why should 


you be an insurance man and why am | 
a waiter?” 
ok a * 
Roy A. Duffus, of Rochester, 
“A good example of mits 
is telling a hair-raising 


shoots 


us this one: 


placed energy 
story to a bald-headed man.” Not bad, 
Rov. Thanks a lot. Call again. 

* * ba 


“Rough Notes” tells the story of the 
Sheldon Insurance Agency of Minnesota, 


which received a request to cancel the 
Dog Liability cover on a Great Dane 
named Duke. The letter read: “We are 


returning the above policy for cancella 
tion as the insured dog has joined the 
armed forces.” 
* + * 
\ friend of ours who is a Lieutenant 
in the Army Nurse Corps tells me about 


a WAC who wanted action and told a 
soldier friend she was trying to get to 
Sicily, Italy or the South Pacific. The 


soldier said, “You know they have a lot 
of typhus in those The WAC 
replied, “I don’t care how many typists 


spots.” 


they have there, I want to go. 
x ok x 
jimmy Durante was speaking to a 
friend: “And soon,” he continued, “I 
was in the arms of Murphy-us.” The 
friend corrected, “Jim, don’t you 
mean ‘Morpheus’?” “No,” said Jimmy, 


“Murphy-us, because it was a Murphy 
bed.” 
MERVIN L. LANE 


C. R. Fischer Talk 
(Continued from Page 26) 


both health and accident and life insur- 
ance. It seems to me that the impact 
would be rather severe and undoubtedly 
vould cause important adjustments to 
be made in our orthodox insurance pro- 
grams. It has always seemed to me that 
private enterprise could and should de- 
vise ways and means to meet the demand 
‘or cradle-to-the-grave protection. I may 
be wrong in this, but IT am quite sure 
that fifty years ago no one would have 
suggested that insurance in America 
could have reached the volume it has, or 
covered the risks that are now in force. 

“I would suggest that the insurance 
people give serious study to the trends 
in public opinion that are back of the 
Beveridge and Delano reports; that fur- 
ther action must be taken by the body 
politic to afford protection to everyone 
whether financially able to carry the 
premium load or not. It is apparent to 
me that social reforms are here to stay 
and will be expanded and elaborated as 
time goes on. 

“The Beveridge report is a challenge 
to the free enterprise of American in- 
surance. I say the Beveridge report be- 
cause it occurs to me that it is more 
breathtaking perhaps to the layman than 
the American report. | simply suggest 
this question to you for your earnest 
thought and future consideration.” 

Dangers of Inflation 

Commissioner Fischer briefly discussed 
the dangers of inflation, saying: 

‘No institution in my belief will suffer 
more than the fiseal institutions of which 
insurance is perhaps the most important. 
True—efforts have been made by the 
\dministration to curb inflationary ten- 
dencies but it must be apparent to every 
one that those efforts are all too feeble 
and that the measures so far adopted 
are inadequate. I would that 
each of you through your companies or 
your representatives in Washington use 


suggest 


every influence to persuade Congress to 
enact laws that will make another era 
of inflation impossible.” 

Saying that the question of bureauc- 
racy must be of prime importance to the 
insurance fraternity, especially the regu- 
lation of the business by states, Mr. 
Fischer continued: 

“So far the various states have en- 
acted laws or statutes governing the 
business of insurance in the respective 
commonwealths. Departments have been 
set up to administer those laws. As to 
the success of this state supervision the 
record speaks for itself. I would not care 
to elaborate on that record. That is the 
best evidence as to the efficiency of 
regulation by laws as against regulation 
by men. 

Federal Bureaucracy 

“The growth of government, by ad- 
ministrative ruling and directive from 
Washington has, to say the least, been 
fantastic. Insurance has so far escaped 
the blighting effect of Federal bureauc- 
racy. It is an old axiom that govern- 
ment closest to the people is the best 
government. That is true largely be- 
cause the force of local public opinion 
brings about correction of evil. As an 
example, | know of one state Commis- 
sioner of Insurance who during a brief 
tenure in office issued over one hundred 
rulings or directives, each having the 
effect of legislative edict. It is needless 
to say that, that well intentioned gentle- 
man is no longer in charge of insurance 
revulation in that state. 

The point is that bureaucracy and dic- 
tatorship are close partners, and that 
local consideration is usually effective in 
abolishing either. Autocratic, bureau- 
cratic government should be driven out 
of Washington and out of the states 
wherever found. Our Republican form of 
government cannot long exist under 
such a program. I admonish you as 
representatives of your companies and 
the buying public to bend every effort 
to destroy this political paralytic that 
has always led straight down the path to 
dictatorship.” 
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Skoglund Talk 


(Continued from Page 26) 


He urged a strong educational pr. 
gram which would include furnishin 
doctors and hospitals with information 
and that the accident and health bus'- 
ness means one hundred cents on th 
dollar. 

Mr. Skoglund stated a public relation: 
program is important due to the legisla- 
tion pending in Washington to amen‘ 
the social security act and claimed th 
through direct contact with the public 
the agents are in the best position to 
mold public opinion. 

“The accident and health underwrite: 
must think of themselves as an industr: 
instead of as individuals,” he said. “Th: 
business must be conducted on a hig) 
plane to maintain the ethics of competi 
tion and meet the threat of socializa- 
tion.” 

Urge A. & H. Week Revival 

At its closing session the association 
recommended that the Accident & 
Health Week committee reconsider its 
decision made last year to drop the plan 
of observing an Accident & Health 
Week. 

In addition, a joint planning commit- 
tee, composed of five past presidents and 
three members from the Leaders Pro- 
duction Round Table were named _ to 
raise $50,000 during the next five years 
in order for the organization to hire a 
full-time business manager. 

Named to the committee were Past 
Presidents E. H. Mueller, Milwaukee; 
W. B. Cornett, Columbus, Ohio; Clyde 
Dalrymple, Milwaukee; Hamilton Fer- 
guston, Chicago, and Art Holtzman, 
Rochester, N. Y.; Leading Producers 
Gilbert Knight, Cleveland, and Robert 
Costigan, Kansas City. A third member 
will be selected later for the latter group. 
In addition Dwight Mead of Seattle was 
named ,to the planning committee. 

The aim of the committee is to raise 
$10,000 by the time of the June meet- 
ing at St. Louis, so that the business 
manager may be hired. The money 
raised is to be held in trust by the ex- 
ecutive committee until authorized to 
dispose of it. 

Emerson Davis Speaks 

At the closing session Emerson Davis, 
general agent for Inter-Ocean Casualty 
at Dallas, Tex., spoke on “Making the 
Sale” and urged a short, simple and 
sincere presentation. He urged the 
agents to talk to the “easy” prospects 
first, stating that the more of the easy 
prospects sold made it that much easier 
to sell the hard ones. 

Iowa Governor B. B. Hickenlooper, 
speaking at the morning session, warned 
the industry to guard against federal 
encroachment on private enterprise. 

“The evident attempt by certain theor- 
ists in national Government to take po- 
litical control of insurance away from 
private management should be resisted 
in the interest of the public and in the 
interest of the integrity of the funda- 
mentals that are safeguarded by our in- 
surance institutions,” he said. 

The winter meeting was one of the 
best attended sessions of the National 
Association with the more than 300 regis- 
trations exceeding those at the annual 
meeting held at Pittsburgh last year. 





BANS STATE OWNED COMPANY 
Governor Colgate W. Darden, Jr., of 
Virginia rejected the idea that the state, 
by going into the insurance business, 
could bring liability insurance to th 
public at a less cost than would be 
charged by private insurance companie: 
when he announced that establishmen' 
of such a company to increase the pur 
chase of liability insurance under pro 
visions of a financial responsibilit: 
measure, as proposed by the Advisor: 
Legislative Council, is not likely. 





ON AMERICAN SURETY BOARD 

A. F. Lafrentz, president of America: 
Surety Co. announces the election o 
Medley G. B. Whelpley of Guggenheim 
Brothers as a member of the board o! 
trustees. 


i 
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The men and women of Loyalty Group ar2 
pledged, in their home-front effort, to make 
a contribution worthy of the gallant sacri- 
fices being made by Americans under arms. 
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Firemen’s Insurance Company of Newark, New Jersey 


The Girard Fire & Marine Insurance Company Royal Plate Glass & General Ins. Co. of Canada 
National-Ben Franklin Fire Insurance Company The Metropolitan Casualty Insurance Co. of N.Y. 
The Concordia Fire Insurance Co. of Milwaukee Commercial Casualty Insurance Company 
Milwaukee Mechanics’ Insurance Company Pittsburgh Underwriters-Keys‘ono Underwriters 















EIGHT COMPANIES 
7# BRANCH AND 
SERVICE OFFICES 







Western Department Foreign Department Canadian Departments Southwestern Dent. Pacific Department 
120 So. LaSalle St. 111 John St. 465 Bay St., Toronto, Ontario 912 Commerce St. 220 Bush St. 
Chicago, Illinois New York,N. Y. 404 W. Hastings St., Vancouver, B.C. Dallas, Texas San Francisco, Cal. 





* 
Write For Complete Facts About a Loyalty Group Coverage and Service 
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iXNG AMERICA! 






A prize of 12,000 francs was offered 
by Napoleon in 1795 to anyone w’:o 
could devise a method to preserve food 
for his soldiers. The prize was won, 15 
years later, by Nicholas Appert, ‘Father 
A of the Canning Industry.” 

\ To England we owe the tin-plate con- 
' tainer or ‘‘cannister’’ (promptly short- 
ened to ‘can’ in this country) and to the 
United States, the mechanization cfthe 
canning industry. Immediately after its 
discovery this method of food preserva- 
tion came to America, where it has since 
attained its highest development, over 
a billion cases of all canned foods hav- | . 
ing been packed during 1942, or four ve nea 
times the average annual pack of pre- 
war years. 

With a war-time origin, the canning 
industry has made notable contribu- 
tions tothe building of Americaintime 
of peace and to its protection during 
time of war. Unquestionably it w:.l play 
an increasingly important role in both 
our post-war living and that cf the en- 
tire world. 






































nature, however, are likely to strike 
any time. In addition to safeguard- 
ing the large capital investment 
represented, insurance compa- 
nies, through their engineering de- 
partments, do much to minimize the 
frequency and severity of cannery 
fires. 

The Royal-Liverpool Groups offer 
to agents and brokers unexcelled 
underwriting and service facilities 
applying to all insurable types of 
buildings, equipment, supplies, 
and other values exposed to haz- 


AMERICAS 


HELP TO FIGHT INFLATION 
If you patronize black markets you help to 
boost prices. Pay no more than ceiling prices 
for canned products. Buy rationed goods 
only with stamps. 














Because canning is generally a 
seasonal business, plants and 


equipment are idle many months 
of the year; fire and the forces of ards of damage or destruction. 
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AMERICAN & FOREIGN INSURANCE COMPANY . BRITISH & LIVERPOOL 
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THE NEWARK FIRE INSURANCE 
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